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[Sparks | 


Predictions of a labor bill with 
teeth have proved false. 
* ” + 
Pity the poor public along the 
Potomac. It has to contend with 


as well as the March winds. 

a cal a 
Come National Noise Abatement 
Week (Apr. 28-May 4), maybe the 
howl from the harmful hsagglers | 
for hocus-pocus in laws to restrict | 
business, will be soft pedaled 
* * + j 
One Per 
* “There is an additional car on 
California roads this year, com- 
pared with last year, for each of its 
96,000 miles of improved highways. 

a” a” * 


Bucks for Bowles 

Recent cuts in the appropriations 
for the OPA and the CPA were 
“restored last week by a House and 
Senate conference committee. The 
restorations must be approved by 
the House and then the Senate 

* * * 


Dutch Lines to Roll 
Assembly operations are to bec 


-tesumed at Ford’s plant in Amster- | 


dam, Holland, for the first time 
‘since the Nazi occupation. The 
Dutch lines will begin to roll as 
soon as two shipments of parts and 
machinery arrive. 

* ” 


Hot Music — 

~~ Used car dealers—by nature lov- 
ers of the superlative — approach 
the ultimate in classified ads in 
‘Buffalo newspapers. Some dealers 
offer automobiles with “radio and 
heater.” Others say theirs have 
“music and heat.” But one -tops 
them all. His, he says, have “sym- 
phony and temperature.” 

* as * 


Predictions that strikes would 
twist the tail of the British lion 
just as they have made Uncle Sam 
a sad man were bearing fruit last 

» week. Negotiations broke down be- 
) tween the 11,000 employes of the 
English Ford plant at Dagenham. 
’ About 16,000 auto workers are 
» now idle in the Coventry district 
-and sympathy moves will place an- 
“other 50,000 on the leisure list this 
week, if present plans materialize. 
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Cars May Start Rolling Thursday; 
epalers Due to Absorb 2.6% Price Rise 


OPA Plan 


Would Up 


Discount Cut to 8.1% 


By William Uliman 
Washington Correspondent 
WASHINGTON.—Another 2.6 percent increase in new car 
the blustering blasts in Congress,| prices—with dealers forced to absorb the entire amount— 
appeared likely last week after OPA announced that Ford, 
rysler and Hudson will soon be allowed increases as a 


result of wage raises which 
dcnaspsperimntionsnsdiegeep tenant sinamnntinretiabentncntesieeienianti> 


New Dodge Bows 
In 8 Body Styles; 
Sixty Changes 


DETROIT. — The new All-Fluid 
drive Dodge was announced last 
week in DeLuxe and Custom lines, 
with eight body styles and a full 
complement of 10 colors. 

The DeLuxe line is comprised of 
four-door sedan, two-door sedan 
and three - passenger business 
coupe. First car displayed by the 
more than 3,600 Dodge dealers from 
coast-to-coast was the Deluxe four- 
door sedan. 

The Custom line, with still 
more luxurious appointments, is 
presented in five body styles con- 
sisting of four-door sedan, six- 
passenger club coupe, convertible 
coupe, town sedan and seven- 
passenger sedan. 

Forest H. Akers, Dodge vice- 
president and director of sales, said 
“sixty design and engineering im- 
provements: make the new Dodge 
good to look at, easy to drive, and 
pleasant to live with.” 

Dodge has added new six-cylin- 
der hydraulic brakes, requiring 30 
percent less pedal pressure; Seal- 
Flex “Lifetime” wiring harness, 
and plated aluminum pistons to 
such Dodge features as floating 
power, full - floating ride, all - fluid 
drive, safety steel bodies, safety 
rim wheels, safety glass, Amola 
steel, superfinish, high compression 
engines, hush-point body mount- 
ings, aero hydraulic shock absorb- 
ers and safety signal speedometers, 
Akers said. 

Dodge offers a new, richer ap- 
pearance of lower, wider front end. 
The massive new grille is of stain- 
less steel, with widely spaced grille 
openings. Above the grille the 

(Continued on Page 34, Col. 1) 
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a more distinctive 
deluxe body styles are the three-passenger 


o-door sedan. 


have been granted recently. 
This additional cut in deal- 
er discounts plus the 2.5 per- 


cent previously forced on 
dealers and the 3 percent slash in 
dealer handling charges, will raise 
to 8.1 percent the total absorption 
forced on dealers by OPA. 

The car price increase will be 
across the board, it was learned, 
meaning that General Motors 
prices would be raised slightly 
over 1942 instead reduced 2% per- 
cent as OPA predicted several 
menths ago. 

OPA’s latest proposal, made arbi- 
trarily Wednesday at a meeting of 
the agency’s Automobile Industry 
Advisory committee, came like a 
shot out of the blue to NADA 
officials here, but they acted quick- 
ly to fight to the finish, NADA 
officials have been called to a 
conference to determine procedure 
in the battle. 

NADA officials are now awaiting 
their turn to protest OPA absorp- 


Dealer Negotiators? 
OPA’s plan to force dealers to 
absorb all of the forthcoming. 2.6 
percent boost in new car prices 
brought this retort from a promi- 
nent dealer: . 
“Dealers should be allowed to 


have a voice in labor-manage- 


| ment wage disputes, since they 


have to pay the bill.” 


tion policies before a House com- 
mittee discussing extension of the 
agency. 

OPA’s latest arbitrary action 
was takén at a hurriedly called 
conference of the advisory com- 
mittee in Chicago. OPA sent out 
an emergency call on March 9 
to the committee, which is head- 
ed by Dave Castles, past presi- 
dent-of NADA. 

The notices came so late for the 
March 13 meeting that only 11 of 


the 22 committee members were | 


able to be present, those from the 
southwest, south and west being 
unable to obtain transportation. 
There were no preliminary discus- 
sions as the meeting opened, it 
was learned, an OPA official blunt- 
ly announcing to the group: 

“OPA has decided to grant car 
manufacturers a 2.6 percent price 
increase across the board, and 
dealers must absorb it all.” 

OPA was represented by Bruce 
Morris, chief, Automotive Price 
branch; James Foley and William 
Remy, attorneys for the branch. 

In addition to the new absorp- 

(See DISCOUNTS, Page 8, Col. 5) 
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Back to Work 


ae 


ILLUSTRATIVE of the back-to-work 
movement in the auto industry, as a 
result of the end of the GM strike and 
the steel tieup, is this photo of workers 
returning to Ford Rouge last week. 


3 Million Cars 
Expected in 46; 
150,000 So Far 


By Bob Finlay 

Managing Editor 
| DETROIT.—So far the auto in- 
|dustry has produced 150,000 cars 
jin 1946. 

Prospects are that total produc- 

|tion for the year will not run much 
over 3 million, although the picture 
is considerably brightened now that 
the GM strike is over, steel is 
starting to come back and: @PA has 
moved to end the troubles of the 
fabricators. 

High spots generally overlooked 
are these: 

Both Nash and Hudson are 
producing at rates exceeding the 
average production rate for 1941. 
Hudson is building 400 cars a 
day, Nash was doing about 430 
until a shortage of leaf springs 
closed the Ambassador line. How- 
ever, the 600s alone were coming 
off the line at about 400 a day 

(Continued on Page 32, Col. 1) 





NET PAID ABC 


21,684 
THIS ISSUE 


$4 Per Year, 15c Per Copy 


Volume Output 
Hinges on Pact 


Okay by Locals. 
1814-Cent Pay Raise, 
2-Year Accord End 
Longest Auto Strike 


By Mac Gordon 
Staff Writer 


DETROIT. — General Mo- 
tors can begin to move 1946 
cars off its Michigan assem- 
bly lines by March 21 if 
UAW-CIO locals carry out 
announced plans to hasten settle- 
ment of all secondary issues, rati- 
fication of the new contract, and 
the final return to work. ~ 

That was the expcctation of com- 
pany officials Fri 
day following 
agreement upon 
all national issues 
involved in the 
longest - walkout 
ever to paralyze 
a motor vehicle 
maker. The ac- 
cord was an- 
nounced March 
18, the 113th day 
of the shutdown. ? 

Union leaders H.W. Anderson 
moved swiftly to 
set the wheels of ratification into 
motion at the 92 struck plants. The 
200-man council of -GM local dele- 
gates met here Friday and voted to 
accept the settlement. 

The UAW negotiators promised 
Harry W. Anderson, vice-presi- 
dent in charge of GM personnel, 
that they would “heartily recom- 
mend” approval of the agree- 
ments to both the delegates and 
the locals. The 175,000 striking 
workers were expected to act on 
the contract over the week-end 
or early this week. 

Actual back-to-work dates will 

be contingent .upon ratification by 


Other strike stories and photos 
are on Pages 6, 31, 32. 


the individual locals and the swift- 
ness with which maintenance men 
can put the plants into shape for 
operation. 

GM spokesmen reported that the 
cars left on the assembly lines 
when the strike began last Nov. 21 
will be ready for delivery within 
three to four days after reopening 

(Continued on Page 6, Col. 1) 


Billion Dollar Strike 


General Motors Dealers Lose $303,700,000 in 
Commissions on Unfilled Orders 


By Mel Humphrey 
Associate Editor 


DETROIT.—General Motors deal- 
ers suffered a loss in commissions of 
$211,200,000 on cars, $92,500,000 on 
trucks during the 113-day strike, a 
total of $303,700,000. The dealers’ loss 
is based on an estimated 800,000 car 
output if assembly lines had rolled 
during the past 16 weeks. 

Total losses by General Motors, 
GM dealers and labor tallied 


$1,457,400,000 at the end of the 
strike. The total would be far 
more than that if losses were 
computed for firms dependent 
upon GM for materials, such as 

(See LOSSES, Page 34, Col. 5) 


GM STRIKE COSTS 
GM Dealers’ Loss...$ 303,700,000 
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On Price Conspiracy Charge es 9 


Biggest Bearing Makers 


Indicted By U.S. 


CLEVELAND. — America’s six 
largest ball-bearing producers, in- 
dicted by a federal grand jury here 
on charges of conspiring to fix 
prices, last week denied the al- 
legations and prepared to go on 
trial Apr. 8. 

Those indicted on charges of vi- 
olating the Sherman Antitrust act 
are General Motors, SKF Indus- 
tries, Marlin - Rockwell, Fafnir 
Bearing, Federal Bearings and 
Norma-Hoffman. In addition, the 
following individuals were indicted: 

Fred Hughes, general manager of 
GM’s New Departure division; 
Charles F, Stanley, vice-president 
and sales manager of Fafnir, and 
Howard Johnson, sales manager of 
Marlin-Rockwell. 

Typical of the denials was that 
of SKF Industries, which de- 
clared that “the bearings indus- 
try has in the past been one of 
the most highly competitive in- 
dustries in the country. It is like- 
ly that competition will increase 


New J & H Firm 
Names Milner, 


Jack As Chiefs 


CLEVELAND.—William 8S. Jack 
was named chairman of the board 
and B. C. Milner jr., New York in- 
dustrialist, named president of the 
newlyformed Jack & Heintz Pre- 
cision Industries, Inc., last week. 

Jack said, “We will be rolling 
100 percent by the close of 1946, 
turning out such products as a 
light engine of two or 2% pounds 
per hp for industrial, marine, auto- 
motive and aircraft uses, a portable 
welding outfit packaging at 209 
a seatceiaenencneiameniimmsaiss 


Foy’s Status Clarified 


Byron C. Foy, Chrysler Corp. 
director who has become finan- 
cially interested in the new Jack 

.& Heintz Precision Industries, 
Inc., is not a director of Electric 
Auto-Lite Co. as erroneously 
stated in the March 11 issue of 
Automotive News. There is no re- 
lationship between Chrysler Corp. 
and Electric 


Auto - Lite, it is 
pointed out. 


pounds compared with the existing 
1,200 to 1,500 pounders; refriger- 
ator compressors weighing less 
than one-third of any other de- 
veloped, and an adaptation of the 
same compressor for air condition- 
ing and fractional horsepower elec- 
tric motors. 

Ralph M. Heintz, vice-president 
and secretary of Jack & Heintz, 
will be vice-president in charge of 
engineering of the newly merged 
company. 


Iowa Dealers 


Meet March 20 


DES MOINES.—Iowa Automobile 
Dealers Assn. will hold its annual 


convention at Hotel Fort Des 
Moines here March 20-21. 

Postwar problems will be dis- 
cussed by speakers and dealer 


groups. 


COME ON 
BACK! 


While the judges 


are selecting my 
riew name, the 


boss has moved 
me tothe in- 
side back cover 
page — where 
youll be seeiri 
me from now on. 


still further in postwar. SKF 
does not agree with competitors 
on prices and makes no attempt 
to fix prices by agreement. So far 
as we know there are no price 
fixing agreements in the indus- 
try.” 

Maurice Stanley, president of 
Fafnir, deciared that “to anyone 
cognizant of the real facts, prices 
in this industry have been con- 
stantly lowered to all classes of 
trade . . . Competition has been of 
the keenest.” 


Maximum penalty that can be set 
is a $5,000 fine for corporations and 
a $5,000 fine or a year’s imprison- 
ment or both for individuals. 


It was reported here that in the 
event of pleas of guilty or con- 
victions, the government could 
attempt to recover large sums 
through civil proceedings. 


The indictment returned in 
Cleveland specifically charges that 
the defendants, since 1934, have 
held secret meetings at the Yale 
Club and Biltmore hotel in New 
York City and at other places 
where representatives of the cor- 
porate defendants met, discussed 
and agreed upon ball bearing 
prices. 


“This indictment,” commented 
Atty. Gen. Tom C, Clark, “follows 
a@ year’s investigation by the Fed- 
eral Grand Jury in Cleveland of 
various restraints of trade in the 
antifriction bearing industry. This 
is in line with the policy of the 
Department of Justice to seek in- 
dictments where there is a delib- 
erate fixing of prices in violation 


of the Act.” : 

The indictment alleges that 
the corporate defendants, known 
as the “Big Six,” produce 95 per- 
cent of all of the ball bearings 
manufactured in the United 
States with a total annual sales 
value of approximately two hun- 
dred million dollars. 

The indictment charges that at 
the price-fixing meetings the de- 
fendants not only fixed the prices 
they would charge to manufactur- 
ers who would use ball bearings in 
manufacturing their products but 
also fixed prices charged to dis- 
tributors of bearings for replace- 
ment of damaged and wornout 
bearings in used machinery and 
equipment. 

The conspiracy had the effect, 
the indictment alleged, of suppres- 
sing competition between the de- 
fendants, of fixing and maintain- 
ing non-competitive prices for the 
sale of ball bearings, and of estab- 
lishing unfair and discriminatory 
differentials in prices between 
various classes of customers pur- 
chasing ball bearings. 

Said Wendell Berge, assistant 
attorney general in charge of the 
Antitrust division, “An expanding 
and free postwar American in- 
dustry cannot exist if the pricing 
mechanism is determined by pri- 
vate groups meeting secretly in 
hotel and club rooms. This is par- 
ticularly true in the case of ball 
bearings which are so essential 
to the production of virtually 
every type and kind of machin- . 
ery and equipment.” 

In charge of the case for the De- 
partment of Justice was Robert A. 
Nitschke, special assistant to the 


s|attorney general. 


500 Names 
‘Cartoon Gal’ Contest 


Draws ’Em In 

DETROIT. — With more than 
500 names suggested for “Our 
Cartoon Gal,” judges will start 
this week the task of selecting 
the six winners in the contest. 

Because of the large number 
of entries, plus the need for com- 
plying with federal copyright 
regulations, it is expected to take 
three or four weeks before the 
winners can be announced. 

First prize in the contest is an 
original color drawing of the 
“Cartoon Gal” which will be ap- 
propriately titled and framed for 
hanging in the winner’s office. 


FORD PRODUCTION RESUMES at the Rouge after a six-weeks shutdown 
due to shortages caused by the steel strike. Mercury’s from the assembly line 
pictured above, as well as Fords, once more are flowing to dealers as the last 
of the 48,000 workers laid off are called back to their jobs. 


Chrysler Girds 


for Showdown 


in Wis. License Fight 


MADISON, Wis. — That the 
Chrysler corporation intends to 
make a determined fight against 
the effort of the Wisconsin motor 
vehicle department to compel it to 
obtain a license to do business in 
Wisconsin was indicated in legal 
moves here last week. 

A Chrysler attorney, Harold M. 
Wilkie of Madison, moved to lim- 


Replacement Parts Off 


Inventory List 

WASHINGTON. — Automotive 
replacement parts have been re- 
moved from the general provi- 
sions of the suppliers’ inventory 
limitation order, the Civilian 
Production administration an- 
nounced last week. 

This was accomplished by ad- 
ding them to List A of order 
L-63. Items on List A of L-63 
are subject to the practicable 
minimum working inventory re- 
strictions of Priorities Regula- 
tion 32 (the inventory control 
regulation) rather than the 
three or four month limitation 
required by the general provi- 
sions of the order. Economical 
manufacture often requires a 
producer to make large runs of 
parts and to store them for 
much longer periods of time 
that would be required for other 
types of supplies. 

The amendment states that 
tires, tubes and batteries are not 
deemed to be automotive re- 
placement parts and are conse- 
quently still subject to the gen- 
eral controls of L-63. 


it the adverse examination begun 
by the state before a court com- 
missioner in Milwaukee. The mo- 
tion served to transfer the pro- 
ceedings to the Dane county 
circuit court, where Judge Alvin 
C. Reis was scheduled to hear 
arguments preliminary to a deci- 
sion on the motion this weekend. 

The original examination was in- 
tended by the state department to 
obtain data upon which to seek a 
declaratory judgment from _ the 
court on the application of the 
Wisconsin dealer licensing law, 
which requires the registration and 
licensing of automobile manufac- 
turers. 

B. L. Marcus, state commissioner 
of motor vehicles, frankly looks 
upon the proceedings as a test of 
the 10-year-old Wisconsin act. 


Originally, it was believed that 
a compromise with Chrysler was 
possible. That expectation seemed 
to be disproved by the transfer 
of the case to circuit court: 


Marcus has reported that Chrys- 
ler is the only auto manufacturer 
not licensed under the Wisconsin 
law. He has added that “we are 
interested to know whether this 
law covers all the manufacturers, 
or none.” 


Chrysler has countered with the 
assertion that since it does not do 
business in Wisconsin, it is under 
no compulsion to apply for a Wis- 
consin license. 


Muller Motor Razed 


WESTWEGO, La. — The office and 
display rooms of the Muller Motor Co. 
were oomiroged by fire Jan. 27, with a 
loss of $25,000. 


FTC Sets Meeting 
Of Piston Ring 
Makers April 4 


WASHINGTON. —A trade prac- 
tice conference for the piston ring 
industry was announced here. last 
week by the Federal Trade com- 
mission. The conference will be 
held at the Drake hotel, Chicago, 
beginning Apr. 4. Commissioner 
Robert E. Freer will preside, it was 
stated. 

Members of the industry are per- 
sons, firms, corporations and or- 
ganizations engaged in manufac- 
turing, distributing, or placing on 
the market piston rings for use as 
original or replacement equipment 
in all types of internal combustion 
engines, steam engines and com- 
pressors. 

The aggregate annual volume of 
sales of industry products, at man- 
ufacturers’ prices, is reported to be 
in excess of $75 million. 

The primary purpose of the con- 
ference, it was explained, is to 
afford members of the industry 
opportunity to consider and pro- 
pose for establishment, subject to 
commission approval, trade prac- 
tice rules under which fair compe- 
titive conditions in the industry 
and full protection of the purchas- 
ing public may be effectively main- 
tained, and unfair or deceptive 
methods or practices in the con- 
duct of business prevented. 


These proceedings, it was stated, 
have been instituted by the com- 
mission in cooperation with the 
industry and each member is in- 
vited to take part and to assist in 
the formulation of rules which will 
be constructive and equitable to all 
concerned. 

Among the subjects for rules 
which have been suggested for 
consideration are: 

Misbranding and misrepresenta- 
tion; removing competitors’ prod- 
ucts from the stocks of distribu- 
tors, or making loans to distri- ~ 
butors, etce., with the effect of 
closing distributing outlets to com- 
petitors against competing prod- 
ucts; price discrimination; false 
invoicing; misuse of word “free”; 
commercial bribery; defamation of 
competitors or disparagement of 
their products; selling below cost; 
fictitious prices; use of so-called 
“spiffs” or “push money”; coercing 
purchase of one product as a pre- 
requisite to purchase of another; 
imitation of trade-marks or trade 
names; and other trade practices 
or methods. 


You get the best results in our Classifiec 
Section, inside back cover. 


N.Y. Auto Show Shift to Detroit Studied 


By George B. Deery 
Staff Writer 

DETROIT.—Removal of the na- 
tional automobile show from New 
York to Detroit became closer to a 
reality last week when it was 
learned from official sources that 
directors of Automobile Manufac- 
turers Assn. will discuss the mat- 
ter at their next meeting early in 
April. 


A survey shows that dealers, 
executives and sales officials of 
the auto and accessory manufac- 
turers are supporting the move 
and their opinions carry the most 
weight. For several years there 
has been a growing tendency to 
favor the acknowledged home of 
the industry even before war 
blacked out the annual exposition 
* ba Central Palace in New 

o 


Revival of the subject now is 
intensified by the desire of many 
groups to stage a show of national 
proportions in connection with the 
Golden Jubilee observation here 
May 31-June 1. 

The appropriateness of this move 
is further enhanced by older rea- 
sons given for the switch from 
New York to the Motor City 

Detroit is more easily accessi- 
ble geographically to dealers and 
others throughout the nation who 
attend the show. While here they 
may visit the manufacturing 
plants and accessory builders. To 
the sponsors and exhibitors there 
is the advantage of having to 
oa their equipment only a few 
miles. 


A plan is under discussion now 
to hold the Golden Jubilee National 
Auto Show on aircraft carriers sta- 
tioned on the Detroit river. The 
flat-tops are former Great Lakes 
passenger vessels which were con- 
verted for carrier training during 
the war. The decks of the carriers 
would provide space for a sizable 
presentation of cars and parts. 


For nearly 30 years Detroit Auto- 
mobile Dealers Assn. has sponsored 
a show in January here. 


Meantime, Prentiss .M. Brown, 
chairman, Detroit Edison Co. and 
former OPA administrator, was 
named general chairman of the 
Golden Jubilee celebration. Federal 
Judge Frank A. Picard heads the 
allied interests committee and 
Richard A. Harfst, general man- 
ager, Automopile Club of Michigan, 
is chairman of the Old Car com- 
mittee. 


William S. Knudsen will lead the 
industry’s committee. 


MEMBERS OF a Detroit Golden Jubilee Civic committee’s initiating and 


workin are here studyin 
e Si June 2, in the Mo 
the Detroit Historical 


William H. McGaughey, 
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GOME dealers tell me I am using 

this column too much to pro- 
mote NADA. Personally, I don’t 
think there is any way I can serve 
the interests of this trade than by 
utilizing every influence at my 
command to promote organization 
by automobile retailers. 


This is a new era. We are on 
the threshold of a new world. We 
must face facts. As businessmen 
we must realize that one who re- 
fuses to play the part at carrying 
forward programs democratically 
planned, who insists on individ- 
ual freedom regardless of the de- 
mands of general welfare, is not 
a protector of free enterprise, but 
on the contrary is a selfish de- 
stroyer of the liberties and priv- 
ileges which we profess to hold 
most dear. This business will be 
preserved by talking less about 
the rights which no one can 
guarantee and talking more 
about the duties which everyone 
can fulfill. 

We as a trade must work to- 
gether unitedly. We must not con- 
sider only our own interests, but 
the welfare of the nation as well. 
NADA is the medium by which 
automobile dealers can get together 
and by united intelligence and 
strength promote the projects fa- 
vored by the majority. It is the 
instrumentality to be utilized to 
benefit and to enhance the value 
of the service they render to the 
public and to automobile factories. 

* ” 
Has Manpower, 
Organization 

T DIDN’T take a war to prove 

that any group having the same 
needs and problems must unite to 
take care of these common needs 
and problems. The history of all 
association activities makes clear 
the fact that all associations re- 
flect benefit upon the membership 
in exactly the measure with which 
they present a solid front to the 
situations confronting them. 

NADA offers a rallying point 
for the dealer mass. It has the 
manpower and organization with 
which to translate into action 
whatever policy the majority of 
its members indicates is desir- 
able. 

Its leadership is representative. 
Its board of directors are experi- 
enced dealers and know the re- 
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quirements of the automobile deal- 
er. If given support, they can trans- 
form the desires of the members 
into visible accomplishments. There 
is no reason why NADA cannot 
keep in step with the times. Each 
director is constantly in touch with 
his constituents and is sincerely 
endeavoring to carry out the wishes 
of the majority. 
+ ” 


Offers Dealers 
Opportunity 
ORE of the first requisites of any 
mass movement is, for those 
concerned, to agree among them- 
selves as to what they want to do. 
Automobile dealers in America can- 
not and will not blindly follow a 
program, in the making of which 
they have not been consulted and 
which they have not unqualifiedly 
proved. 

The real justification for NADA 
is that it offers the opportunity 
for dealers to unite under one 
banner. This is the first step on 
the way to a better, more profit- 
able trade. It provides the means 
by which a dealer can help him- 
self. NADA has had a record of 
successful accomplishment dur- 
ing the war years. 

From now on conditions will rap- 
idly change. To assure future prog- 
ress it will continue to be neces- 
sary to create and inspire the spirit 
of united action towards common 
purposes, whatever they may be 

* a 


* 
Will Keep 
On Lookout 

HAT is where this column can 

be of help. That explains why 

we neglect no opportunity to en- 
courage dealers to become active 
in associations. Of course, when 
we feel that NADA leadership is 
dominated by any particular indi- 
vidual or group, or when we feel 
that leaders have determined on a 
policy that in the long run may be 
injurious to the majority, we will 
feel it our duty to point out the 
situation. To do otherwise would 
not be making constructive contri- 
bution. 

Only through organization, how- 
ever, can dealers undertake and 
accomplish things that members 
of the trade are, today or tomor- 
row, hoping, praying and work- 
ing for. 


* 





Wage-Price Policy 
Mallon Analyzes Rules for Price Increases 
Under New Executive Order 


WASHINGTON. — The executive 
order recently issued by the Pres- 
ident, establishing a new wage 
price policy will require clarifica- 
tion by the issuance of regulations 
‘and interpretations which will 
probably by issued by the Office of 
Economic Stabilization, according 
to William L. Mallon, president, 
NADA, There are two points which 
appear to be clear, he added. 

1. “The order rescinds the six- 
month waiting period between the 
date of an increase in wage and 
the date on which application for 
increase in price may be submitted. 

2. “It reestablishes a partial con- 
trol of wages,” Mallon explained. 

Stabilization Administrator John 
C. Coblet, with the concurrence of 
Chester Bowles, issued an Interim 
Wage Price Order with the follow- 
ing provisions: 

1, “Gives overall approval to any 
increase made in wages since Aug. 
18, 


2. “Up to March 15th an employer 
can increase wages without get- 
ting prior approval for such in- 
crease and can still use that in- 
crease as a basis for seeking a later 
increase in price. 

“If such 


used as a basis for trying to ob- 
tain higher prices, as well as 
those wage increases given with- 
out prior approval, applications 
for approval must be made with- 





in 30 days after they are actually 

paid, if there is any likelihood of 

the higher wages being used in 
price increases. 

“After March 15th,” Mallon said, 
“every wage increase must be ap- 
proved before being put into effect, 
if that increase is to be used to 
seek a price rise. This means that 
an employer who raises wages 
without first getting approval cuts 
himself off from a price increase 
on the basis of the higher wages. 
Under the new rules, he forfeits 
this right to seek higher prices, be- 
cause of increased wages, so long 
as present wage-price controls re- 
main in effect.” 

Applications for approval of 
wage increases will be made to 
the National Wage Stabilization 
Board, successor to the National 
War Labor Board. 

The President’s order sets forth 
that. the Wage Stabilization Board 
must approve all applications for 
wage increases that follow a “gen- 
eral pattern” established in an in- 
oo or local area since Aug. 18, 


“It is understoood that the Wage 
Stabilization Board will recognize 
and approve any wage increase 
which did not exceed 33 percent of 
the wage paid in January, 1941. 
Such increase represents cost of 
living increase for the period be- 
(Continued on Page 31, Col. 4) 





Ark. Official Rules 
ROCK, Ark.—A used 
automobile on which the 2 per- 
cent Arkansas sales tax has 
been collected is not liable for 
the tax again, oes lg the 
number of changes in 

ship, Atty. Gen. Guy E. Williams 
ruled last week. 

New cars purchased from 
dealers outside of Arkansas are 
subject to the tax if there is no 
sales, gross receipts or use tax 
paid in the state of purchase. If 
there is such tax in the foreign 
state, Arkansas allows a credit 
not to exceed 2 percent. Dealers 
are liable for the tax on all parts 
or accessories used from stock 
in reconditioning used cars, Wil- 
liams said. No tax is applicable 
on a private sale of a used auto- 
mobile by a non-dealer. 















Automobile Dealers Assn. elected W 
MeNevin, secretary. Brunsing is 
of Richmond Motor Co. ping ie mani 


Bill Easing 


RICHMOND, Va.— The Virginia 
senate last week passed the auto- 
mobile dealer license bill, House 
Bill No. 298, which had been pre- 
viously approved by the house. The 
measure has been sent to Gov. Wil- 
liam M. Tuck for his signature. 


Richter Flected 
President of 
Del. Dealers 


WILMINGTON, Del. — 


Assn. last week. 

Other officers 
Pratt, secretary; Isadore Keil, 
treasurer; Gordon Kent, vice-pres- 
ident for Kent county; I F. 
Smooth, vice-president for Sussex 
county, and Norman Hastings, 
vice-president for New Castle 
county. 

Those elected to the board of 
governors include Clarence 
Schwartz and William Holden, 
Kent county; Reynolds Jackson 

and George T. Purnell sr., Sussex 
county and Harry Gallagher from 
New Castle county. 

The regulations governing con- 
ditions under which dealers may 
sell cars were explained by T. W. 
Wilson, assistant to the executive 
vice-president of Nationai Automo- 
bile Dealers Assn. He predicted 
that there was little possible relief 
from OPA regulations to be ex- 
pected during the next 18 months. 


Michigan Dealers 
Meet in April 


LANSING.—Michigan Automobile 
Dealers Assn. will hold its twenty- 
fifth annual convention here April 
23-24. 

A program of speakers and busi- 
ness sessions will be announced 
within a short time, officials stated 
last week. 





U. C. Multiple Tax Out, 





MUTUAL CONGRATULATIONS wn in order when the Richmond cm 


. Brunsing, 


Dealer Permits 
Goes to Va. Governor 














The bill reduces the license for 


Hugh 
Richter, president of Stirling Auto 
Sales Co. and recently discharged 
from the armed services with the 
rank of major, was named presi- 
dent of Delaware Motor Trades 


are David W. 





L. I. Dealers Get Gloomy Picture... 
Further Discount Cut 


Feared By Moran 


GARDEN CITY, L. I—Five hun-|member of his community, on a 
dred members of the Brooklyn-/higher plane than he has ever 
— aoe — fee ee been able to attain before. 
ad a rather gloomy picture o e made a hero of' 
industry painted for them by Lee ium "s each cimeeenie = 
Moran, executive vice-president Of | said. “We had to keep the cars 
NADA, at their annual dinner-| that were left rolling. You men 
business meeting in the Garden| gia that job. Through te & 
City hotel last week. you became increasingly ~ a 

promi- 

Moran, principal speaker of the nent in your communiti 
evening, told of the squeeze play! ohosen for war bond committee; 
that OPA and labor is pulling on leading defense groups, and, all 
Sa the while, doing the maintenance 

Seeking to brighten his address, job on your customers’ that 
Moran declared that the dealer was enabled them to kee i aa 
now a respected and significant essential tasks.” 7 

“The dealer should not let him- 
self fall from this pedestal. He 
must realize that he has hundreds 
of people in his town who would 
victimize him with a story of how 
badly they need a new car. The 
dealer must establish a strong pol- 
icy—and. adhere to it. He must de- 
termine who deserves cars. A vet- 
eran who must have a car to get 
a job, a doctor, a salesman who 
would lose business if he didn’t 
have a car. It is up to the dealer 
to handle this ‘priority’ problem 
the best way he can. If he does he 
will not lose his present high posi- 
tion in the public viewpoint.” 

Moran also urged the dealers to 
do their best to give jobs to vet- 
erans, pointing out that returning 
servicemen, accustomed to train- 
ing, formed a reservoir of good 
help. 

“The salesmen who left the auto- 
mobile industry won't be coming 
back in volume,” Moran explained. 
“Many of them weht into defense 
work and have found other inter- 
ests. Servicemen are anxious to get 
into new fields, especially positions 
where they can advance and profit 
by hard work.” 

Moran warned dealers that 
tampering with the OPA’s “rea- 
sonable value” pronouncements 
would result in trouble. “I don’t 
mean that repairs done to a car, 
in line with the usual work a 
dealer has been doing on used 
cars to condition them for years, 
will run him afoul of OPA,” he 
added. “But if you do a $100 re- 
pair job and call it a $400 job, 
just to squeeze the best possible 
price out of a customer you are 
breaking the OPA rules and not 
doing the business as a whole 
any good.” 

“Relative to financing,” Moran 
continued, “it has been the prac- 
tice of many dealers to say to a 
customer ‘finance it here or any- 
where you like—I get my money, 
anyway.’ This isn’t a healthy atti- 
tude. Point out to the customer 
that you will give him continued 
service, make repairs without wait- 
ing for some strange insurance 
company to act and, generally, give 
him a better deal.” 

During the meeting C. Ray Palm- 
er, executive vice-president of the 
local group, was galled to the 
telephone to be informed of a bill 
that had just been introduced at 

Albany. This measure, if enacted 
into law, would prohibit dealers 
from selling insurance with “time” 




















left, as president, and 


r of r Chevrolet Co. -» and MeHevin 


). 
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factory and distributor representa- 
tives from $10 to $2. 

Three grounds for denying, sus- 
pending or revoking a license have 
been removed. They are: 1. Filing 
a materially false or fraudulent tax 
return as certified by the state tax 
commission. 2. Conviction of a fel- 
ony or pleading nolo contendere to 
an indictment for a felony. 3. Wil- 
ful failure to perform any written 
agreement with any retail buyer. 

There is a provision that hear- 
ings be given only after a license 
is denied to an applicant. At pres- 
ent a hearing must be given an 
applicant before the license is de- 
nied. Reapplication for a license is 
prohibited, after it has been de- 
nied, until 60 days have expired. 
The intention of this restriction is 
intended to keep a person from re- 
applying daily or as often as he 
might care to. 


R. I. Dealers 
Meet Mar. 26 


PROVIDENCE; R. I.—Rhode Is- 
land Automobile Dealers Assn. has 
set its thirty-sixth annual meeting | deals. 
for March 26. Palmer, after giving the num- 

The meeting will be held in the} ber of the bill, urged the deal- 
Empire room of the Crown hotel.| ers to contact their representa- 
The association requests members| tives in the legislature and urge 
to make reservations immediately.| defeat of the proposal. 





On the House . 


Tire makers are certain they can clear up most of the pentup 
demand for truck tires by July, car tires by fall... . U. S. Inter- 
Agency Rubber committee, headed by William L. Batt, is expected 
to recommend a floor of 250,000 tons on U. S. synthetic rubber 
production. ... 

Rumors about GM President C. E. Wilson being replaced by 
William 8. Enudsen or Harlow H. Curtice, president of Buick, are 
just rumors, as yet... . Art Summerfield, Flint (Mich.) Chevrolet 
dealer and prominent in NADA circles, is being mentioned as suc- 
cessor to Republican National Chairman Herbert Brownell; Bum- 
merfield has been a national committeeman for past two years. 
OPA’s latest order, permitting Ford, Chrysler and Hudson dealers 

to sell post-March 11 cars at previous prices with provision for later 
adjustments, certainly adds further to the confusion. . . . NADA’s 
Mallon and Moran have been added to President Truman’s Highway 
Safety conference committees. 

—PrtTs WEMHOFF 
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WE STAND FOR: 

{ 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. | 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. { 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. { 5. A return to the precepts 
of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


_Now--Let’s Gét Goin’! 
wt end of the auto industry’s longest and most disas- 
trous strike, the way is cleared for a concerted produc- 
tion program that should lift America out of the chaos of 
the past six months and lead to an unparalleled prosperity 
era. 

General Motors workers and management alike—despite 
their bitter differences of the past few months — must 
coordinate their efforts with those of other segments of 
the industry for a drive against national stagnation and 
industrial paralysis. 


AUTOMOTIVE 
D a 


* cd 


It will serve no good purpose to harp on the fact. . . . 
That the UAW settled for 181% cents instead of the 30 
percent originally demanded. 


That “ability to pay” and “let’s look at the books” 
passed out of the picture long before the strike was settled. 


That the union got a dues checkoff system for loss of a 
“maintenance of membership” setup. 


That workers received increased vacation allowances and 
higher overtime pay rates. 


6 ba main—and vital—fact is that the 113-day strike cost 
GM, its workers, dealers and the nation the appalling 
sum of over ONE BILLION DOLLARS! 


This must be made up—not by continued bickering over 
who won or lost but by real, honest-to-God endeavor toward 
greater, more efficient production of cars and trucks. 


The two-year contract—longest ever signed by the UAW 
—provides the opening wedge in such a program. 
Now, let’s get goin’! 


What About the Dealer? 


W HILE AUTOMOTIVE NEws supports plans for the Detroit 
celebration of the auto’s golden jubilee, we think auto 
dealers—the lifeblood of the industry—-should be given a 
more important role than indicated so far. 


There are pioneer dealers, as well as pioneer manufactur- 
ers and racers, and we feel that they should be on hand to 
celebrate the 50 years of progress. 


_ Dealers brought the auto to every cross-roads in the na- 
tion. By their efforts, auto manufacturers grew big or 
withered away. The manufacturers today who are strongest 
are those who paid most attention to their dealer bodies. 

And in the days to come, after the first buying flush is 
over, it will again be up to the dealers to keep the fac- 
tories humming in Detroit. 


| 
--a word in 


. Slocum 

JUBILATION over the end of 

the General Motors strike was not , 

confined to those directly connected : 

with the corporation, either its em- 

ployes or its dealers. There was not 

one of us in this 

AS IT industry, whether 
LOOKS 


suppliers of mate- 
FROM HERE Tials or service or 

in direct competi- 
tion with the corporation’s prod- 
ucts, who did not welcome the end-. 
ing of a major disruption in the 
normal conduct of our business. I 
have talked with no manufacturer 
or dealer outside the corporation’s 
own family who was not as con- 
cerned over the final outcome of 
this unwarranted strike as were 
those directly involved. 

We were all fully cognizant of 
the fact that what affected a major 
sector of the whole pattern of our 
American economy’ was bound 
sooner or later to hit us. Now it is 
over. V-GM Day is a reality and 
we can all settle down to accom- 
plishing the results for which we 
planned during the long war and 
which were delayed just 113 days 
by the greed of a few would-be 
labor dictators. 


* * * 


THE STATE of Florida collects 
seven cents in addition to the fed- 
eral tax on every gallon of gasoline 
sold in this state whether it is used 
in cars, trucks, commercial fishing 
boats or dry cleaning establish- 
ments. Thus it affords probably the 
most flagrant example of what not 
to do with gas tax money. Why 
the fishermen, farmers and clean- 
ers cannot combine their interests 
to defeat so unjust a tax collection 
I am not well-enough informed to 

now. Certainly from the horse and 
dog tracks, which run night and 
day down in this country, and from 
the various “amusement places” 
which cater to those who are will- 
ing to take a chance on whether 
or not they are amused, sufficient 
income should be collected for all 
the frills of state government. That 
would leave the gas tax tq be spent 
for which it was originally intended 
—to build and maintain highways. 

No car owner expects the com- 
mercial fisherman, the truck farm- 
er or the dry cleaners to share this 
expense. Most states allow rebates 
for these uses. Right now the need 
for increasing the United States 
highway, which extends from Jack- 
sonville to Key West, to a three 
or four-lane highway, is apparent 
to everyone who drives into this 
state. I know of no road in America 
which seems to carry a heavier 
load of trucks and buses. The grow- 
er of perishable winter fruits and 
vegetables is absolutely dependent 
on the motor truck to move his 
products to the great waiting mar- 
kets in the north. Then, too, it is 
estimated that more than half, if 
not two-thirds of this state’s win- 
ter visitors, came this year by mo- 
tor car. When they pay the state 
seven cents on every gallon they 
use while they are here, believe me 
brother, I think they are entitled 
to the best and most adequate high- 
ways to be found anywhere in 
America. The automobile dealers, 
newspapers and 3-A clubs in this 
state ought to do something about 
it and quick. 

* 


' 
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DETROIT, they tell me, is plan- 
ning a celebration of the automo- 
bile’s Golden Jubilee. We had al- 
ways sorta hoped that the senior 
Henry Ford, who in the eyes of at 
least 99.44 percent of the world’s 
population deserves any honors to 
be awarded in this regard, would 
be given full credit for what he has 
done for the city of his birth dur- 
ing his lifetime. From what we 
have read of the arrangements so 
far, it appears that he will be in- 
vited to sit at the speakers’ table 
with Charley Nash, who also de- 
serves unlimited credit, and some 
others whose names even an old- 
timer like myself find hard to re- 
member. If the local historians 
have agreed that 1946 is the au- 
thentic golden anniversary of the 
automotive industry, which came 
to me quite as much of a surprise 
as to many of my correspondents, 
then its celebration should be lim- 
ited only by the time at hand since 
the discovery was made. 

The occasion should include the 


1946 


—Williams in Detroit Free Press 


The Green Light at Last! 


——Letterbox 


‘Fact Reporting .. .’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


More Than Money 


In connection with the naming of 
the “curvaceous” gal we would like 
to submit the name of “Rosy Fu- 
ture” as our bid for top honors. 

In addition, since I have finally 
taken time to write, I would like to 
express the sincere enjoyment that 
I personally receive from reading 
Automotive News. 

My business associations in fi- 
nancially servicing automotive 
dealers brings me in contact with 
many problems which dealers 
experience that if it were not for 
the News I would have no knowl- 
edge about. Often, merely because 
I have carefully read the News, I 
am more familiar with the facts 
behind the problem than is the 
dealer. 

There is considerably more to 
servicing the automobile dealer 
than merely advancing money. You 
must anticipate his problems and 
be prepared to assist him when 
they arise. I find that the best way 
for one outside the actual automo- 
bile merchandising circle to know 
and follow such problems is to fol- 
low the fact-bearing articles in the 
AUTOMOTIVE NEWS. 

Best wishes for continned fact 
reporting.—P. H. Braptey, Ann Ar- 
bor, Mich. 


* * 


No. 1 Prophet 

I have just finished reading 
“Edgewise” in the Feb. 25 issue of 
Automotive News. Today is Tues- 
day, and the morning papers head- 
lined a big drop in the stock mar- 
ket yesterday where the Dow Jones 
averages dropped to 188—one of 
the severest sellouts that Wall 
Street has experienced in years. 

Therefore, George Slocum hit the 
nail exactly on the head in his col- 
umn, written last week, in which 
he started off by saying “I don’t 
like the looks of the stock market 
during the past 10 days.” Here- 
after, I shall consider him my No. 1 
stock market prophet. 

Continuing to read down Slo- 
cum’s column, we get into the 
matter of price fixing and here 
again I am impressed by the 
soundness, the sanity, and clarity 
of his views. I liked particularly 
that sentence which reads, “It is 
much easier getting ready for a 
party than cleaning up after one.” 


projection of a permahent histori- 
cal museum, a great hall capable 
of housing an annual automobile 
show of new models and an exhi- 
bition worthy of this multi-billion 
dollar industry’s contribution to 
America.—G.M3S. 


That is a striking phrase and 
Slocum’s development of the price- 
fixing policy in Washington as 
leading to standardize products, 
whether produced by one manu- 
facturer or another, is an extreme- 
ly logical and apt illustration. 

In short, you may gather that 
not only do I read Slocum’s column 
weekly, but I, as many, many oth- 
ers doubtless do, am continually 
impressed by the soundness of his 
logic and wisdom. More power to 
you. — Donatp Lawper, The New 
Yorker, New York City. 

oe * oe 


Cartoon Contest 


I would like to submit the follow- 
ing names for our new friend: Con- 
nie-denser, Manny-fold, Winnie- 
shield, Fanny Frame, Grace Grom- 
mett, Suzie Shackle. Shokab Sorber, 
Sady Sylinder, Opi A, Lena Mix- 
ture.—Jack E. CaLtanan, H.S. Med- 
bery Sales & Service (Buick-Chev- 
rolet), Ballston Spa, N. Y. 

ca ” * 


How about Miss Opa Dope, Miss 
Fannie Action, Miss Converta Bell, 
Miss Lotta Parts, or Miss Carmen 
Want?—E. B. Wurre, Studebaker 
Engineering Department, South 
Bend. 

~ * * 

Let’s call her Opal and give OPA 
credit for putting the L in Opal. 
They have knocked the —1 out of 
everything else.—JoHN D. Kerrn, 
Keith & Keith Motor Car Co. (Olds- 
mobile - GMC Trucks), Maysville, 
Ky. 

* * * 

May I suggest: Lotta-Chassis, 
Watta-Chassis, Hi-Lift-Cam.—C.ar- 
ENCE Suupp, Reiffton, Pa. 

* * Bd 


I would like to give the name of 
“Lizzie”. to Cartoonist Denyes’ girl 
in Automotive News, named after 
our oldtime friend—a very oldtimer, 
Ford. Remember? —Samust Davp- 
son, Selmi Motors, Inc. (Oldsmo- 
bile), Philadelphia. 


Coming Events 


MARCH 

18— New Orleans (Hotel Roosevelt). 
State convention of Louisiana Auto- 
mobile Dealers Assn. 

22—Indiana, (Claypool Hotel). 
State convention of Automobile Deal- 
ers Assn. of Indiana, Inc. 

26—Providence (Crown hotel). Annual 
meeting Rhode Island Automobile 
Dealers Assn. 


APRIL 
1-3—Chattanooga, Tenn. (Hotel Patten 


and Reid H ). Spri meeting of 
American Society of Mechanical Sen 


gineers. 
2-56—Atlantie City (Public Auditorium). 
Pac ng Exposition apomgered by 
American Management in. 
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1947 Kaiser and Frazer Win 
Overwhelming Public Approval! 


THE 1947 KAIsER— Now, for the first 
time, the advantages. of modern 
front-wheel drive for all America. 
Plus sturdy, war-proved *Torsionetic 
Suspension for all-load, all-road 
smoothness of ride. Wheelbase 117 
inches. Overall length 203 inches. 
Engine, 85 hp., 6 cylinders. Widest 
seats in any volume-production car. 
Unexcelled driver-vision. 


*Trade Mark Reg. U. S. Pat. Off. 


THE 1947 FRAZER — Maximum roomi- 
ness with modern beauty of line. 
Smooth, silent, effortless power. 
Wheelbase 123% inches. Overall 
length 203 inches. Rigid box-section 
frame. Engine, 100 hp., 6 cylinders. 
Rear-wheel drive. Semi-elliptical 
springs in rear, coils in front. Widest 
seats in any volume-production car. 
Unexcelled driver-vision. Unrivaled 
luxury in the medium-price field! 


KAISER- FRAZER CORPORATION . 


FLOODS OF ORDERS POUR IN ON THOUSANDS 


OF KAISER- FRAZER DEALERS 


POPULAR demonstration of enthusi- 
asm unequaled in the long history of 
the automobile industry has greeted the 
first public showing of the new KAISER 
and FRAZER—America’s first 1947 motor 
cars. The advanced engineering, ultra- 
smart styling, and thrilling beauty of 
these completely new postwar cars have 
created a nationwide sensation. 


More than 156,000 persons thronged 
the five-day exhibit in New York, leaving 
more than 9,800 signed orders as tangible 
evidence of their approval. And still the 
torrent of orders pours in upon the 
thousands of KAISER-FRAZER dealers 
from coast to coast and from Canada to 
the Gulf of Mexico. 


Willow Run, Michigan 


FOLLOWING FIRST SHOWING 


Meanwhile, immediate steps are being 
taken to meet this unprecedented public 
demand with tremendously expanded pro- 
duction schedules. Even sooner than was 
thought possible, and in vastly increased 
numbers, KAISER and FRAZER cars will be 
rolling off the lines at Willow Run. 


KAISER and FRAZER dealers are still 
being selected from the more than 30,000 
applications already received. All FRAZER 
distributors and dealers will share alike 
in the privilege of selling the KaIsER as 
direct factory dealers. A few choice dealer- 
ships are still open to properly qualified 
persons. For full information about these 
territories contact your nearby FRAZER 
distributor at once. 


GRAHAM-PAIGE MOTORS CORPORATION 
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Strike Settled for 181% Cents... 
GM Cars May Start 


Rolling Thursday 


(Continued from Page 1) 


of the plants located in Michigan.|the 18%-cent wage settlement. As 

Assembly plants farther from | Anderson himself pointed out at a 
Detroit face a delay in resuming | press conference following the an- 
production because. it will take ajnouncement of agreement, the 
longer time for the union delegates |“ability-to-pay” issue had been 
to report back to their locals, GM | “forgotten” by the union negotia- 
sources said. tors in the later stages of the talks. 

Locals at most Michigan plants The corporation gained its de- 
scheduled mand for abolition of mainte- 
nance of membership. The 
clauses on the life of the con- 


also constitute 
a decided victory for GM. 

Describing the contract as a 
“good” one, Anderson, declared that 
GM “is looking forward to a long 
period of peaceful operations.” 

Neither did the union sign the 
contract without victory on several 
points. The UAW executives were 
especially pleased by the provisions 
for checkoff, payment of wage in- 

equities, improved 
‘vacation pay, 

equal pay for 
. women, and the 
recognition of 
seniority in 
transfers. 

A union state- 
ment hailed the 
absence of a 
company security 
section in the 
new contract. The 
statement, which 
cited the “excel- 

lent war production record of the 
GM workers,” was issued by R. J. 
Thomas, UAW president; Walter P. 
Reuther, vice-president in charge 
of the GM department, and George 
Addes, secretary-treasurer. 

James 8S. Dewey, who served since 
Jan. 30 as a special government 
mediator in the dispute, was allot- 
ted much of the credit for prevent- 
ing a complete breakdown in nego- 
tiations. Dewey also participated in 
the settlement of the sitdown strike 
against GM in 1937. 

Security Demand 

ie GM at first pressed for a 
com security guarantee similar 
to those Pa approved in the 
Ford and Chrysler contracts, the 
corporation apparently dropped 
this demand in view of its com- 
paratively low record of wildcat 
strikes during the war. 

The end of the strike came sud- 
denly, inasmuch as only last week- 
end strikers and negotiators had 
seemed resigned to a delay until 
after the UAW convention later 
this month. The impression was 
that Reuther feared that settlement 
at 18% cents before the union 
elections would cost him votes in 
his race against Thomas for the 
presidency. 

But the political picture was 
altered last week-end, after Auto- 
motive News went to press. Pres- 
idents of 30 UAW locals launched 
a “Reuther-for-President” boom 
and denounced the leadership of 
Thomas. 

Thomas, in a talk before Ford 
local delegates here, accused Reu- 
ther of devoting more attention to 
union politics than to settling the 
strike. This revelation from the 
(See GM, Page 33, Col. 5) 



















































































ALL SMILES er the settlement of the General Motors strike last week 
were, left to right, R. Thomas, UAW president; James F. Dewey, federal 
conciliator, and Harry w. Anderson, GM v ce-president in charge of: personnel. 


GM Strike History 


anticipated by the union in gain- 
ing the assembly workers’ assent 
to the contract: 

Meanwhile, the NLRB hearing on 
UAW charges that GM bargained 
unfairly during the strike negotia- 
tions was adjourned indefinitely by 
Trial Examiner Gerard D. Reilly. 
This virtually killed union hopes 
that the workers would be paid for 
the 113 days idle on the ground that 
GM had locked them out. 

Here are the highlights of the 
agreement, which was announced 
after a 17-hour all-night session 
between GM and the UAW: 


An 18%-cent-an-hour raise, ef- 
ra at the date of local rati- 





DETROIT.—The curtain has fallen on the UAW-CIO’s billion-dollar 
strike against General Motors, after 113 days of idleness and almost 
seven months of negotiation. Here is the story of the battle, which 
is likely to be a milestone in American industrial relations: 


UAW Launches Drive 


The union touched off its wage drive last Aug. 18, a few days after 
the Japanese surrendered. At that time a 30 percent increase was de- 
manded of all automotive companies. 

On Sept. 14 the UAW “brass hats” announced the strategy by which 
they hoped to wrest 30 percent from the industry. One maker at a time 
would be struck, until the pressure of competition would force accession 
to the wage demand. 

Walter P. Reuther, vice-president of the UAW and head of its 
GM division, disclosed that the big corporation would be used to test 
the “blockade” strategy. 


g Adjustment of wage inequities 
in local plants, promised by GM 
within 90 days of reopening. The 
union claimed that this, plus other 
wage gains, equals the 19%-cent 
raise recommended by the Presi- 
dential factfinding board. 
A liberalized vacation plan 
amounting to an estimated $5 
million a year. 
4 Equal pay for. women. 


Increased overtime rates for 
seven-day continuous work and 
double time for the seventh day of 
work on week-long continuous op- 
nelidere Double time for legal 


As is generally realized now, these tactics backfired after the GM 
strike started. Shortages of steel and other auto components, because 
of walkouts or the price squeeze, brought lengthy delays in production 
to most GM competitors. 

In subsequent negotiations General Motors made increasing offers 
based on the rise in cost of living since 1941. The first of this series 
of proposals was for a basic 45-hour week during 
reconversion with a 6 percent raise; the last before 
the strike was for a 10 percent hike. All were rejected 
by the union. 


The union, meanwhile, filed charges of unfair labor 
practices against GM with the NLRB, accusing the 
corporation of refusing to bargain collectively. The 
NLRB opened hearings on these charges in Detroit 
late in January, and these proceedings are scheduled 
to continue. 


\ Strike Starts Nov. 21 


After turning down GM's 10 percent offer, Reuther 
convened the union’s council of GM local delegates 
on Nov. 19. The unionists proposed that the dispute be arbitrated, and 
demanded a GM reply to the proposal within 24 hours. GM’s vice-presi- 
dent in charge of personnel, Harry W. Anderson, said he could not an- 
swer the ultimatum for several days. 

The strike was ordered for Nov. 21, the day before Thanksgiving. 
More than 175,000 workers in 92 plants from coast to coast walked out. 

Finally GM rejected the union’s terms for arbitration. Early in March 
another union suggestion to arbitrate the quntreventy drew a similar 
negative reply from the company. 

On Dec. 6 the government announced that living costs had increased 
83 percent since 1941. GM then offered to raise its wage rates 13% 
cents an hour in accordance with the 33 percent estimate. This the 
union also vetoed. 

Taking the initiative, the corporation cancelled its contract with the 
UAW and enumerated 11 provisions for inclusion in the new agreement. 





R. J. Thomas 





union dues checkoff system. 
7 Reinstatement of the 1945 con- 
tract,.including all amendments 
ordered by the WLB except main- 
tenance of membership. The union 
to drop maintenance of 
oe in exchange for check- 


3 ‘Preference on both transfers 
aay ee promotions to workers with 
seniority, when capa- 
pints and merit are equal. 
9 A retroactive clause, giving all 
strikers an additional 13% cents 
an hour from Nov. 7 to Nov. 21. 
10 In what may prove to be the 
most important feature, the 
contract will be in effect for two 
years after ratification. The wage 
question cannot be reopened for a 
year, and then only if wages are a. 
subject for negotiations throughout 
the industry. 
Concessions by Both Sides 
These points were the result of 
6% months of discussion and de- 
bate. Most observers felt that in 
the final analysis, both sides had 
traded concessions in an effort to 
end a strike which had drawn 
national attention for its extreme 
length and tremendous cost. 
The corporation won on. several 
points of principle, in addition to 


.W. P. Reuther 


GM Bolts Fact Board 


Continuance of the stalemate between the two parties focused atten- 
tion on Washington, where President Truman appointed a three-man 
factfinding board to investigate the dispute. The panel opened hearings 
on Dec. 20, with both GM and the UAW in attendance. 

When the board agreed, however, to use Reuther’s principle of “ability 
to pay” as a factor in determining its wage recommendation, GM with- 
drew from the proceedings. During the early negotiations GM had 
vigorously opposed such Reuther tenets as “ability 
to pay” and “no wage increase if it means a price 
boost.” The union later dropped these theories in 
negotiating when they only served to tighten the 
deadlock. 

The factfinders, on Jan. 10, sanmmenamatnl a 19%- 
cent-an-hour raise for GM workers and restoration 
of the cancelled contract. GM refused these recom- 
mendations. 

Hopes for an end to the prolonged strike remained 
dark through January. Then Secretary of Labor 


of labor conciliation, as a special mediator in the 
strike. 

Shortly after Dewey arranged a resumption of 
negotiations, GM settled a strike of its electrical workers for an 18%- 
cent raise. The same increase was offered to the UAW. Reuther, indig- 
nant, bolted the negotiations. 


Wilson Enters Talks 
Then on Feb. 15 Dewey brought GM President C. E. Wilson into the 
meetings for the first time. Contract issues became paramount, including 
the clauses on transfers and maintenance of membership. 
Another union proposal for arbitration of the controversy failed, as 
did a company suggestion to poll the strikers on GM’s wage and 
‘contract offers. 


een the union convention approached, pressure upon the strike lead- 





C. E. Wilson 





rincipals in the 
are shown as 


17% heurs of continuous negotiation, oe 
longed General M 


een hope ‘became ‘a "rea y. Presidin Mat the heed oan Sate ais . Reutl after lini up considerable support in the 
rear) are . the UAW’s GM ittee;| for eaadoas of the tuAW, apparently decided he could personally 
K. Beckman, secretary of UAW’s GM ;| -risk a surrender on the figure. 
F. RO, Stenotery Soroeucee of UA ‘0 alter Reuther, vice-presi- wage 
and B. J. , — At the right (front Se seett.gee = -| On March 13, the 113th day of the walkout, the negotiators reached 
, oak ienener- of alen r Body; H. H. Curtice. |. complete settlement after an all-night session. The longest and costli- 
irge of personnel. | est strike in automotive history was over. 


duction today 









Spring Tieup 
Ends at Nash; 
Pay Hike OK’d 


KENOSHA, Wis.—Nash-Kelvina- 
tor was scheduled to resume pro- 
(March 18) of its 
Ambassador - model assembly line 
following a six-day shutdown for 
lack of leaf springs. 

Assembly of the Ambassadors 
was forced to a _ standstill last 
Tuesday after Standard Steel 
Spring Co., a Gary (Ind.) fabrica- 

tor, halted delivery pending OPA 
clarification of the new price poli- 
cies. Delivery of the springs was 
resumed Friday. 

Meanwhile, the company and the 
UAW-CIO agreed on a wage in- 
crease of 18% cents an hour for 
8,000 workers here and at Milwau- 
kee, The raise is in line with 
increases granted by Chrysler Corp. 
and Hudson. 

The full increase is retroactive 
to Feb. 11, according to union 
officials. An increase of 9 cents an 
hour, they said, dates from Oct. 1 
to Feb. 11. 

Wages was the only issue covered 
in the agreement. Other matters 
will be discussed when the present 
contract expires, it was said. 

A Nash spokesman reported that 
production has now reached the 
rate of 430 a day. Assembly of 600 
models was not affected by the leaf 
spring shortage, since the lower- 
priced cars are equipped with coil 
springs supplied by another com- 
pany. 

Don Rulo, personnel director, 
headed the company negotiators in 
the wage talks. R. J. Thomas, pres- 
ident of the UAW, headed up the 
union group at the final meeting 
in Detroit. 


UAW Ford Council Hits 
3 Clauses in Contract 


DETROIT.—Three clauses in the 
new Ford contract with the UAW- 
CIO will be renegotiated as a result 
of objections raised last week by 
the union’s council of Ford local 
delegates. 

The council ordered further bar- 
gaining on the issues of promo- 
tion, production standards and 
company security. Delegates took 
exception to the appointment of an 
arbitrator for production disputes, 
sought seniority as the ruling fac- 
tor in promotions, and opposed the 
severity of penalties for wildcat 
strikers. 

Regardless of the outcome of re- 
negotiation of the disputed clauses, 
union spokesmen said, the contract 
will be submitted to the member- 
ship for ratification Apr. 1. 

* 


GM-Canada Opening 


Seen Within Week 
OSHAWA, Ont.—Settlement of 
the General Motors strike in the 
United States means that the 
Canadian plant here can get into 
production after being closed for 
ten weeks, W. A. Wecker, general 
manager, announced Thursday. 
Wecker said that employes of the 
Oshawa plant will be called to work 
as soon as the flow of materials 
can be resumed from the U. S&S. 
“which might be as early as a 
week or ten days.” The plant closed 
December 31 when the supply of 
parts manufactured in the com- 
pany’s U. S. plants gave out. 





GM Picture 
DETROIT. — General Motors 
division spokesmen reported 
Friday that “Sufficient materi- 
als are on hand to run the 
assembly lines for a while, al- 
though stockpiles are low.” 
Fisher Body said that five of 
its plants would be able to op- 
erate within three or four days 
after the new contract is signed, 
but the rest of the plants are 
held back by reconversion prob- 
* lems. 


Car production at each divi- 
sion, up until the start of the 
strike, is as follows: 


Tn cdscceae wes 2,481 
Cadillac ......... 1,205 
Chevrolet ........ 12,776 
Pontiac .......... 4,050 

Bsa 3,956 
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Technical experts study proper placement of service catiiuhan in model shep 


@ Layouts for tire service planned in 
the Goodyear Visual Merchandising Laboratories 
are designed to save space and time 
. and make satisfied tire customers for 
the automobile dealer. 


® With the help of scale models, 

Goodyear technical experts have developed 
recommendations for small, medium and 

large tire service department layouts which dealers 
can use and adapt to their individual. needs. 
Goodyear recommendations are based on the knowledge that 
an efficient tire service department layout means extra 
profits from service . . . recapping, wheel balancing, quick battery 
charging, brake adjustment and wheel alignment. 

It brings customers in again for more service . . . and new fires. 


©@ Help with planning is only one example of the active co-operation 

that has made Goodyear the outstanding DEALER COMPANY, working with 
more independent dealers than any other tire company. 

Automobile dealers holding the Goodyear tire franchise get the 
merchandising aid needed to build bigger and more 

profitable tire business . . . today and in the busier days ahead. 


CO-OPERATING FOR PROGRESS 
419 dealers have flown the Goodyear flag for 
25 years or more . . . 1269 for 20 years or more 
. . . 2594 for 15 years or more . . . 4268 for 10 
years or more ...a record of long and suc- 


cessful association unmatched in the industry. 
THE GREATEST NAME IN RUBBER 
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nforee or Eliminate ! 


Klugh Warns OPA 


That Trade-in Mess 


Demands Immediate Action 


HARRISBURG, Pa. — (UTPS) — 
Pennsylvania automobile dealers 
feel that OPA regulations govern- 
ing used car price ceilings should 
be “enforced or lifted” Paul Porter, 
OPA administrator, was advised 
iast week by Claude S. Klugh, man- 
ager, Pennsylvania Automotive 
Assn. 

“During recent months the main 
topic of conversation among auto- 


NADA Clarifies 
Freight Charges 
For Posting 


WASHINGTON.—Clarification of 
possible difficulties in posting “a 
charge for transportation” was of- 
fered dealers last week by NADA. 

In the case of rail freight or 
driveaway, “a charge may be made 
not to exceed rail freight,” while 
in the case of a truckaway, “charge 
can be made to reflect the truck- 
away charge, if higher,” the asso- 
ciation states. 

According to an OPA ruling, “a 
dealer should post his charge for 
transportation in accordance with 
the usual method by which he re- 
ceives new cars,’ NADA adds. 

“When his usual method of de- 
livery is via rail freight, the dealer 
should post the rail freight charge 
and then include a notation that 
where delivery is by truckaway, 
the slightly higher truckaway 
charge will be made. 

“When his usual method is by 
truckaway, the dealer should post 
the truckaway charge and include 
a notation that where delivery is 
by rail freight, the slightly lower 
rail freight charge will be made.” 


Auto Output Rate Up 
Sharply in England 
LONDON. — Auto production 
in England is increasing sharply 
above the rate for 1945, it was 
revealed here last week. The 
motor industry is one of the 
brightest spots in the revival of 
civilian output. 


Passenger car output in Jan- 
uary totaled 6,046 compared with 
a@ yearly total of 11,165 for 1945. - 
Trucks numbered 6,435, against 
35,389 for the 12 months of 1945. - 


OPA Explains 


mobile dealers has been the break- 
down of price ceilings on used 
ears,” Klugh stated in his letter. 
“And, by ‘price ceilings,’ we do not 
refer to the ‘as-is’ ceilings.” He 
said that at least 75 percent of the 
new cars sold are “straight sales.” 


, a 
survey indicates that 72 percent 
of the new cars sold were straight 
sales. In Wilkes-Barre, nine out 
of 10 deliveries are sales. 

“One dealer, handling a medium 
and a high-priced car reports four 
trades out of every 100 orders for 
the medium-priced car, and one 
trade on 50 orders for the high- 
priced car. He added that there has 
been a complete breakdown on 
price ceilings in his section of the 
state.” . 

The survey made by. PAA also 
disclosed that in the two largest 
metropolitan areas in Pennsylvania 
those interviewed claim that the 
percentage of straight sales are 
even lower than in other sections 
of the state. In two sections of 
Pennsylvania, it was noted that 
trade-ins were involved in 40 to 50 
percent of the new car sales, and 
that the trades were made at legal 
prices. 

The letter continued, “As a result 
of our survey, not too much con- 
cern need be felt by OPA, or any- 
one, as to the great profit dealers 
will make on used car trades. 

“Customers very frankly have 
told dealers that they have sold 
their used cars for more than the 
‘as-is’ price, in some cases at more 
than the ‘warranted’ prices.” 

Claiming that there is an ex- 
odus of much-needed transporta- 
tion from Pennsylvania, he de- 
clared that it is estimated that 
at least 75 to 100 used cars are 
being sold by Pennsylvania car 
owners to non-residents daily. 

“For a while, buyers from North 
Carolina and other states were hav- 
ing a field day in Pennsylvania, 
but now they are crying on some 
of oir dealers’ shoulders, complain- 
ing that they can’t begin to offer 
the black market prices offered by 
those ‘birds from Texas’.” 

“The universal breakdown of 
ceiling prices in Pennsylvania will 
soon force otherwise law-abiding 
dealers to go out and meet com- 
petition.” 


Reseller Price 


On Surplus Civilian Trucks 


WASHINGTON.—So that resell- 
ers may determine their ceiling 
prices for new trucks declared sur- 
plus by the armed forces and 
turned over for disposal in civilian 
channels, simpler and more precise 
methods have been established, 
OPA a@mnounced last week. 

These methods, now in effect, list 
exact margins and allowances 
which distributors and dealers are 
permitted to add to the prices they 
have paid the government. 

Consumers likewise will know 
what the limits are for these ‘add- 
ons, and will be able to check any 
attempts to ask more than the legal 
maximum prices. 

The general level of resale ceil- 
ing prices for war surplus trucks 
is not changed by the new meth- 
ods, OPA said. 

The ceilings fall into three dif- 
ferent groups, as follows: 

1. on resales by a o 


sumer by a dealer who purchases 
direct from the government dis- 
posal agency will be the govern- 
ment’s selling price plus (1) a 
markup of 33 percent for vehicles 
up to 1%-ton capacity or 16,000 
pounds gross weight and 42 per- 
cent for all other vehicles; (2) a 
handling charge of $15 per vehicle; 
(3) a transportation charge of 10 
cents-per-mile per vehicle from the 
point of government sale to the 
dealer’s place of business but not 
to exceed $100 per vehicle; 


(3) Assembly charges. If assem- 
blies are made by the dealer, not 
to exceed $175 for trucks up to 
2%-ton capacity and not to ex- 
ceed $250 for all other trucks; and 
(4) state and municipal taxes, if 
any. 

3. Ceilings on resales to a con- 
sumer by a dealer who purchases 
from a distributor will be the gov- 
ernment’s selling price plus (1) a 
markup of 38 percent for vehicles 
up to 1%-ton capacity or 16,000 
pounds gross weight, and a mark- 
up of 47 percent for all other ve- 
hicles; (2) a handling charge of 
$15 per vehicle; 


(3) A transportation charge of 
10 cents-per-mile per vehicle from 
the point of the government sale to 
the dealer’s place of business but 
not to exceed $100 per vehicle; (4) 
assembly charges, where assem- 
blies are performed by the dealer, 
or where the dealer is billed for 
assembly work performed by the 


- | distributor, not to exceed $175 for 


_ and (4) state and municipal taxes, 


on resales to a con- 


trucks up to 2%-ton capacity and 
$250. for all other trucks; and (5) 
state and municipal taxes, if any. 


ft 
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Dealer Forum 


poLtowns a suggestion in Washington that voluntary trade 
codes similar to those of the NRA might be useful in bridging the 
gap from strict OPA price control to price freedom, Automotive News 
asked several dealer leaders for their opinions. 
Five of these dealers were opposed to such codes, while two favored 
them. Here are their replies: 
FOR 


H. O: Bett (Ford), Missoula, Mont.—Favors codes to replace OPA 
controls right away; would not give OPA another year of control as 
suggested in Washington story. Thinks codes would be sufficient to 
deter unscrupulous operators if code authorities were given sufficient 
enforcement power. “I was the code authority for our state (during 
NRA), and most dealers liked it; only the chiselers didn’t. If we were 
given the help necessary to enforce the code, in my opinion, it would 
work out to benefit of all.” : é 


E. Jacx Beatty, Hoskins Beatty Motor Co. (Oldsmobile), Denver— 
Favors substitution of such codes as soon as possible. While they 
would not deter all unscrupulous operators, they would be more 
effective that present OPA regulations. “Used-car black markets are 
now flourishing everywhere. Some of the problems under the codes 
will be proper rule’, enforcement and penalties, and opposition of 
some dealers. Self-regulation is always preferable to outside regula- 
tion. That is why most state or municipal dealer licensing laws, when 
formulated by the dealers themselves, are successful and raise the 
standards. Reasonable rules for business are necessary, just as they 
are in athletic contests, including boxing, and even papers.” 


AGAINST 


R. L. Leprerman, Greenlease-Ledterman, Inc. (Oldsmobile-Cadillac), 
Tulsa, Okla.—Big objection is that codes would still be regulation. 
“OPA as such is not too objectionable for the purpose for which it 
was created. The administration of OPA, with its nescience, is what 
brings it into disrepute and contempt. If OPA was administered as 
Congress intended, or if OPA would prosecute offenders with the 
same degree of intensity that it persecutes non-offenders, the public 
might have some respect for its purposes. OPA has not merited con- 
fidence.” As an alternative: “Congress should redefine the powers of 
OPA and require it to respect its limitations and nave it administered 
by an administrator who is not New Dealish or pro labor, the admin- 
istrator to be a person with common sense and sound business judg- 
ment. There is only one way to successfully combat inflation. OPA 
chould assist, not retard, industry’s desire and ability to produce 


is et 


w.s. R.L. 
Edwards Ledterman 


sufficient goods to supply demand. Should OPA have terminated its 
existence V-J Day, the economy of the country would be near nor- 
mal today.” 

e 7” * 

W. S. Epwarps jr., Edwards Motor Co. (Chevrolet), Birmingham, 
Ala.—“I don’t think there would be any chance in the world to 
successfully operate the old NRA code. Only about 90 percent of the 
dealers abided by it, and the 10 percent who did not were sufficient 
to keep the whole thing in a muddle before. OPA has certainly not 
enforced price ceilings, and neither do I think it would under any 
future conditions. I heard a man say yesterday that he saw recently 
where a tilly goat was sold for $2,300; someone asked what kind 
of a billy goat was this. The answer was — just an ordinary billy 
boat, but that a tractor was included with the goat. ... The quicker 
we can get away from all government regulations and get back to 
operating our own business, the better off we will be. I want to run 
my business one more time before I die, and we can’t do that with 
government rules and regulations.” 

Cd ™ 

Harry McArtHur, McArthur Chevrolet, Hattisburg, Miss —“I be- 

lieve that NRA-like codes would further the black market.” 
* * 


Harotp A. LanpHear, Lanphear Motor Co. (Oldsmobile), Providence, 
R. I.—“Flagrant violators will continue to flaunt the law regardless 
of any law or code. A code or law without necessary machinery to 
police it is of no value whatever. At present, black marketing exists 
in our industry because violators know that OPA is unable to follow 
through, since it lacks manpower. Every code so far has been treated 
in a light manner by unscrupulous operators. Witness prohibition 
and NRA. The only alternative is to allow goods to be made and sold. 
Supply and demand will take care of inflation. At the present time 
we are endeavoring to set up a pattern for all to follow that will 
make for inflation. Get rid of all laws that will hinder free enterprise 
and Americans will work out of the difficulties we are now encounter- 
ie with our AMERICAN SYSTEM. We always have and always 

* 7 . 


Harry M. Stoatz, Sloate Chevrolet Co., Hartford, Conn.—“I believe 
that OPA controls should be discontinued immediately when automo- 
bile production reaches the 1941 level. .. . The American public is in- 
telligent enough to decide when production reaches four million cars 
a year whether they wish to pay a bonus for quick delivery or wait 
a little longer and pay the regular price. It is also a fact that fac- 
tories will do a lot of policing to see that the goodwill of the public 
is not sacrificed for the few dollars that a dealer may get in the way 
of a bonus or overcharge. The factories; of course, are in a much 
better position to know the real facts in each transaction than the 
OPA or anyone else. Ninety percent of the dealers will also at that 
time feel the first flush of competition and guide themselves accord- 
ingly as regards future business. 

“Following the same reasoning, I therefore do not subscribe to NRA- 
like codes or other forms of regulation. I remember distinctly in the 
NRA code days that certain dealers established a sales policy of 
going $25 over “Book” on every trade, thereby obtaining business 
they would have never have had in a legitimate -vay and embarras- 
sing very greatly the dealer who had an honest desire to be law- 
abiding. A code would never curb anything. Neither would it protect 
the man who has more money than he knows what to do with and is 

(See FORUM, Page 27, Col. 5) 


eS a | 600 Expected 


At Ill. Dealer 
Parley Apr. 5-6 


PEORIA, Ill. — Plans are being 
made to handle a turnout of 600 
state dealers at the annual conven- 
tion of the Illinois Automotive 
Trade Assn. here Apr. 5-6, C. W. 
Coons, general manager, announced 
last week. The sessions will be held 
at the Pere Marquette hotel. 


Harry Egoff, president of the 
IATA, reported that speakers at 
the meetings will include Lee 
Moran, executive vice-president of 
NADA; Joseph T. Meek, secretary 
of the Illinois Federation of Retail 
Assns., and Edward J. Barrett, 
Illinois secretary of state. 

Among the subjects thus far set 
for round-table discussions on the 
program are on-the-job training for 
discharged war veterans, group in- 
surance for employes, and govern- 
ment regulations still in effect. 

The schedule of activities calls 
for a supper and entertainment 
Apr. 5, with sales finance compan- 
ies as hosts, followed by the con- 
vention sessions all day on Apr. 6, 
and winding up with the annual 
banquet in the evening. 


Discount 


(Continued from Page 1) 


tion, subjects discussed concerned 
enforcement of tradein regulations 
and used car price ceilings. Dealers 
present demanded that MPR-540 
be scrapped immediately. 

In the earlier action, Chrysler, 
Ford and Hudson and their dealers 
and distributors were authorized 
by OPA to sell cars on an adjust- 
able pricing basis pending action 
by the price agency on an upward 
adjustment in prices to reflect re- 
cent factory wage increases. 

The OPA action became effec- 
tive March 11, and is applicable 
only to cars produced by the fac- 
tories beginning on that date. All 
cars previously produced and dis- 
tributed must be sold at present 
ceiling prices, it was stated. 

Under the new adjustable pric- 
ing, Chrysler, Ford and Hudson 
cars produced on and after March 
11, 1946, may be sold by both fac- 
tories and dealers at present ceil- 
ing prices, with the provision that 
the buyer may be billed later for 
an additional amount equal to the 
increase in ceiling prices when the 
amount of the increase is an- 
nounced by OPA. 

OPA emphasized that dealers will 
be permitted to sell on an adjust- 
able pricing basis only such cars 
as are invoiced to them by fac- 
tories or other distributors on an 
adjustable pricing basis. 

This action covers all passenger 
cars produced by the Chrysler, 
Ford and Hudson companies: 
Plymouth, Dodge, De Soto, Chrys- 
ler, Ford, Mercury, Lincoln and 
Hudson. 


Boyer Elected 
Head of Dealers 
In Minneapolis 


MINNEAPOLIS.—William Boyer 
was elected president of Minneapo- 
lis Automobile Dealers’ Assn. last 
week. He is affiliated with Boyer 
Gilfillan (Ford). 

The association has 44 dealers on 
its membership rolls, according to 
Glenn Atcheson, general manager. 

Other officers and directors are 
Perry Dean, Dependable Motors, 
Inc., (Dodge-Plymouth), vice-pres- 
ident;' Bernard Lindahl, Lindahl 
Motor Co. (Oldsmobile), secretary- 
treasurer; Ned Warren, Warren 
Cadillac Co. 

Walter Shirley, general manager, 
Holt Motor (Chrysler-Ply- 
mouth); Elmer Bostrum, Packard- 
Minneapolis; Joseph Sanders, Lake 
Street Pontiac Co. 


OPA Eliminates 
Wholesale Writ 


WASHINGTON.—OPA last week 
agreed to eliminate certificates of 
transfer on sales by distributors to 
their own dealers, NADA reported 
last week. 

The requirement for dealer-to- 
dealer sales remains the same, it 
was stated. 





AUTOMOTIVE NEWS 


On a recent broadcast of the Ford Sunday Evening 
Hour, Mr. Gordon Fraser, the well-known journalist, 
discussed an interview with Mr. Mead L. Bricker, Vice 
President in Charge of Production at the Ford Motor 
Company. Mr. Fraser’s talk contained many pertinent 
facts about automobile production . . . facts interesting 
and useful to the automotive industry as well as to the 

ublic at lar ge. For that reason we present excerpts from 
Mr. Fraser’s talk here. 
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In the Face of Handicaps 


T SEEMS like wherever yau go these days you hear the 
I question —“When am I going to be able to get a 
new car?” 

It was with that question in mind and what is being 
done about it that I arranged to meet and talk with a 
man who has probably directed the production of more 
automobiles than any other man in this country — Mr. 
Mead L. Bricker, vice president in charge of production 
at the Fard Motor Company. 

“This country, today,” Mr. Bricker said, “is faced 
with a serious problem —a shortage of transportation. 
Cars are going off the road every day — worn out and 
broken down.” And he continued by estimating: that 
there is need today — immediate need — for upwards 
of seven million automobiles and trucks. 

Now, of course, all of us are aware that there is only 
one answer to that problem, and that’s production — 
continued production —: all of us are aware, too, of the 
handicaps that have beset the production of automobiles 
since the government gave permission for civilian de- 
liveries last July Ist. 

Here at Ford, I’m told, these handicaps have been 
almost entirely a shortage of parts, due to shutdowns 
in a great many factories that supply Ford with ele- 
ments for its cars. And the want of a single vital part 
can stop a whole assembly line. 

As I talked with Mr. Bricker, the story of Ford’s 
Production since V-E Day began to shape up as a con- 
certed effort to carry on—to produce —even in. the 
face of such handicaps. 

Back in May of last year, the government told the 
motor car manufacturers that on July first they could 
engage in limited production of civilian automobiles. 

So carefully had Mr. Bricker made his reconversion 
plans — with war production still being maintained — 
that forty-eight hours after the July first dateline, the 
first postwar Ford rolled off the assembly lines. That 
was America’s first postwar automobile. 

From that day on production was pressed with all 
that skilled leadership and able workmen could accom- 
plish — but against some very severe handicaps. Since 
last July, there has been an average of twenty of Ford’s 
major suppliers whose plants were shut down. 

But somehow, by one means or another, for nearly 
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all that period, the Ford Production Lines kept moving. 
Many times this was accomplished through a change 
in processing methods, at a much higher cost — which 
cost could not be reflected in the already established 
price of the car. 

Here is an example: At the River Rouge plant, coal 
is used extensively — to make gas for heat-treating steel 
—and other uses. When the coal shortage was acute — 
propane gas was loaded into tank cars and brought in 
from many distant sections of the country —so that 
production could continue. BUT— the cost was three 
times,that of the coal gas produced here at the plant. 
It was costly — but production continued. 

Only twice have the production lihes here at Ford 
been actually stopped: once, from September 14th to 
October 5th when outside suppliers of major parts were 
shut down, and again on January 31st — because Ford’s 
major suppliers couldn’t get steel. That’s a total of 
about two months. 

But the efforts made to carry on — even in the face 
of difficulties — proved worthwhile. In January alone, 
Ford produced 61,299 cars and trucks — more than half 
of all those produced in America that month. 

Since production started, Ford, despite the many hand- 
icaps, has produced over 163,000 cars and trucks. 

Sure — that’s a lot of automobiles. But that’s only a 
drop in the bucket compared to the needs of the country. 

There are almost seven thousand Ford dealers across 
the nation. Divide the 163,000 cars among them — and 
what does it mean? It means that each dealer, on an 
average, has had less than three cars, each month, to 
offer to the public. 

That’s the story as Mr. Bricker, head of production, 
told it to me. He couldn’t tell me when you or your 
neighbor could expect to get a new car: but I came away 
with the feeling that Ford is tackling this problem of 
trying to get a new car into your hands with all the 
energies and resourcefulness that went into its accom- 
plishments during the war. 

Steel is now available again to the parts manufactur- 
ers. A week ago production lines here at Ford began to 
roll again: and if they continue to roll for one year, 
uninterrupted, there will be close to 1,500,000 new Ford 
vehicles on the highways of this country. 
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Richmond Buyers 
Patient, Shy at 
New-Car Bribes 


RICHMOND, Va.—Black markets 
in automobiles, reported to have 
to alarming proportions in 
other cities as a result of car short- 
ages and cash surpluses, apparently 
have failed to develbp in Rich- 
mond, where dealers queried re- 
ported that local citizens are con- 
tent to place their orders and wait 
hopefully for them to be filled. 


Dealers in cars of all pricé ranges 
said their lists of orders were swol- 
len to the number of automobiles 
they hope to receive from the man- 
ufacturers. However, only one deal- 
er reported a known case of a cus- 
tomer, buying a car and reselling it 
at a higher price for a profit. 


Nearly all dealers insisted that 
they were filling customers’ re- 
quests for automobiles in the order 
in which they were filed. 


One firm said that it was giving 
preference to veterans in maintain- 
ing its list of persons requesting 
cars. It pointed out, however, that 


JAMES G. PAPS, of Weaver-Paps Co. 


northern 
urer. Seated, left to ri 


A 
and Earle D. Dahlem, William 
right, Fred Lundstrom. 
Sanderson, Petaluma; 
Klamath Falls. 


ers since November, 1945. 

One dealer reported that his firm 
wrote a monthly letter to its cus- 
tomers, telling them where they 
stand on his list and making an 
estimate of the date when delivery 


the Ford Dealers Advertising Assn., Rich 


L. Hughson 
Sacramento; Eagal; 
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Stockton, was elected vice-president, and Elisworth Harrold, 

nt Fred Kurz, Fresno; Ed Lowery,. 

rthur 8S. Hatch, western —_— el manager, Ford Motor; Paps, 
o., San Francisco. Standing, left to 

Ted Shelton, Fresno; Aubrey W. 

Daniel G. Minto, Burlingame. and Elmer R. Balsiger, 


been offered bribes, totaling hun- 
dreds of dollars, for quick delivery 





Oakland, bas been named president of 
mond branch area, at the annual meet- 
ing held recently at Oakland. The association tepresents the Ford dealers of 
alifornia, western Nevada and southern Oregon. John H. Eagal, 


of any type of car. 


Local outlets, however, said that 
only a small percentage of their 
customers have offered any induce- 


Sacramento, treas- 
Van Etta Motors, 
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New Wage-Price Crisis? 
Wason Blasts Truman Administration; 
Assails OPA Price Control 


DETROIT.—Government conces- 
sions to CIO wage demands and 
OPA restrictions on production 
have set the stage for the next 
crisis, Robert R. Wason, president 
of the National Assn. of Manufac- 
turers, told the Economic Club of 
Detroit last week. 

He told a press conference, later, 
that another “price crisis” would 
develop in three or four months 
and that would be followed by 
another wage-price crisis.” 

Wason labeled the CIO as the 
“parent” of the Administration’s 
new wage - price policy. He 
praised United States Steel and 
General Motors for their defense 
of “the right to earn a profit.” 

As a remedy for the current 
strike wave, Wason said “the gov- 
ernment should resume its tradi- 
tional, impartial role, and should 
quit granting concessions to unions 
in anticipation of votes. Unions will 
not so freely indulge in irresponsi- 


trol with restricting production of 
plant capacity nearly five times as 
great as America possessed at the 
end of World War L 

“Instead of preventing inflation,” 


Wason said, “OPA is hiding it 
through subsidies which must be 
paid in taxes.” 


He called for an immediate end 
of price ceilings on all 
factured products. He said that 
competition will control prices, 

but admitted that there would 
be an rise in prices at 

the initial lifting of price control. 

“But this would gradually taper 
down to levels below present ceil- 
ings,” Wason said. 

Wason listed five changes as be- 
ing essential to free enterprise: 

1. Equal responsibility before the 
law for labor and management. 

2. Changing the Wagner act to 
exclude full-time rs and 
supervisors from the “employe” 
definition. 

3. Banning strikes or lockouts 





























could be expected. ments at all for early delivery, and 
Dealers in other cities have re- seemed generally. content to wait 
ported that their salesmen have their turn. 


ble actions if they know the gov- 
ernment will not bail them out.” 
Wason charged OPA price con- 


this preference amounted to very 
little practical help, since it had 
received no new cars to fill its ord- 











































until appropriate federal or state 
agencies determine representation 
disputes. 

4. Shielding collective bargaining 
negotiations from outside inter- 
ference. 

5. Procedures, voluntary if pos- 
sible, but otherwise NLRB formu- 
las for resolving jurisdictional 
disputes. 

Wason is slated to appear before 
a House committee on March 18 
to plead for an immediate end of 
ceilings on manufactured goods. 


Contest Board 
Named for Soap 







EASY REFERENCE... wan 
WITH BOTH HANDS FREE ; 
FOR PHONING, WRITING 


Now you can rack two dozen or more un- 
unched catalogs, parts books, or manuals in 
ess than two minutes using the revolution- 

S$ ' ary File-Rite catalog rack. 


Punching is out! Just drop a tie rod in the 
center of each book, slip the rods into place, 

_ adjust and lock the binding bracket. Goany. 
—* secure — yet any unpunched catalog 
can inserted or removed in a second by 






vic 4 BR , grasping the rod in the center and giving it 
oeF R wh ynstee a gentle push or pull. All pages lie flat, and Box Derby ' 
ant +s o even the inside margin is clearly visible! DETROIT.—One “of the first of 
ce \s*?" Loose sheets are held in 3 or 4 post sections ene ces mg a a io 
pri *. (90c each additional) and racked like the Aides Wena ane biter. |. 2 


* . catalogs. — 2 national Soap Box Derby in 1946 
Prove to yourself that File-Rite is the fast- was the appointment of the Nation- 
est, most versatile catalog rack yet introduced 2 ee nen a We. 
—the answer to every catalog filing need. artes a en 
Place an initial order now by using the con- Derby, “world’s leading punts 
venient coupon below. Immediate delivery! 


M f to rd boys,” is being resumed 
one ack arantee! under e sponsorship of leading 

y gu newspapers in principal cities along 
with the Chevrolet Motor and 
Chevrolet dealers. The national and 


international finals will be run at 










- 
get® Derby Downs, Akron, next August. 
NO PUNCHING NECESSARY ost c Named on the 1946 Contest board 
—JUST SLIP IN SPRING WIRE nN <v are prominent writers and men 
who have taken a special interest 


in the welfare of American youth. 
They are: Franklin Reck, Detroit 
editor, Aero Digest; Irving Crump, 
editor, Boys’ Life; Julian P. Leg- 
gett, managing editor, Science II- 
lustrated; Arthur Wakeling crafts 
editor, Science Illustrated; Pete 
Wembhoff, editor, Avromotive News; 
Harry Walton, home and workshop 
editor, Popular Science Monthly, 
and James R. Ward, shop notes 
and craft editor, Popular Mechan- 
ics. Many of these men have served 
previously on the Soap Box Derby 
Contest board. 


Functioning primarily as the su- 
preme arbiter of the national finals, 
the board also cooperates with the 
National Newspaper Advisory com- 
mittee in conducting local cham- 
pionship races in cities throughout 
the country. 

The board is also the final au- 
thority on inspection of boy-built 
racers entered by contestants 
everywhere and in awarding spe- 
cial prizes, such as the C. F. Ket- 
tering trophy for the best designed 
car and trophies for the best up- 
holstered car, best designed brakes 
and winner of the fastest heat. 


ADJUST TWO WING NUTS— 
AND EVERYTHING IS SECURE 
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HOLDS ANY SHAPE, ANY SIZE 
UP TO 11”—AND LOOSE SHEETS! 
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NATIONAL DISTRIBUTORS 


NEWMAC Co. 


419-10TH ST., SAN FRANCISCO 3, CAL. 
MANUFACTURED BY 
H. K. ASHLEY, SAN LEANDRO, CALIF. 


PAT. PENDING 
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Canadian Jan. Output 
Totals 8,495 Vehicles 
OTTAWA: — (UTPS) — Pro- 
duction of motor vehicles in 
Canada in* January numbered 








NEWMAC CO. 
419 TENTH ST. 
SAN FRANCISCO 3, CALIFORNIA 


SEND THIS COUPON! IMMEDIATE DELIVERY! 


GUARANTEED: If not completely satisfied, return mer- 
chandise within 15 days and your money will be refunded. 


PLEASE SHIP VIA express [] PARCEL Post [[] 


I ae pctteerininsenenieesinacaterpatenemeenimantcins 
QUANTITY  ocEscRIPTION 
No. 12 File-Rite 22 12” =$10 F.0. B. Factory STREET OR BOX 


No. 24 File-Rite 34” 24” $16 F.0.B. Factory co 
ORDER No._+_+_+_.—Ss_—s CHECK ENCLOSED] c.0.0.[] city. ZONE. STATE___. 
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twenty years later { 


N THE WINTER OF 1925, a newly formed company 
headed by Eddie Stinson rented a small loft 
factory in Detroit to build airplanes. 


And Eddie Stinson set about to hire the few work- 
men needed to build a new kind of plane he had 
designed. 


When those first Stinson craftsmen showed up at 
the “plant,” they were greeted by a large sign that 
Eddie Stinson had hung on the wall: 


“THE PILOT DEPENDS ON YOU!” 





But Eddie Stirison didn’t depend on this sign 
alone to get from his workers the kind of craftsman- 
ship that made planes safe to fly. Men who made a 
Stinson were taken on the first test flight of the plane 
that they had built. 


After the first Stinson plane was produced and 
proved in flight, the Stinson “factory” was moved 
to larger quarters. 


Eddie Stinson’s sign went along, as a necessary 
part of the business of making Stinson planes. 


Seat 


Manufactured under Civil Aeronautics Administration 
Type Certificate Number 767 


Stinson 





SAFETY IN FLIGHT is a tradition with Stinson design- 
ers and craftsmen! 


The very first Stinson plane built had’ safety 
design features that gave it an inherent stability 
never before seen in an airplane. 


Stinson started as a standout, and Stinson has 
maintained its leadership in the field of personal 
flying for more than twenty years. 


You can depend on Stinson to bring you the 
utmost in flying safety! 


The New STINSON VOYAGER 150— 


For Safe, Speedy, Luxurious Air Travel 


Here’s the personal plane that will bring you luxury 
air travel at a price you can afford! 


The Voyager 150 accommodates four comfort- 
ably in the richly upholstered, adjustable seats in 
its soundproofed and ventilated cabin. 


And it operates at an over-all cost that compares 
favorably with what you pay for transportation in 
the family car! 


The power, speed, range, and maneuverability 
of the Voyager 150 make it a plane that you can fly 
anywhere. It cruises at 125 m.p.h., has a maximum 
speed of 133 m.p.h., and a range of 500 miles. 


Let us send you a free, illustrated brochure tell- 
ing all about this standout personal plane. Write 
Stinson Division, Consolidated Vultee Air- 
craft Corporation, Wayne, Michigan. 


EASY TO BUY... EASY TO FLY 
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AUTOMOTIVE WASHINGTON 


Stricter Cash Control 
Studied By Congress 


By William Ullman 


CONGRESS HAS come up with some far-reaching plans 
for modernizing and strengthening its own procedure and 
organization. More than 30 specific changes are recom- 
mended in the long-awaited report of the joint committee 
on the Organization of Congress. Committee structure and 

———— 


operation would be improved 
by cutting down the number 
of standing committees and 
by employing staff experts. Other 
recommendations include the crea- 
tion of majority and minority pol- 
icy committees, establishment of a 
joint legislative-executive council, 
and an increase in congressional 
salaries from $10,000 to $15,000 per 
year. 

The primary recommendation is 
that joint action be taken by the 
revenue and appropriations com- 


Ullman 


days of the open- 
ing of each ses- 
sion, to fix over- 
all appropriations 
for the coming 
fiscal year. 

If total expen- 
ditures contem- 
plated should 
exceed  esti- 
mated income, 
Congress would 
be required to 
up U. S. debt. 


attaching legislation to appropria- 
tion bills be discontinued, that the 
rules be tightened to prevent limi- 
tations to effect legislative changes, 
that the Comptroller General sur- 
vey various limitations on appro- 
priations to determine whether the 
limitations result in additional ex- 
penditures rather than economy, 
and that the appropriations com- 
mittees make a study of existing 
permanent appropriations with a 
view to limiting and safeguarding 
them from hastily considered addi- 


tions. 
* * +e 


Vet Seniority Question 


Nears Supreme Court 

THE LONG legal procedure of 
determining a veteran’s seniority 
rights when he returns to his old 
job has moved ahead one more 
step, but a final court decision is 
not yet in sight. 

The question is: Does the vet- 
eran, under the Selective Service 
act, have the right to be restored 
to his old job and hold it re- 
gardless of greater seniority the 
man who currently is on that job 
might have? 

There have been four Federal 
District court decisions thus far. 


mittees of both houses, within. 60} Other recommendations are that!Two upheld the Selective Service 


centrifugal 


force 


from 


this 


—Acme Photo 


A PROSPECTIVE BUYER sits at the wheel of a British-made automobile in 
a New York showroom which reported brisk sales in the model. The car, a four- 


cylinder 


Flying Standard touring model, has a 30 h 


motor which will drive 


e car to a speed of 86 miles per hour. Models sell from $1,500 te $1,800 each. 


contention that the veteran has 
preference. Two have gone the 
other way. 

Now, in the first Appellate court 
decision, the Circuit Court of Ap- 
peals in New York has handed 
down a two to one decision holding 
against Selective Service; that is, 
the court ruled that a veteran’s 
right to his old job is not guaran- 
teed if it means displacing a non- 
veteran of greater seniority. 

The employe, a welder, had been 
reinstated to his former job with 
a drydock company after discharge 
from the armed forces. Within the 
one-year period following his rein- 
statement, he was laid off for sev- 
eral days, in accordance with a 
union contract which provided that 
seniority would determine the ord- 
er of layoffs of all workers, includ- 
ing veterans. The veteran brought 
suit to recover wages lost because 
of such layoffs. 

In denying the right to back 
wages, the court said that a layoff 
does not constitute a discharge in 
the. meaning of the Selective Serv- 
ice act. The court further reasoned 
that the job to which the veteran 
is restored is subject to the same 


“4 conditions to which the old job 
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had been subject. 


The decision held that it was 
not the intent of Congress at the 
time the draft law was passed to 
give industrial priority, regard- 
less of length of employment, to 
the man who entered military 
service—“unmarried men, for the 
most part under 30—over older 
men who had wives and chil- 
dren.” 

The majority said, however, “the 
fact that we are ourselves not 
agreed cautions us that we should 
not be too sure of our conclusions; 
and obviously the really important 
matter is that the question should 
reach the Supreme court as soon 
as possible.” 

* * * 


House Conducts Hearings 


On Security Extension 


ALMOST SUBMERGED in the 
noise about housing, nominations 
and labor legislation on Capitol 
Hill, the House Ways and Means 
committee has opened a lengthy 
study on revising and expanding 
the Social Security act. 


The committee has been having 
a hard time getting enough wit- 
nesses to keep going. Thus far the 
hearings have touched only on ex- 
tension of old age and survivors’ 
insurance to all gainful employ- 
ment. 


Favoring liberalization of ben- 
efits, Chairman Arthur J. Alt- 
meyer of the Social Security 
board pointed to the acknowl- 
edged fact that the cost of living 
has increased. That argument, 
plus the knowledge that the gov- 
ernment’s wage policy has been 
tied to such an increase, will 
make it difficult for Congress to 
turn a deaf ear. 

The committee will consider 
these other revisions of the act: 
Coverage of self-employed under 
OASI; extension of OASI benefit 
formula; permanent total disabil- 
ity benefits under OASI; the fi- 
nancing of expanded old age sur- 
vivors and permanent disability in- 
surance program. 

* + * 


Patent Critics Tell 


Woes to Wallace 


HOUSTON KENYON, counsel 
for Secretary Wallace’s Patent sur- 
vey committee, recently outlined 


; three specific proposals that have 


been advanced to the committee by 
critics of the patent system. They 
are: 

1. General licensing, whereby all 
patents would be made available 
for the use of anyone who is will- 
ing to pay a fair price for the 
privilege of using them. 

2. Forfeiture of patents where 
the courts find evidence of abuse, 
i.e, where the use or non-use of 
the patent unreasonably limits the 
supply of an article in commerce. 

3. Limited compulsory licensing 
whereby an infringer would be al- 
lowed use of a patent, at a reason- 
able fee, if the court finds that the 
invention is not being developed or 
used on a scale commensurate with 
its practical importance. 


Kenyon said these proposals 
were advanced by persons who 
assert that corporation-controll- 
ed research teams often com- 
mand leadership in their par- 
ticular fields, and are able to 
“stifle competition” in research. 
The critics further insist that 
the individual inventor has been 
outmoded by organized research 
laboratories, whose technical work- 
ers are “slaves to the policy of the 

corporate management.” 


“Whether these alleged abuses of 
the patent system are real or 
imaginary and whether the pro- 
posed remedies should be adopted, 
is an open question,” Kenyon said. 

* * * 


“WE URGE members of Con- 
gress and citizens who believe in a 
balanced budget to support now 
every move to put the United 
States on a sound fiscal basis. 
Only if that is done can our coun- 
try successfully discharge its obli- 
gations.” 

That appeal, voiced by 16 mem- 
bers of the House and Senate, of 
both major parties, gave new im- 
petus last week to the movement 
for a balance of next year’s Federal 
budget. 


Ships Converted 
To Carry Autos 


BUFFALO.—The Detroit & Cleve- 
land Navigation Co. has taken over 
the steamer Hazen Butler and will 
convert the 420-foot former ore and 
grain, carrier into an automobile 
carrier. The vessel is tied up at a 
winter dock here and engineers 
have begun preliminary fitting out 
work. 

Meanwhile, the Automotive 
Trades Steamship Co., which: has 
been converting the steamers 
George W. Mead and George In- 
galls into auto carriers, hopes to 
start sailing its ships in the auto- 
mobile trade by Apr. 15. 


Over The Bridge 


Cars and Parts Cross to 


Mexico Daily 

LAREDO, Tex.—New model auto- 
mobiles are crossing the interna- 
tional bridge into Mexico at the 
rate of 10 daily, customs officials 
last week announced. On the big- 
gest day, 30 crossed, consigned to 
dealers there. 

Customs officers said parts for 
assembling new cars are crossing 
the border by railroad in carload 
lots, with one company alone daily 
shipping several carloads for as- 
sembly of cars in Mexico. 
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Add a population the size of Milwaukee's . . . sub- 
tract one out of every five grocery stores . . . and 











able you'll have an idea of changes that have taken place 
the in New York City since the 1940 U.S. Census. 
here 
ot How many families in New York today? In what 
~. districts do they live? How many grocery, drug and 
at liquor stores? Where are they located? 

the 
vith Every manufacturer, retailer and advertising 
als agency must know the answers to questions like these 
~~ if they are to sell New York most effectively. 
ar- 
cm The answers are given in the new 1945 Census of 
een New York by The New York Times. To get the facts 
a The Times Research Staff traveled 4,500 miles of city 
sc streets, combed through stacks of statistics, tabu- 
— lated, analyzed, checked and re-checked. 
ted, 
te Now the result of those months of work is avail- 
ow able in a compact, easy-to-use book—“Blueprint for 
3 Sales.” Copies will be supplied without charge to 
bli- interested executives. Write or call. The New York 
m- | Times Advertising Department, Times Square, New 
im- | York 18; LAckawanna 4-1000. 
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Trailer Coach 
Makers Eye Peak 
> 9 

Output in 46 

CHICAGO.—Barring shortages of 
lumber, steel, glass, plywood, lino- 
leum and fittings, which are recog- 
nized at present as cause for worry, 
trailer coach production this year 
will hit an alltime peak of 50,000 
units. 


This estimate was given here last 
week by Harry L. Bartholomew, 


* president of the Trailer Coach 


Manufacturers Assn., which is 
sponsoring a trailer show at the 
Coliseum through March 24. 

Bartholomew stressed the urgent 
need for trailer coaches to relieve 
the critical housing shortage and 
to serve as temporary homes. 

On display at the show are the 
products of 22 auto trailer manu- 
facturers and those of 70 suppliers 
of the industry. 

Figures released by the associa- 
tion show that approximately 80 
percent of the nation’s trailer man- 
ufacturing facilities are concen- 
trated in the state of Indiana, 
Michigan and Illinois. 


UTOMOTIVE 
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Dealers Tell State Committee . . . 


Small Pa. Cities Steer 
Clear Of Financing 


TOP NASH officials 7 oe Lawler Nash Co. in Kansas City ee one 
e 


of the largest dealerships in 
chief; Earl R. Limb, 


area. Left to right are H. C. Doss, 
zone manager; M. 


ash sales 
Lawler, president of Lawler Nash; 


George Lawler, vice-president, and George W. Mason, president of Nash. 


Parts Makers Set 
Meeting Apr. 12 


DETROIT.—Automotive & Avia- 
tion Parts Mfrs., Inc., will hold its 
annual meeting at the Book-Cadil- 
lac hotel here Apr. 12, Frank Ris- 
ing, general manager, announced 
last week. According to plans, there 
will be an afternoon session for 


car and 


truck manufacturing and 

sales plans find an asset in 
the “READY” position of Hayes 
Industries’ engineering and man- 
ufacturing. Built on years of pre- 
war development and pioneering 
of improvements in its fields— 
and with aircraft and military 
vehicles by the hundreds of thou- 
sands supplied without delay— 
we are now READY and tooled 
to supply progressive peacetime 


requirements. 


Our new Sound and Wind Tunnel Laboratory, 
only other one of its kind in the U. S., means new 
research benefits for the automotive industry. 


FANS 


MUFFLERS 


members only from 2 to 5 p.m. 

The afernoon meeting will be fol- 
lowed by a dinner for members and 
invited guests. 


Safe Foils Bandits 


INDIANAPOLIS.—The safe at Gates 
Motor Co., 3327 N. Illinois St., here, 
balked the efforts of safecrackers, in 
spite of the use of a blow torch, exten- 
sive hammering, and an attempt to 
drill a hole through the steel. 


HARRISBURG, Pa. — (UTPS) — 
Dealer - participation in finance 
charges is confined mostly to the 
larger cities of the state, Rep. 
Franklin H. Lichtenwalter, chair- 
man of a sub-committee of the 
Joint State Government commis- 
sion investigating charges of ex- 
cessive finance rates, stated follow- 
ing hearings at which Pennsylvania 
dealers testified last week. 

Dealers operating outside metro- 
politan areas criticized high 
charges and dealer participation, 
he said. 


“These dealers felt that those 
sharing in finance charges were 
placing a stigma on hundreds of 
dealers who operate in small 
communities throughout the 
state,” Lichtenwalter explained. 
“They felt that legitimate dealers 
can remain in business selling 
both new and used cars without 


HAYES 
INDUSTRIES, 


JACKSON, MICHIGAN 


MOLDINGS 


OTHER 
a a 


deriving their profit from finance 
charges.” 


Obtaining what it described as 
“frank admissions” from several 
firms of “abuses and excessive 
charges” imposed in financing some 
used car purchases, the committee 
stated the testimony was a “chal- 
lenge” from dealers which it would 
accept. 

“The frank admissions by dealers 
of the abuse and excessive charges 
which now prevail in the sale and 
financing of cars is a challenge to 
the legislature to undertake rem- 
edial measures,” Lichtenwalter 
said. 

“This committee will accept the 
challenge and will take under 
prompt consideration ways and 
means of abolishing these evils.” 

The committee investigation was 
initiated at the request of 
Gov. Martin,: who contended that 
regulation of the financing busi- 
ness, particularly with regard to 
automobiles, might be necessary to 
protect veterans and other citizens 
from “unscrupulous” practices fol- 
lowed by some firms. 

Lichtenwalter said that a study 
of purchase agreements showed 
average charges ranged between 
30 and 40 percent. 

Some dealers also admitted, 
Lichtenwalter continued, “that 
they not only make a profit on 
the sales of cars but participate 
in the finance charges often in 
excess of the amount actually 
received by the finance compan- 
ies the lease agree- 
ments from the dealers.” 

The chairman said several wit- 
nesses questioned “conceded that 
prompt action to correct the evil 
could not be opposed conscientious- 
ly by any legitimate automobile 
dealer.” 

Any legislation recommended by 
the committee could not be enacted 
until the 1947 General Assembly | 
session, but the group has adopted 
emergency regulations designed 
principally to show purchasers how 
much they actually pay in interest 
and service charges. 

One Philadelphia dealer said that 
meetings had been arranged in that 
city between finance company rep- 
resentatives and automobile dealers 
“to work out a plan to curb these 
abuses voluntarily,” according to 
Lichtenwalter. Dealers and finance 
companies have been urged to co- 
operate voluntarily in curbing “un- 
conscionable” practices until the 
necessary laws can be enacted. 

The Pennsylvania Automotive 
Assn., representing more than 2,100 
new car dealers in the state, has 
adopted a resolution supporting the 
committee investigation, and pledg- 
ing support of such remedies as the 
facts would seem to require. 


ELKS 
_ KNOW 


Elks know more people 
than any other group of 
725,000 individuals 
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POLARO oo is a spiritual coupling of souls, 


Day-Driving 


a But couples may split when they go to the polls. 








She goes for a visor. perhaps ’cause it’s new, 
But you have to show him how it improves his view. 





f If sales automotive you'd like to promote, 
You’d better reach both sexes—each has a vote. 


Winning both votes, as you might presuppose, 
Is a job we excel at—as Polaroid knows 





The American Magazine double-exposes 
Their ads to both sexes, it’s under both noses. 





DOUBLE-EXPOSES 
ile Double exposure, a singular force, AUTOMOTIVE ADS 
* A shot in the arm for your ; TO BOTH SEXES 
(sales curve, of course). 
BUD SCHIRMER, Detroit Manager, General Motors Building, Detroit, Michigan 
THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
re 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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Bull Heads Transport Sales 


For Sherwin-Williams 


Clarence B. Bull has been ap- 
pointed general manager of trans- 
portation sales for Sherwin-Wil- 

liams Co., paint 
manufacturer, it 
is announced by 
Charles M. Lem- 
perly, vice-presi- 
dent and director 
of sales and dis- 
tribution. He suc- 
ceeds W.J. Mont- 
gomery, who is 
on extended leave 
of absence due to 
en illness. 

O. B. Bull Since 1934, Bull 

has been in the 
Sherwin - Williams Transportation 
Sales department. In 1941 he was 
appointed transportation sales rep- 
resentative at St. Louis, a position 
he retained until his present ap- 
pointment. 


Goodyear Tire of Canada 
Names New Executives 


R. C. Berkinshaw, vice-president 
and general manager of Goodyear 
Tire & Rubber of Canada, last week 
announced the following executive 
appointments: R. W. chards, 
vice-president in charge of sales; 
A. W. Denny, vice - president in 
charge of production; O. H. 
rett, assistant to the president; D. 
©. Carlisle, treasurer; K. E. Ken- 
nedy, secretary, and H. A. Tipple, 
comptroller. 

J. W. D. Cumberland has been 
appointed assistant secretary; G. 
G. Merritt, assistant treasurer; d. 
W. Philp and P. B. Stevenson have 
have been reappointed assistant 
treasurer and assistant comptroller, 


respectively. ; a 


Bloch Reelected President 


Of Mohawk Rubber 


Ray E. Bloch was renamed presi- 
dent and treasurer of Mohawk 
Rubber Co. at the recent annual 
meeting of directors. 

Other officers reelected were 
Kent A. Moody, secretary and 
comptroller; Charles E, Savain, as- 
sistant treasurer and credit man- 
ager; Merle Huff, assistant 
treasurer. 

a * 


* 
Pittsburgh Glass Boosts 


Wainwright to N. Y. Post 


Pittsburgh Plate Glass Co.’s paint 
department announces the appoint- 
ment of Harris E. Wainwright as 
national account representative for 
the New York area. His headquart- 
ers will be at the company’s ware- 
house in Brooklyn. 

Prior to this promotion, Wain- 
wright served four years as man- 
ager of the company’s Manchester 
(N. H.) unit, and for two years as 
salesman in the Boston district. 

* 


Crosley Names Sprengling 
Commercial Sales Head 


Crosley Motors, Inc., last week 
announced the appointment of 
Kurt 8 as commercial 
sales manager. Sprengling was re- 
leased from the armed forces in 
January in which he had served as 
major in the office of the Chief of 
Ordnance, Development division, 
Detroit. 

He specialized in small engines 
for auxiliary power and units for 
tanks and transport vehicles. He 
studied engineering at the Univer- 
sities of Kansas and Illinois. 


General Tire Names Dodge 
To Head Industrial Setup 


Appointment of Howard Dodge to 
head a new department of mechan- 
ical and industrial products was 
announced last week by William 
O'Neil, president, General Tire & 
Rubber. Dodge will direct the ac- 
tivities of the mechanical goods di- 
vision at Wabash, Ind., and General 
Metal Products at Cuyahoga Falls, 
oO. 


+ * o 
Brokaw, Ex-Dealer, Given 


Post in Commerce Dept. 


Appointment of Charles E. Bro- 
kaw, Denver, as head of a new 


Incentive division in the Office of With Allen 


Domestic Commerce, to study and 


| 
| 
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report on bonus, profit-sharing and 
other incentive systems which are 
being used or could be used to 
promote greater production, dis- 
tribution and consumption of 
goods, has been announced by Sec- 
retary of Commerce Henry Wal- 
lace. 


Brokaw was recently released |) 


from the Army, where he served 
with the rank of colonel in the 
invasion of Italy and in a number 
of operations in the Pacific theater. 
Before the war he was general 
manager of the Cullen Thompson 
Motor Co., Denver, previous to 
which he was with the Chrysler 
sales organization. 

* aa a 


Advisory Firm Formed 


By Miller in Detroit 


Don E. Miller, formerly of the 
management staffs of Motor Prod- 
ucts Corp., Houdaille-Hershey Corp. 
and Lapointe Tool Co., announces 
formation of a new firm, the D. E. 
Miller Co., 
Bldg., Detroit. 

The firm is engaged in con- 
sulting management throughout 
business and industry. It is also 
assisting in an advisory capacity 
in the rehabilitation of industry 


overseas. 
* * * 


5 Executives Promoted 


Bar- | By Pittsburgh Glass 


Promotion of five executives as- 
sociated with Pittsburgh Plate 
Glass Co. was announced last week 
by E. D. Peck, general paint man- 
ager. 

Joseph G. Thompson jr. was ad- 
vanced to the position of assistant 
general paint manager. Since 1940 
he has been associated with the 
company at its Milwaukee plant as 
supervisor of trade sales develop- 
ment. 

Fergus A. O’Connor, former su- 
pervisor of maintenance in painter 
sales, has been appointed supervis- 
or of dealer sales. O’Connor has 
been associated with the company 
for 23 years. 

Nelson A. Mason, former super- 
visor of automotive, aircraft and 
graphic arts sales, is now supervis- 
or of maintenance-painter sales. 

Returning to the company after 
three years service with the Navy, 
Leonard W. McGarity has been ap- 
pointed supervisor of paint depart- 
ment sales to the company’s stores. 

Kenneth E. Whitekettle has been 
appointed supervisor of brush sales. 
Whitekettle was paint manager of 
the company’s New Orleans ware- 
house prior to war service in the 
Army. 

* ~ + 


GM Acceptance to Open 


Branch for Topeka Area 


General Motors Acceptance Corp. 
will open a branch office in the 
National Reserve Life Bldg., Tope- 
ka, Kan., to cover 23 counties in 
the area. Kenneth E. Kryder, for- 
merly with GMAC at Kansas City, 
will be manager. 

+ * * 


SEMA Elects Donley; 


Moves Office to N. Y. 


Safety Equipment Manufacturers 
Assn., last week announced the 
election of H. B. Donley, general 
manager, Columbus Metal Prod- 
ucts, Inc., Columbus, O., as presi- 
dent. Other officers elected were: 
S. M. Dover, president, Do-Ray 
Lamp Co., Chicago, vice-president; 


E. E. BODGE (left) 
lulu, discusses his farm's 


resident of the Von Hamm-Yo Co., 
lans for Hudson sales throughout 
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branch 
Seattle, himself a veteran of 27 years with Ford, 
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g presentation of a spe- 


ears’ service. Huppman 
ord plant in Seattle. He 
923 to assist in re- 


o 
organization of Ford’s interests there. He served fa other parts of the Far East, 


In May, 


and F. A. Vosburgh jr., president, 
Carlton Lamp Corp., Newark, N. J., 
reelected secretary-treasurer. R. S. 
Armstrong continues as_ general 
manager. 

The following were elected direc- 
tors: Charles A. Vanderblue, sales 
manager, Arrow Safety Device Co., 
Mount Holly, N. J.; J. BR. Hollins, 
treasurer, Signal-Stat Corp., Brook- 
lyn, N. Y., and William Berk, presi- 
dent, Yankee Metal Products Corp., 
Norwalk, Conn. SEMA has estab- 
lished new headquarters at 199-201 
Main St., White Plains, N. Y 

* 


Swenson to Help Manage 


Ford’s Atlanta Branch 


Clarence C. Swenson, who has 
been with Ford since 1919 when he 
joined the company in Kansas City, 
has been appointed assistant 
manager of the company’s Atlanta 
branch, .according to J. R. Davis, 
director of sales and advertising. 

In 1937 Swenson was named as- 
sistant chief clerk at the Kansas 
City branch. In 1941 he was trans- 
ferred to the Dearborn office, where 
he held the position of traveling 


auditor. 
* cod 


DesNoyers, Wolfred Get 


High Posts at Aireon 


Arthur E. DesNoyers has been 
named director of procurement for 
Aireon Mfg. Corp. by R. C. Walker, 
president. DesNoyers, as a major 
in the Army Air Forces, worked on 
the procurement, planning and con- 
trol of radar and radio equipment. 

Daniel Wolfred has been ap- 
pointed works manager for Aireon. 
Wolfred brings considerable pro- 
duction experience to his new posi- 
tion, having joined Aereon’s Hy- 
draulics division at Burbank, Calif., 
in March, 1944. 

* * x 


Smith Named Supervisor 


Of Ford’s Small Plants 


Roscoe M. Smith has been ap- 
pointed superintendent of all vil- 
lage plants and the Hamilton, O., 
and Green Island, N. Y. plants of 
Ford Motor, M. L. Bricker, vice- 
president in charge of manufactur- 
ing announced last week. 

An employe since 1916, Smith has 
had extensive production and man- 
ufacturing experience, especially in 
the development and production of 


Ltd., of Hono- 
lands 


Hawaiian Is 
Ge 


1607 Industrial Bank = with the fall of Manila in the recent world 


war, was interned in Santo 


omas prison. A year later he was transferred to Shanghai and was repatriated 
on the second voyage of the Gripsholm, arrivin: 
1945, he was assigned to his present duties.as commercial supervisor. 


home in Seattle Dec. 22, 1944. 


electrical equipment. From 1926 un- 
til 1928 he served as traveling 
superintendent of branch opera- 
tions. In 1932 he organized the new 
starter and generator department 
at Ypsilanti, Mich., where, during 
the war, he turned out a record 
number of generators for Liberator 
and fortress bombers. . 


Dahleen Assists Hammond 
In Franklin Sales Post 


J. C. Hammond, vice-president in 
charge of sales, Franklin Trans- 
former Mfg. Co., Minneapolis, has 
appointed Howard S. Dahleen, for- 
mer Army Air Force lieutenant, as 
his assistant in the sales depart- 
ment. 

With 26 missions over France and 
Ge to his credit, Dahleen 
holds the distinguished flying cross, 
the air medal with three oak leaf 
clusters, and the presidential unit 
citation. 


* 
Calkins Heads 


Chemical Unit 
Of Willys-Overland 


Announcement of the appoint- 
Calkins 


ment of Lyle E. as head 
of the chemical laboratories of 
Willys-Overland Motors was made 
last week by Delmar G. Roos, vice- 
president in charge of engineering. 

Prior to joining Willys in 1943, 
Calkins was chief chemist of Lib- 
bey Glass Co. and earlier held the 
same position with the Liquid Cool 
Engine division of American Avia- 
tion. i 


Povlsen Gets High Post 


With Maguire Industries 


Paul K. Povisen has been named 
vice-president and general manager 
of Maguire Industries, Inc., Russell 
Maguire, president of the company, 
announces. 

Povisen will supervise all manu- 
facturing operations of the com- 
pany, including those of subsidi- 
aries. He has served since 1941 as 
vice-president in charge of produc- 
tion for the J. I. Case Co., Racine, 


Wis. 
~ ” a 


Fisk Promotes Rogers 


To Heavy Service Post 


Appointment of H. L. Rogers, 
formerly San Francisco district 
manager of Fisk division, United 
States Rubber, as Pacific Coast 
manager of the Fisk heavy service 
tire department was announced last 
week. 

H. E. Malcomb, of the New York 
office, will be transferred to the San 
Francisco sales branch of United 
States Rubber to succeed Rogers. 


Raskob, Director Since 15, 
Resigns from GM Board 


Jd. J. Raskob resigned last week 
as a member of the board of Gen- 
eral Motors and as a member of its 
bonus and salary committee. 

Alfred P. Sloan jr., chairman, 
said “Raskob, then a vice-president 
of E. I. Du Pont Denemours, be- 
came interested in General Motors 
during World War I and was in- 
strumental in bringing about the 
association of Du Pont with Gen- 


. eral Motors, with the result that 


8 


the former took a large investment 
position with the latter, which has 
continued down through the ensu- 
ing years.” 

Raskob became a director of 
General Motors in 1915 and a mem- 
ber of its finance committee in 1916, 
serving as chairman of that com- 
mittee from 1918 to 1928. 

+* + * 


Clayton Mfg. Announces 
New Sales Assignments | 


New executive assignments in 
the sales organization of Clayton 
Mfg. Co., Alhambra, Calif., have 
been announced by L. F. Working, 
vice-president in charge of sales. 


At the same time Clayton reveal- 
ed that a completely new manufac- 
turing plant will be in operation 
near Alhambra by mid-summer, for 
increased production of Moto-Mir- 
ror chassis and engine dynamo- 
meters, Kerrick Kleaners and Ker- 
rick. Kompounds. 


J. A. Cortright has been named 
assistant general sales manager, 
with Bert Boggs in charge of the 
Kerrick division and Glen Marshall 
heading dynamometer sales. George 
Wheeler and Bob Benlehr have 
been advanced to management of 
the service division. 

*” * + 


P. W. Brown Joins Tyson 


As Director of Output 

P. W. Brown, former director of 
manufacturing for Wright Aero- 
nautical Corp., has been named a 
director and executive committee- 
man to serve as director of produc- 
tion for Tyson Bearing Corp., ac- 
cording to John K. Colgate, chair- 
man of Tyson. 

In his capacity as top production 
man for Wright, Brown supervised 
the entire war expansion program 
of that company. This involved the 
tooling up for mass production and 
supervision of seven Wright plants 
and the plant of five cooperating 
companies — Eaton Mfg., Hudson, 
Graham - Paige, Ohio Crankshaft 
and Otis Elevator. 


* * * 


Cherry Joins Anderson 


As Detroit Representative 


George H. Cherry, for many years 
associated with American Bosch 
Corp., has joined Anderson Co., 
manufacturer of windshield wiper 
arms and blades. His office address 
will be 813 Fisher Bldg., Detroit. 

+ K * 


K-D Lamp Names Del Greco 


And Yates to Sales Posts 


A. E. Snyder, vice-president of 
K-D Lamp Co., announces the fol- 
lowing appointments to the sales 
department of the company. Joseph 
Del Greco will represent K-D Lamp 
in Arkansas and Louisiana. 


J. P. Yates will be district sales 
manager with headquarters at Los 
Angeles. Yates will be in charge of 
sales in Southern California, Neva- 
da, Arizona, New Mexico and the 
El Paso district of Texas. 

~ a x 


Warner Appointed 


Stonewall Jackson Warner jr. has 
been appointed assistant manager 
of the Atlanta division of Ethyl 
Corp., President Earle W. Webb 


has announced. 
* * * 


Cain Joins Goodrich 


Thomas J. Cain jr., has been ap- 
pointed director of safety for all 
Akron plants of B. F. Goodrich 
Co., it is announced by T. G. Gra- 
ham,. vice-president. Cain comes to 
B. F. Goodrich after serving nearly 
three years as field representative 
of the Industrial Safety and Health 
— of the Department of La- 

?. 


* a * 


Freeman Heads Job Lab 


Leonard M. Freeman has been 
appointed manager of the newly 
established works laboratories of 
B. F. Goodrich Co., which will 
handle technical service, develop- 
ment and training of technical 
personnel. Freeman joined B. F. 
Goodrich 20 years ago in the gen- 
eral chemical laboratory, of which 
he later became manager. 

*~ * bd 


Phillips Named 
Harry Phillips, engineer and rail- 
road official, is to be made manager 
of industrial relations for the Gen- 
eral Tire & Rubber plant in Waco, 
Tex., according to Joseph F. Sloate, 


factory manager. 





or of 
Aero- 
ed a 
ittee- 
»duc- 


hair- 


ction 
vised 
gram 
d the 
1 and 
lants 
ating 
dson, 
shaft 


years 
3osch 


wiper 
dress 
troit. 


co 


it of 
> fol- 
sales 


samp 


sales 
t Los 
ge of 
Yeva- 
l the 


» has 
lager 
cthyl 
Webb 


a ap- 
r all 
drich 
Gra- 
es to 
early 
ative 
ealth 
; La- 


been 
lewly 
s of 
will 
elop- 
nical 
a: We 
gen- 
rhich 


lager 








| 30 MILLION 


AUTOMOTIVE NEWS, MARCH 18, 1946 












You 
‘Can Harness The Force, 
The Power of 


MINDS 


N INDIVIDUAL or an institution that can influence the thoughts 
and the actions of millions of minds is a tremendous force. 
Winston Churchill exerted this force when he inspired his people 
and moved millions to his purpose in England’s gravest hour 
... in England’s greatest need. He inspired them with the vision 
of Victory when defeat was close to England’s shores. 

Men of such mark, such influence, such command over the 
minds of millions are few. They are the elect. 

So it is with institutions which can command such influence 
through mind power. There is in this country one publication 
that entertains, informs and inspires thirty million people every 
week. Among all publications no other reaches so many people 


or exerts so great a force and influence on so many minds. No. 


other publication enjoys so great a response from its articles and 
advertising pages, for in this publication the influence of the 
printed word matches the power of the spoken word when spoken 
by men of mark, men of moment and destiny. This publication 
has discovered and researched and published factual articles 
about great personalities and scientific progress which might 
have taken many decades to bring to the attention of millions cf 
people throughout the United States, or even throughout the 
world. 
@ Since one mind does affect another and this effect magni- 
fies as the number of minds increases, a manufacturer 
can understand what it means to have his products or 


services accepted at his own evaluation by the minds of 
thirty million people. 





30,000,000 M. P.* 
Made a Picture Work Miracles! 


fein: A entered the judge’s chambers on the 
brink of divorce—they leave as a family 
united—thanks to the moving power of a 
dramatic ‘“‘Magic Picture” and the under- 
standing counsel of a friendly judge. The 
picture—a little boy telling God that he 
can’t take sides when Mom and Pop fight, 
bevtause he loves ’°em both—has served as 
an inspiration to countless estranged nts 
and has prevented the breaking up of homes 
in many, many instances. 

From the article—‘‘Magic Picture Heal- 
ing Marital Wo Again’’—which was 
published in the December 30, 1945 issue 
of The American Weekly and which created 
a tremendous public response. 











Imagine thirty million minds in motion—vitally interested in a refrigerator, 
an automobile, or a breakfast food, or any of the products or merchandise 
which reflect the high standard of living of the families in the United States. 


IND-POWER! 











30,000,000 M. P.* 
Advanced Science 20 Years 










In 1939, an English 
chemist discovered 
penicillin. It might 
have stayed in. the 
laboratories for 
years. But The 
American Weekly 
focussed the atten- 
tion of the country 
on penicillin and 
spurred chemists 
and even brewers to 
speed up the manu- 
facturing of this 
great life saver that 
ordinarily would 
have taken years to 
develop. 
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Recently in thousands of drug 
stores all over the country this 
sign appeared. 
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WE WILL FIGHT ON THE BEACHES.. 
WE WILL FIGHT ON THE STREETS .. 
WO MATTER WHAT HAPPENS .. THERE 
WL ALWAYS BE AN ENGLAND. 









This one mind—influencing 
other minds—changed cer- 
tain defeat into ultimate 






HOW THE AMERICAN WEEKLY 
EXERTS ITS INFLUENCE 
IN OVER § MILLION FAMILIES 


The American Weekly informs 
The American Weekly inspires 
The American Weekly entertains 


Some people are ear-minded; most people 
are eye-minded, for it is the impression 
value of what one reads that is indelibly 
impressed upon the mind. The people in 
more than eight million families not only 
prefer,to read, but their favorite magazine 
is The American Weekly, for they read it 
week after week. For them, The American 
Weekly has published the most fascinat- 
ing articles ever printed. In The American 
Weekly’s pages is gathered the whole 
crowded panorama of life as it is lived ... 
stories of love and romance; conflict, trag- 
edy, and triumph; tears, laughter, and 
heartbreak; the latest discoveries of science 
and medicine; art, history and religion 
all written ‘so simply and clearly that any 
one can read and understand them. 


AMERICAN 





\VEEKLY | 


with 30 million M. P.* 


*Mind Power 
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HOWN here is the appealing Nash and built to the expressed preferences of the 
Outdoor Poster that millions of mo- buying public. 
torists throughout the country will 


be looking at during the month of . : 
March— tures motorists wanted in their postwar cars 


through nation-wide studies conducted by 


Long ago it was determined just what fea- 


Again illustrating a familiar scene... “Just 


hat fath d ted!” independent research organizations. 
what father and son wanted! 


Typifying the enthusiasm about Nash you Nash dealers know how far ahead the Nash 


find everywhere . . . enthusiasm that, to ‘*600”’ is on these. . . car owner preferences 
Nash dealers, spells the most valuable asset in terms of appearance, economy, ease of 
of all... operation, riding comfort, conditioned air, 


Cust i will! quietness, size, maneuverability. 
ustomer good will: 


The enduring strength of this good will can Now you see why Nash dealers are such a 


: be measured by one salient fact. . . confident, dynamic sales organization. 





The new Nash “600” has been engineered For Nash men know that the facts about 
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what the public wants . . . plus the facts 
about what Nash has... 


Add up to the most powerful automotive 


sales story in America today! 
Tune in Nash-Kelvinator’s hit musical program 
Wednesdays 10:30 p.m., E.S.T. + 9:30 p.m. 


N ASH M OTORS cea em SES. 7:90 p.m. P8.T. 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


YOUU BE AHEAD WITH 
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Grit Stud 
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> ante Advertising— 


Gives Data 


On Small Towns 
By Bob Finlay 


Grit Publishing Co., in its new 
booklet, “The Story of the Six Big 
Markets,” gives what it says is the 
first accurate breakdown of famil- 
ies in unincorporated communities. 

Grit points out that the Bureau 
of Census has always included all 
unincorporated populations in the 
“Under 2,500” group. 

Yet many. unincorporated com- 
munities, Grit points out, are of 
much greater population. For ex- 
ample, Hazel Park, in Oakland 
County, Mich., has a population of 
15,380, yet it is not an incorporated 


city. 

Grit has allocated all unincorpo- 
rated communities to their proper 
population groups, and shows that, 
while some 800,000 families are 
moved up into larger city size 
classifications, the “under 2,500” 


group remains the second largest 


city and town market of the coun- 


try. 

Another survey made by Grit 
(based on 17,221 questionnaires) 
revealed that 77.7 percent of Grit 
families own passenger automo- 
biles, and 79.7 percent are in the 
market for a replacement when 
cars are available. 

Grit also presents a magazine 
coverage breakdown. Worksheets in 
this presentation enable the adver- 
tisers to get a quick coverage 
picture of his own list of maga- 
zines—and naturally show that Grit 
is the one publication to add sub- 
stantially to Small Town coverage 
without greatly increasing cover- 
age in urban areas. 


| Auto Story 


Ray Miller sends along an ad- 
vance copy of the March 23 Liberty 
which contains an _ interesting 
story, “How New Will the New 
Cars Be?’ 


New Day 

Goodyear presents in booklet 
form the inspiring talk made by 
R. 8S. Wilson, vice - president in 
charge of sales, following the press 
preview of Goodyear’s Visual Mer- 
chandising Laboratories. 


Intensifies 


Sealed Power Corp. is intensify- 
ing its campaign urging truck own- 
ers to get the most out of their 
present equipment. Farm and truck 
trade magazines, with popular 
weeklies, are being used. Roche, 
Williams & Cleary, Inc., Chicago, 
is the agency. 


Harvard Research 


A new book, “National Advertis- 
ing in Newspapers,” explores meth- 
ods by which newspapers can plan 
a more effective part in stimulating 
sales of manufacturer’s products. 
It is published by the Harvard Uni- 
versity Press for the division of 


BOOSTER" 


BOOSTER, 


ca 
aD Pee eed 


zeae PAPER 
Caeres, 


ment, Los An 


MEN were out in_ force when Verne 
spoke at the Huntington Park Kiwanis Club. 
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=. Examiner; Herb Preeg, 


News; 
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ite editor, Herala Express, md Verne Guthrie, auto editor, Bulletin. Guehrie’ 


oo secretary of Kiwanis, arranged the meeting. 


research of the Harvard . Business 
School. The research was conduct- 
ed by Neil H. Borden, Harvard 
professor of advertising, and Profs. 
Malcolm D. Taylor, of the Univer- 
sity of North Carolina, and Howard 
T. Hovde, of the University of 
Pennsylvania. 


Photo Service 
Marty Pierce has broadened his 
service, changing the name of his 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2 


MARYLAND 


firm from Pierce Photograph Serv- 
ice to Pierce As- 
sociates with in- 
creased space in 
the Detroit Hof- 
mann Bldg. Two 
men have been 
added to the 
staff, including 
Robert Gopleérud, 
who will manage 
the office and 
handle commer- 
cial and illustra- 
tive work, the 
new phase of the 
service. 

Marty will continue to specialize 
in publicity and industrial photo- 
graphic work. He is expanding 
with the idea of giving ad agencies, 
public relations men and industry 
speedy service. Marty was former 
bureau manager of Acme News- 
pictures in Detroit and operated 
Pierce Photographic for more than 
two years, has done work for most 
of the auto companies and his 
work has been featured in national 
magazines and trade journals. 

Goplerud operated a studio in 
Hollywood for 3% years and has 
just returned from the Army. 


Pierce 


Names 


John Charles Taney II, recently 
a first lieutenant in the Sixth Army 
has joined the promotion staff of 
Farm Jou 


Maj. Carl V. Roberts has joined 
the creative-merchandising staff of 
the direct mail advertising division, 
R. L. Polk & Co., Detroit, following 
3% years in the Army Air Forces. 

Two promotions in the merchan- 
dise division at Belden Mfg. Co. 
have been announced by H. W. 
Clough, vice - president. William 
Todd as advertising manager. 
Clough also announced the resigna- 
tion of L. Baird Rogers, advertising 
promotional manager. 

Ray Cooper has been appointed 
photographic director of Florez, 
Inc. (Formerly Visual Training 
Corp.), according to Genaro A. 
Florez, president. Cooper was long 
associated with the General 
Motors photographic department, 
where he worked closely with Otto 
Linstead in the illustrative studio. 

Yvonne .Engelman, after four 
years in public relations for Army 
ordnance, has been named public 
relations head for the Harry Elliott 
Advertising Agency, oldest estab- 
lished automobile advertising com- 
pany on the Pacific Coast. 

William F. Keeton will head the 
new advertising department of Gar 
Wood Industries, Inc., announces 
W. H. Hammond, vice-president in 
charge of sales. 
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Would you like to get double duty out of your first year’s 
factory production? Do you want quick distribution and a 
solid sales set up? 

Then take advantage of the $4,496,734,000 Chicago 
market—a rich, compact area quickly accessible to factory 
shipments and salesmen alike. Here is a market famous for 
its big volume purchases, one which has repeatedly broken 
factory and branch sales records. Here a huge, pent-up 
demand for radios, washing machines, refrigerators, “big 
unit” products generally, invites attention. 


Available for your study and use is a specific 
Tribune sales program based on the findings of 
an auto and household appliance investigation 
among dealers and consumers. 


Solve your selling problems by penetrating this great mar- 
ket with a single advertising medium—the Chicago Tribune. 

One out of every three families in 756 cities and towns 
of 1,000 or more population in the Chicago area reads 


. the Tribune on weekdays. On Sundays, it is practically 


every other family. 

This intensive coverage is yours at one of the lowest 
milline rates in America. In addition, the Tribune offers you a 
choice of monoroto, coloroto, comicolor, newsprint color or 
black-and-white printing. 
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No matter whether your production is large or small, the 
Chicago market will reward your attention as the place 
to get the sales you want. 

It is fortified by diversified income and billions in savings. 
Here is more business than in 13 states combined. 

For quick sales and solid dealer and consumer preference 
when the first easy selling conditions pass and the competi- 
tion gets tough, build your program around the power of 
the Chicago Tribune. Now is the time to get started in this 
major market! 


To get the pertinent facts of the Tribune sales 
¥ program, address: C. S. Benham, Manager, 
National Advertising, Chicago Tribune, Tribune 
Tower, Chicago 11, Illinois. 





Bacon Motor Co. (Nash), 
cross, Ga., has purchased an addi- 
tional building, James P. Bacon jr., 
sales manager, stated last week 
J. P. Bacon, owner and manager 
started as a dealer for Hudson- 
Essex in Greenville, Tenn., in 1919. 

The son joined the dealership 
after his release from the Air Forces 
with three years’ service overseas. 
Tom Taylor is head of the service 
department: Quincey Taylor is in 
charge of body repair. 

> * * 


Union Garage at Buffalo 


Opens Service Station 


One of the largest and most mod- 
ern new car dealer service stations 
in western New York has been 
opened on Union Rd. near William 
St., Buffalo, by Union Garage, Inc. 
(Chrysler-Plymouth) ° 

Daniel Suozzi is president, Jerry 
Suozzi, vice-president, and Harry 
Tomchuck, service manager. 

+ + 


Way- 


Dealers Pace 
Building Boom 
In Youngstown 


A boom in commercial construc- 
tion is plainly evident in Youngs- 
town, O., with 18 buildings already 
under construction and_ sites 
cleared for at least three others. 
Expansion of auto dealerships is 
largely responsible new structures 
for housing auto firms dominating. 

The new development includes a 
$100,000 showroom and garage for 
Al Wagner Motor Sales Co. The 
new building will be 80 by 282 feet. 
It is scheduled for completion late 
this year. 

Another new building under con- 
struction in the same vicinity is the 
Monar Motors’ $13,000 showroom, 
service and parts department. 

Under construction nearby is a 
new garage and salesroom for Fred 
W. Hornickel and an auto sales 
and repair building for John Paul. 
A $40,000 addition for the D. A. 
Heindel Co. sales concern and a 
warehouse and repair shop for L, 
F. Donnell, Inc., are also going up. 

. * 


Jingst, Keokuk, Ia., Named 
Dodge-Plymouth Dealer 

C. H. Jingst, 229 Main St., Keo- 
kuk, Ia., has been appointed Dodge- 
Plymouth dealer. The dealership 
has been enlarged and modernized. 
For the past 16 years he has been | years 
engaged in the tire and automobile 
repair business. iA 


Kentuckiana Motors Lists 
Dealers in Ind., and Ky. 


Kentuckiana Motors, Inc., Kaiser- 
Frazer distributor, 718 W. Broad- 
way, Louisville, last week an- 
nounced the appointment of several 
dealers in Kentucky and Indiana. 
Those in Kentucky are Boone Mo- 
tor Co., Bardstown; Warren Motor 
Co., Bowling Green; LeMar Allen, 
Brandenburg; Davis Motor Co., 
Burksville; Caulk Motor Co., Camp- 
belisville; John R. Stout & Son, 
Carrollton; Johnson Motor Co., Co- 
lumbia; Walden-Thompson Motor 
Co., Edmonton; Bowman - Rogers 
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Motor Co., Elizabethtown; Stand- 
ard Motor Co. Glasgow; W. C. 
Turner, Greensburg; Koch Car Co., 
La Grange; J. B. Greenwell Motor 
Co., Lebanon; Hubbard-Fowler Mo- 


tor Co., Mundfordsville; Sheffield-| ¢ 


McCormick Motor Co., Russellville; 
Bickel Motor Co., Shepherdsville; 
Holiday - Boone, Springfield; Mon- 
roe Motor Co., Tompkinsville. 

The Indiana dealers are Finney 
Motor Sales, Bedford; .Boley-Reed 
Motor Co., Corydon; J & J Motors, 
Jeffersonville; Koehler Motor & 
Supply Co., Madison; Sherfick Mo- 
tors Co., New Albany; Blue Ribbon 
Motors Co., Salem. The firm has 28 
counties in Kentucky and nine in 
Indiana. eh 


High Bros. Buy Building 


In Little Rock 


High Bros. Motor Co., distrib- 
utors in 33 Arkansas counties for 
Kaiser-Frazer and state distributor 
for Graham-Paige farm equipment, 
has purchased a brick building at 
603 W. Markham S8&t., Little Rock, 
Ark. 

Morris High, secretary-treasurer, 
said the firm will spend $25,000 for 
remodeling. The structure covers 
28,000 square feet of floor space. 
The company will employ 40 per- 
sons in the Little Rock unit. 

Bernard High, West Memphis, is 
president, and Morris High, Locke 
High and Lee High, Little Rock, 
also are members of the firm. 

* * * 


Hendrickson Displays Piper 
With Chrysler-Plymouth 


Hendrickson Motor Sales, Lo- 
gansport, Ind., is featuring the new 
J3 Piper Cub plane along with its 
Chrysler-Plymouth line. 

+ e a 


Neighbors 
U. C. Dealer Locates 


Next to Prelate 


Without warning, a little struc- 
ture, 10 by 10 feet, has been erected 
on a vacant lot next to the mansion 
occupied by Archbishop Moses E. 
Kiley one of Milwaukee's prin- 
cipal ts, Wisconsin Ave., about 
two miles from the downtown dis- 
trict. 

The little house is to be used as 
an office for a used car lot started 
by a salesman who thinks that lo- 
cation will be a good one. The va- 
cant lot was formerly the site of a 
home for one of Milwaukee’s ty- 
coons. 

Large signs have been set up ad- 
vertising the used car business. 
ae this was a restricted zone 

ago, so many other business 

cre lat have been opened 

within a block or two of the arch- 

bishop’s home that apparently 

n can be done about the used 

car lot, which is an extensive one. 
+ 


Hogan & Schenkelberg 


H. P. Hogan and Ben Schenkel- 
berg have organized a Chrysler- 
Plymouth dealership in Fonda, Ia. 
The firm, Hogan & Schenkelberg, 
will be located in the Hardy build- 
ing, which is being redecorated. 

” ~ 


Singletary Appointed 
V. L. Singletary has been ap- 
pointed Chrysler - Plymouth dealer 
in Dawson, Ga., it was announced 
last week. 


NEW FACILITIES bein 
of what can be accomplishe 
size. The oor covers 9, 


in the se 


constructed for Mat Buhl Motor Sales (Chrysler), 

in the way of a. ————_ of thee 

main fi square feet 

the features of the building will be radiant 
rvice stalls. 


with a mezzanine 


10 More Distributors Named 
By Kaiser-Frazer 


W. A. MacDonald, vice-president 
in charge of sales of Kaiser-Frazer, 
announced the appointments last 
week of 18 additional Frazer dis- 
tributors and Kaiser dealers. They 
are as follows: 
<a * * * 

Armory Garage, Inc., Manchester, 
N. H. The company, headed by 
Alphonse DeVincke, will be a dis- 
tributor of the Frazer in 10 New 
Hampshire counties. 


Modern showrooms, a scientific 
service department and new-car 
storage facilities occupy 23,000 
square feet of floor space in the 
firm’s building at 48 Pleasant St. 
DeVincke, service manager for the 
Brodie Electric & Auto Co. from 
1918 to 1936, has been a part owner 
of the Armory Garage since 1937. 

od 7 


Old Dominion Motor Co., Nor- 
folk, Va. The company, headed by 
Dallas B. Coffield, will be a distri- 
butor of the Frazer in 20 Virginia 
counties and one North Carolina 
county. 

The firm’s building, at 604-6 
Granby,St., has been remodeled 
for Geaee end sales of the new 
cars. Showrooms, a_ scientific 
service department and an at- 
tractive parts and accessories 
department will occupy 15,000 
square feet of floor space in the 
building. 

Coffield, a used-car dealer for the 
past 10 years, was a Hudson dealer 
from 1941 to 1945. Other company 
officials include R. W. Mears, as- 
sistant manager, and Fritz Boyden, 
new-car manager. 

* * ca 

Ray Woods Auto Co., Dallas, Tex. 
The company, headed by 
Woods, will be a distributor of the 
Frazer in 44 Texas counties. 


Located at 2200 Ross Ave. since 
1928, the firm is planning to enlarge 
its building for display and sales 
of the new cars. Woods, formerly 
a distributor for General and Coop- 
er tires and auto accessories, han- 
dled used cars on a wholesale and 
retail basis from 1985 to 1945. 


Louis Dockterman Co., Daven- 
port, Ia. Headed by Louis Dockter- 
man, the firm will be a distributor 
of the Frazer in eight Iowa, five 
Illinois and two Missouri counties. 

The Dockterman building, at 531 
W. Third St., is being remodeled 
and modernized for ar and 
sales of the new cars. 4,000 
square foot lot adjoining he build- 
ing is available for expansion. 

Dockterman has been in the 
automotive sales business in Dav- 
enport since 1920. For the past 
25 years he has handled sales of 
Studebaker, Pontiac and Willys- 
Overland automobiles. 


Other company officials include 


tributor of the Frazer in 20 coun- 
ties in Missouri, four in Kansas 
and one in Nebraska. 

The firm’s building, at 1832 Fred- 
erick Ave., is being remodeled for 
display and sales of the new cars. 
C. F. Coons, vice-president and sec- 
retary of the company, 

Standard Drive-It-Yourself system 
for 16 years. He also has been vice- used 


president and sales manager of 

Hi-Lo Mfg. Co. 
* + * 

Ralph P. Cotton Motor Co., Co- 

lumbus, Ga. The company, headed 


by Ralph P. Cotton, will be a dis-| 4 


tributor of the Frazer in 11 Georgia 
and four Alabama counties. 


The firm’s building, at 1307 
First Ave., is being remodeled for 
display and sales of the new cars. 

@ service department 
and new-car storage facilities 
will occupy 40,000 square feet of 
floor space. 

Cotton, general manager of the 
company, handled Chevrolet sales 
from 1936 to 1940, and from 1940 
to 1944 he was a sales manager for 
Ford cars in Columbus. 

an 7 ” 

Rushmore Motors, Inc., Rapid 
City, S. D. Headed by Vern Vesely 
and Arthur Lindquist, Rushmore 
will be a distributor of the Frazer 
in 27 South Dakota counties. 


A new building for display and 
sales of the new cars being 
erected at 829 Main St. The first 
floor of the structure will house 
showrooms, service department and 
administrative offices. A full-size 
basement will be utilized for new- 
car storage. 

Vesely handled sales of Ford and 
Oldsmobile products from 1936 to 
1940. Prior to 1936 he sold used 
cars and was director of the Dusek 
Investment Co. in financing sales 
contracts for automobiles and real 
estate. 

* * * 

Blackburn Motor Co., Joplin, Mo. 
The company, headed by George R. 
Blackburn, will be a distributor of 


Raylthe Frazer in six Missouri and 


seven Kansas counties. 


Showrooms in the firm’s building 
at 410-416 Pearl St. occupy 3,000 
square feet of floor space, the re- 
maining 11,000 square feet of space 
being devoted to service depart- 
ment, administrative offices and 
new-car storage facilities. 

Blackburn has been in the au- 
tomotive business for 25 years. 
Beginning in 1921, he was a Ford 
dealer for 20 years. During that 
time, from 1935 to 1941, he was a 
distributor of Lincoln-Zephyr and 
Mercury cars in southwest Mis- 
souri and northwest Arkansas, 
and from 1941 to 1944 he handled 
sales of Oldsmobile and Buick 
products. 


Other company officials include 


Wyandotte, Mich., offers an example 


d with practicability in a building of average 
feet. The lot measures 100 by 101 feet. Some of 
heat and enéerground exhaust pipes to carry off exhaust gases from cars 


Hinds, service manager, and Ralph 
Thompson, parts manager. 
+ * * 


Arter-Selby - Murray Co., Tulsa, 
Okla. The company, headed by Irv- 
in E. Arter, Roy L. Selby and David 
W. Murray, will be a distributor of 
Pose Frazer in 23 Oklahoma coun- 
ties. 

The firm’s building, at 721 S. 
Main St., is being remodeled for 
display and sales of the new cars. 
modern showroom with 1,600 
square feet of floor space will 
adjoin the parts and accessories 
department. 

Arter, who served as an engi- 
neering officer in the Army Air 
Forces, has handled Packard sales 
in Tulsa since 1937. Selby and Mur- 
ray have been in the automotive 
business together since 1926, and 
have handled sales of Packard and 
Nash products. 

* * * 

Elliott Motors Co., Wilkes Barre, 
Pa. Headed by R. H. Elliott, the 
firm will be a distributor of Frazer 
in six Pennsylvania counties. 

A new building, to be located at 
Market St. and Wyoming Ave. in 
Kingston, will be constructed for 
display and sales of the new cars. 
Elliott was a sales representative 
tor Chevrolet from 1928 to 1933. 
From 1934 to 1943 he was a dealer 
and distributor of Oldsmobiles in 
Luzerne county. 


* #* «* S 
Studebaker Dealer in Ore. 
To Build $20,000 Shop 

W. C. Donahue, head of the Stu- 
debaker dealership in Albany, Ore., 
announces construction of a $20,- 
000 garage. The 67 by 110 - foot 
building will be of reinforced con- 
crete and will contain offices, sales- 
room, repair shops and garage 


space. 
* * « 


Chrysler Names Tate 
Tate Motor Co., Black Rock, Ark., 
has. been appointed Chrysler and 
Plymouth dealer. 
& * 


Trest Motor Moves 


Trest Motor Co., Inc. (Packard), 
Mena, Ark., has moved into display 
and service quarters in the new 
Watkins Bldg. 

* 


* * 


Pittman Remodels 
Pittman Auto Co. (Ford), E. 
Main St. and Highway 70, Browns- 
ville, Tex., is remodeling. 
* * * 


Brady-Officer Motor 


Brady-Officer Motor Co. has op- 
ened in McMinnville, Tenn., in the 
Jewell Mullican Garage Bidg., E. 
Main St. The dealership is operated 


B. B. Waterman, manager; Dewey by James Brady and Casto Officer. 
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Hudson Appoints Weaver 


Distributor in Waco 


Weaver Sales Co., 615_ Franklin 
Ave., Waco, Tex., has nm ap- 
pointed Hudson distributor. The 
firm has opened new showrooms 
and all Hudson products are on 
display. 

The company claims a large 
stock of parts and a full staff of 
mechanics in the service depart- 
ment. 

* ok * 


Southside Motors in Ga. 


Lets Building Contract 


Southside Motors, East Point, 
Ga., has awarded a contract to J. 
B. Hiers, Atlanta, for construction 
of a new sales building. The build- 
ing will provide 7,000 square feet of 


floor space. 
ad + * 


Kessling in Springfield 
Opens Nash Dealership 


Bill Kessling Motors is the name 
of the new Nash dealership in 
Springfield, Ill. W. J. Kessling is 
owner of the firm. : 

The firm will occupy the building 
at 904-10 E. Washington St., and 
extensive remodeling will be start- 
ed immediately. 


Open ‘Till Midnight’ 


Rice Completes Expansion 


Involving $50,000 


Floyd Rice, Inc. (Ford), 14300 
Livernois, Detroit, has completed 
an expansion program involving 
more than $50,000. The service shop 
is treble its original size and in- 
cludes a complete body and paint 
shop. Approximately $10,000 in new 
equipment has been added to the 
shop. 

The parts department has been 
enlarged, occupying a mezzanine in 
the service shop and large quarters 
on the first floor. The parts de- 
partment and service shop is open 
daily until 12 midnight. 


The firm is owned by Floyd Rice. 
Other key personnel include Harry 


The only car on display in the 
a 1923 
Model T. 


* * * 


Heath Starts Building 


In Charlotte, N. C. 


Jack Heath (Lincoln - Mercury- 
Ford), Charlotte, N. C., announced 
last week that he is erecting a 
building costing $100,000 at S. Pop- 
lar and Third Sts. for the Lincoln 
and Mercury line. 

He will continue the Ford dealer- 
ship at 318 W. Fifth St. 

a . s 
Spooner, Discharged, Opens 
Ford Qutlet in Canton 


Harold Spooner, who served with 
the Ford sales department over 20 
years before joining the Army Air 
Corps, has received his discharge 
and opened a Ford dealership in 
Canton, O. 

The dealership, known as Down- 





NEW 


HOPE 


All Metal 


Parts Bin 


for 
Automotive 
Dealers 


Patented, Ad- 
justable Sepa- 


rators — no 
bolts, screws, 
clips, ete, to 
bother with. 





Immediate Delivery 


Hope Metal Products, Inc. 
1505 Rockwell Ave., Cleveland, Ohio 


Doings 


town Motors, is located at Second 





and Walnut Sts. Spooner served in 
the Army for four years. 
+. + * 


Watmar Motors Starts 
Building in St. Louis 


Construction of a sales and ser- 
vice building for Watmar Motors 
Corp. (Hudson), St. Louis, has been 
started on a 200-foot frontage at 
5454 Natural Bridge Ave. Walter 
Twelkemeier, owner, estimates total 
cost will exceed $150,000. 

* * * 


Hicks to Build 


Hicks Equipment Co., Charlotte, 
N. C., Mecklenburg county distrib- 
utor and dealer for Ford-Ferguson 
System of farm implements, cur- 
rently using space in the Pettit Mo- 
tor Co. building, last week an- 
nounced plans for construction of 
a new warehouse and a showroom 
and office building on W. Liddell St. 

oJ s 


Asheboro Buys Land 


Ashebore Motor Co. (Chrysler), 
Asheboro, N. C., has purchased 
property for an expansion program. 










HOWARD. CHANDLER CHRISTY 


showing th °46 models. 


Dardenelle Dealer 
Robert Warren and Kenneth Sat- 
terfield will be Plymouth and De 
Soto dealers at Dardenelle, Ark. 
Firm name is Tri-County Motor 
Co. A large brick building on Front 
street has been purchased and is 
being remodeled. 
* 


* + 


Quarters Acquired 


A garage at 1201 Wick Ave., 
Youngstown, O., occupied by Ma- 
honing Motors, Inc., has been 
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ee co., so, Ore., is one of the beauty spots of auto 

Cee cee ee ecieres o nearer eet ete oteak ahs ‘ 
by use of unce y of delive one 0 e es 
» secured well before shortages set tn. . 


en for 


Logan is keeping bus 


bought by the dealership from Ag- 
nes Dougherty for $14,000. Can- 
celled tax stamps show the proper- 
ty has a $32,000 valuation on the 
tax duplicate. Under arrangement 
of the sale, Mahoning Motors is 
subject to management of the Mas- 
sachusetts Mutual of Washington. 


ao * * 
Lewis Motor Co. 
Lewis Motor Co., a new dealer- 


ship, Camilla, Ga. will handle 
Dodge and Plymouth. 


23 





New Tractor Dealer 
Farm Equipment Co., Andrews, 
S. C., has been chartered to deal 
in new and used tractors and farm 
equipment. W. L. Hi is 
president and secretary; J. S. Port- 


Ler, vice-president and treasurer. 
* 


Brown Adds Space 


E. Gordon Brown (Chrysler), 
Opelika, Ala., will start a remodel- 
ing program soon which will add 
more than 5,000 square feet of floor 
space. The dealership will have a 
new showroom, front, parts depart- 


ment and offices. 
* + + 


Plans Third Story 


Poe Motor Co. (Chrysler), San 
Antonio, Tex., is contemplating 
adding a third story to the building. 
It would give the dealership about | 
11,500 additional square feet. 

* 7 * 


Sons Join Willingham 


A. L. Willingham, Chevrolet deal- 
er for Monroe county, Ga., and 
owner of Willingham’s Garage, has 
taken his two sens, and 
Harry, into his business. Durward 
was lieutenant-colonel and Harry 
was a captain in the service. 


tar Want Ad Dept., Inside Back Cover 





When we paint a picture of eager read- 
ers responding to your copy in The 
Dispatch Sunday Magazine, we’re drawing on the facts of proved response. 


Dispatch readers not only “know what they like,” but they know art. Per- 
haps they wouldn’t go into a Sunday sweat about Fra Filippo or Botticelli 
and other disciples of the Florentinian school. But you can bet they didn’t 
brush off the story of Howard Chandler Christy, famous Zanesville artist 
whose New York friends call him the “One-Man Ohio Chamber of 


Commerce.”’ 


No rotogravure or magazine schedule is complete 
without the Columbus Sunday Dispatch Magazine. 


LOCAL BOY MAKES GOOD NEWS 


Columbus born, Ohio edu- 
cated, Dispatch trained, Gor- 
don Kuster has just the right 
background to serve as 
Sunday Magazine editorial 
director. Recently elected an 
Asso¢iate of Photographic 
Society of America. 


he 


Represented Nationally by O’MARA & ORMSBEE, Ine. 
New York, Chicago, Detroit, Los Angeles, San Francisco 


HOT SPOT 


IN THE 


Before taking present post, 


Dispatch color-photo 
which has been declared “un- 
equaled in the U. S. A.” Only 
three other papers have com- 
parable equipment. 


designed and completed 
studio 


HI-SPOT 





IN OHIO 








rn 
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State Test Stations 
Hit by Dealers 


NEW YORK. — Compulsory in- 
spection of vehicles, certification of 
motor vehicle titles to provide pur- 
chasers with information on any 
existing obligations against a car 
and dealer responsibility standards 
are among the measures introduced 
last week in the state legislature 
after the close of Gov. Dewey’s 
safety conference. 

Considered by many as an out- 
standing safety measure, the com- 
pulsory inspection plan is produc- 
ing a division of opinion that has 
attracted the attention of dealers 
throughout the state. 

In rebuttal to advocates of 

n 


question already 

It is estimated that the state has 
2,500 places that are adequately 
fitted to perform safety inspections. 
The frequency of such stations 
would be limited only by the num- 
ber of qualified applicants. 

Among the most constructive 
‘points set forth by the dealers was 
that, while the accident-death total 
is shooting sharply upwards evcry 
month, it would take two years to 
inaugurate the plan for state-own- 
. ed and state-operated units. The 
condition of many cars on the 
highways today demands action 
now, they assert. 

They also draw attention to the 
fact that the motorist would have 
less than one-tenth of the available 
stations under the state plan. When 
eo were necessary to pass the 

state inspection, the motorist would 
be forced to make at least two 
trips, which malate involve a great 
number of miles, while under the 
dealer plan, adjustments could be 
made in one stop. 

For example, one might drive 50 
miles to an inspection station and 
then 50 miles back to his regular 
station to have a headlight adjust- 
ed and then drive back to the 
inspection station for approval — 
another 100 mile trip. 

It is estimated that the cost of 
estab the state plan would 
be about $5 million. 


tor vehicles. 
Under provisions of the present 
ae those dealers who volun- 


suspension of a dealer’s license. 

Other statutes proposed to check 
the traffic danger are statements 
on subsequent registrations show- 
ing that.a car had been previously 
used for transporting passengers 
commercially and cutting the beads 
on tires which are to be resold 
for scrap or Teclamation. 


Business Rent Ceiling Bill 
Offered in Rhode Island 

A commercial rent ceiling of 15 
percent above the rent paid — 
any lease agreement or tenancy of 

commercial space in force on 
March 1, 1943, would be fixed under 
a bill introduced in the Rhode 
Island legislature. 

It would allow exceptions to the 
ceiling provided the rents were 
fixed by arbitration or by the State 
Superior court. A similar measure 
last year passed the senate but died 
in the house. | 


ll. May Shisnee Gl Bonus 


With Higher Sales Tax 
An increase in the Illinois sales 


tax, from 2 


issue. A legislative interim commis- 
sion which has been studying the 
matter is expected to report its rec- 
ommendations about Apr. 1 

Payments up to $600 for domestic 
service and $720 for overseas ser- 
vice have been proposed. Financing 
would be through a bond issue, sub- 
ject to approval at the Nov. 5 elec- 
tion. Such an issue might amount 
to $300,000,000. 


+ * * 
Ark. Studies Mileage Tax 
trucks and vans for transporting 


On Buses, Freight Lines their own merchandise and raw 


Putting a mileage tax on opera-/| materials will be one of the pro- 
tion of bus lines, motor freight| posals Gov. Laney of Arkansas will 
lines and firms that operate large | place before his Highway Advisory 
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ark, Ki le ; Procdont'§: 
chise FA 


ee ee saree & ones 


Patrick Hl. Gorman. fr. 


ae Samet automobile in the office of 
ere Corp. 


the" medium-priced 
countioee roy a retail dealer of the lower-priced 


of Motor Pm =~ Inc., New- 
Pe a distributor fran- 


eDonald » left, vice- 
. Motor Merchants, Inc. 
Frazer - eight northern New Jerse 
Kaiser automobile in Newa: 


committee which meets here this 
month. 

The tax would be based on the 
theory that operators of large mo- 
tor vehicles were using “public 


property for private gain.” Amount 
of the tax would be on a basis of 
mileage traveled per vehicle per 
month. oa 


Kan. Gas Tax Boost 


An extra 1-cent-per-gallon gaso- 
line tax, authorized by the 1945 
Kansas legislature, is scheduled to 
go into effect Mar. 1 under a pro- 
clamation by Gov. Schoeppel. The 
new levy applies to all gasoline sold 
in the state, with no exemptions. 

* 


Aviation Gas Tax Killed 


Two bills which would have im- 
posed a levy of six cents a gallon 
on aviation gasoline sold in Vir- 
ginia or consumed in flights over 
the state were killed last week by 
the senate finance committee. 

ca 


OK Meters for Mayfield 
Atty. Gen. Eldon S. Dummitt, of 
Kentucky, has ruled that the city 


» will |}of Mayfield can legally install park- 


ing meters on its streets. 
* * * 


New York Meter Bill 


New York City would be empow- 
ered to establish a parking meter 
system at its discretion under a 
bill introduced last week in the 
state legislature. 


Portland wholesale distributing firms 


make 71% of all wholesale sales™ in the state! 


Portland is the automotive supply and parts distributing center of Oregon. Eleven auto- 
motive supply and parts jobbers are located here. In addition, forty-two of the nation’s 
leading manufacturers of service-parts have representation in Portland to serve the im-. 
portant Oregon Wholesale Trading Area. 


Portland is the wholesale distributing center for all of Oregon and southwestern Washington, 
And, logically so, because Portland, in addition to being Oregon’s major wholesale market. 
does more automotive service parts business than all the rest of the state. In the immediate 
Portland Retail Trading Area* alone, 69% of the state’s service-parts business is done! 


*Area defined by ABC. 


**Sales Management Survey of 
. Buying Power. 
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increased wages or to enforce other 
demands. 








Wall Street... 
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In the meantime, the action of 
the stock market recently is inter- 
preted as warning the nation that 
all is not well and that some sim- 
plification and _ clarification, at 


















trols until Congress forces them 
to do it. 






spotty. least, of governmental regulations 
pow- Some companies are expected to} Pretty well straightened out by | For instance, assurances havelis needed if industry is going to 
neter do as well, even in the first quarter,| the third quarter. been given that ceiling prices would | pe able to go ahead and do its job. 
er a or better than a year ago and these} Wall Street also expects earnings|be lifted when production caught 





AN Want Ads cost little—get results— 


same manufacturers, of course,!to continue to rise in 1947 unless|up with demand. But in the oil 
why not use ‘em? See inside backoover. 


should do better in the second|there is a renewal of strikes for/industry, production has been up 
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Portland’s Automotive 
Supply and Parts Jobbers 


Can Deliver the Goods for You?! . 


* 
AUTOMOTIVE SUPPLY and PARTS JOBBERS 


BALLOU & WRIGHT ; 327 N.W. 10th Avenue 
W. E. “DAN” BURNS N.W. 10th and Davis Street 
COLYEAR MOTOR SALES COMPANY - 2 34 N.W. 8th Avenue 
CRONIN COMPANY 404 N.W. 10th Avenue 
GEORGE LAWRENCE COMPANY _ - ; 306 S.W. Ist Avenue 
MARKWORTH GEAR COMPANY 203 S.E. Grand Avenue 
SMITH AUTO PARTS COMPANY. ____- ___ - N.W. 12th and Couch Street 
SPRINGER-OTT COMPANY. ._.______________318 S.E. Union Avenue 
THE STEVENS COMPANY 1411 N.W. Flanders Street 
TRACEY & COMPANY 937 N.W. Glisan Street 
WIGGINS COMPANY 105 N.W. Park Avenue 





The Journal Does MORE Than Cover The Market... 
it carries your advertising to the men and women 
who distribute and retail your products! 


*Of the 336 Men and Women—Truck Drivers to Executives— 
Employed by Portland’s Eleven Automotive Supply Wholesalers— 
96% Read The Journal Regularly. . 

*Of the 1,438 Men and Women Employed in Portland’s 619 Retai! 
Automotive Supply Outlets—96% Read The Journal Regularly. 





The Journal is your trade merchandising medium as well as your 
consumer advertising medium in Portland! 















*Figures from an Independent Survey made December, 1945. 






















Represented by REYNOLDS-FITZGERALD, inc., New York, Philadelphia Chicago, Detroit, San Francisco, Los Angeles, Seattle 












Studebaker Net, 
Sales Decline 
Over *44 Marks 


SOUTH BEND, Ind.—Studebaker 
and its subsidiaries earned a con- 
solidated net profit in 1945 of $3,- 
277,008, it was announced last week. 
This is equivalent to $1.29 a share 
on 2,355,470 shares of common 
stock outstanding at the end of the 
year. 

It compares with a net profit in 
1944 of $4,038,116 (after provision 
of $1,500,000 for contingencies), 
equivalent to pF geen a share on 2,324,- 

477 shares of common stock out- 
standing at the end of that year. 

Studebaker’s dollar volume of 
sales in 1945 showed a decrease of 
48.8 percent, reflecting the termina- 
tion of the company’s war produc- 
tion contracts. Net sales, including 
charges to the government under 
cost - plus - a- fixed-fee contracts, 
totaled $212,833,295 in 1945, as com- 
pared with $415,745,646 in 1944. 

The company’s working capital 
as of Dec, 31, 1945, amounted to 
$33,594,579, compared with $26,700,- 
485 a year earlier. 

- Current assets as of Dec. 31, in- 
cluding cash and government se- 
curities of $22,680,728 and accounts 
receivable aaa the government of 
$7,254,785, totaled $46,223,474, while 
current liabilities amounted to ae 
ae Pgs ep me 3 notes payable to 
. A year earlier 


229, current 
and current liabilities of —— 
including notes payable to 
of $28,000,000. 

During 1945 the company spent 
$8,872,213 for new and additional 
facilities to be used for peacetime 


operations. 
s * * 


Pays on Preferred 


AKRON.—General Tire & Rubber 
last week declared the regular 
quarterly dividend of $1.062 per 
share upon the $100 par value 4% 
percent preferred stock, payable 
March 30 to shareholders of rec- 
ord March 20. 

7 ¢ @ 
Graham-Paige Dividend 

DETROIT. — Graham-Paige last 
week declared the regular quarter- 
ly dividend of 31% cents a share on 
the 5 percent convertible preferred 
stock, payable May to stockholders 
of record Apr. 20. The regular quar- 
terly dividend of 62% oo a share 
was declared on the 5 percent 
cumulative preferred stock “A,” 
payable Apr. Pi to stockholders of 
record March 31. 

s 


Gerity-Michigan Casting 

ADRIAN, Mich.—Stockholders of 
Michigan Die Casting Co., Detroit, 
and Gerity-Adrian Mfg. Corp. have 
approved a merger of the two com- 
panies. It is planned to list the 
stock on the New York Curb and 
Detroit Stock Exchange. Gerity- 
Michigan Die Casting Co. will 
maintain offices at Detroit and 
Adrian. Die casting facilities will 
be continued at 8651 E. Seven Mile 
Rd., Detroit. Plating will be done 
at the two Adrian plants. 

* 


Goodrich Dividends 


AKRON.—B. F. Goodrich declared 
the regular dividend of $1.25 on the 
$5 cumulative preferred stock, pay- 
able March 30 to stockholders of 
record March 8. A dividend of 75 
cents a share was declared on the 
common stock, payable March 22 to 
stockholders of record March 8. 
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Latins to Need 
500,000 Vehicles, 
Auto-Lite Finds 


TOLEDO. — South and Latin 
America have a potential demand 
of approximately 500,000 new ve- 
hicles, providing a market that can 
only be filled between the next 
five to seven years by the car and 
parts manufacturers of the United 
States, in the opinion of R. C. 
Thompson, president of Auto-Lite 
Export Co. 

Thompson reported that a repre- 
sentative of Auto-Lite, who recent- 
ly returned from an extensive sur- 
vey of the automotive parts field of 
South and Latin America, said that 
within the next five to seven years 
the automotive registrations on the 
continent will be increased approx- 
imately 50 percent. Today there are 
about 1 million vehicles on the road 
south of the border. 

“At the present time,” Thompson 
said, the transportation situation in 
South America is not good, as most 
of the vehicles are badly in need of 
repair and are an average of from 
10-15 years in age. The use of 


First Cases in Colo. 


State Body Defers Decision in Complaints 
Of Misrepresentation in Two Sales 


DENVER.—Two cases ‘involving Mrs. Nelson charged Hays Mo- 
charges of misrepresentation by/| tor on two counts. She contended 
automobile dealers were heard last| that when she was sold the auto- 
week by the Motor Vehicle Dealers} mobile by the firm she was told 
administration, set up by the Colo-| it previously had been owned by 
rado legislature. This was the first| only one person. When she re- 
hearing of its kind held by the! ceived the title, it showed the car 
administration. had been owned by five persons, 

In one case, Mrs. Francis K.| she said. 

Nelson of Fort Lupton, Colo., She also contended she was told 
charged Hays Motor Co., Sterling,| by 4 salesman the machine would 
Colo., with misrepresentation in the | not consume more gas and oil than 
sale of a 1941 Oldsmobile. In the|the 1942 car she traded in. Mrs. 
ters and batteries. nly bright |o ‘ other, R. Padilla, Denver, charged | Nelson told the board she notified 
item is tires. lof thelr ‘products. “Auto-Lite, of [the SHanshan Motor Co, Denver, | Donald Hays, head of the company, 

“With the war over and exports|course, expects to obtain its full|With representing a %-ton truck as the ‘automobile did ‘not operate as 
of new vehicles beginning to trickle |share of this new business.” a 1-ton truck. efficiently He a ote a "aa 
into tale countxian, South pene. C. B. Pond, motor vehicle dealers ee. as anid to ‘ress " 
ican officials are continuing their administrator, presided at the hear- , ; 
road building plans started for Buys Building for Shop ings. Decision wen deferred in both a All am a ake > wr a. Wil. 
strategic reasons during the war.| prank Jackson (Willys - Over-|°2S¢2 tae! y i “re ‘ot the b cr ra 
When these roads are completed, y The two cases were tried under |e", and Hays at the hearing. 

land), Carterville, Ga. has pur- In the Padilla case, Ralph R. 

you can expect a great increase in provisions of a law enacted by the 
the demand for American-made |°h@sed the building now occupied | jast legislature, which licensed all Reed; salesman for Shanahan Mo- 
vehicles of all types. by Georgia Highway Express and | motor vehicle dealers and salesmen | *°" admitted selling a %-ton truck 
a matter of fact, many|will enlarge and equip it for his|and set up an advisory board to|2* * 1-ton vehicle but said the mis- 


American vehicle manufacturers |service department. hear charges. 2 tena  cuablibat: vedtiand 


he purchased the truck in Michigan 
as 1-ton capacity and did not re- 
alize his mistake until Padilla noti- 
fied him. 

At the hearing Shanahan present- 
ed a telegram from the Michigan 
firm stating the vehicle had been 
sold as a 1-ton truck. He told the 
board he offered to refund $63 to 
Padilla, when he discovered the 
mixup. The amount represents the 
difference in OPA ceiling prices for 
the two trucks. 

Title to the truck did not state 
pur- 















































UNDER CONSTRUCTION at Coldwater, Mich., is this new plant for Federal- 
Mogul Service, division of Federal-Mogul Corp., manufacturers of engine bear- 
ings. Administrative offices of Federal-Mogul Service have already moved from 
Detroit to Coldwater. The new pliant will house all administrative activities, 

master catalog a ry sorting, packing and shipping, according to Don 
Herr, gene r of the division 












gasoline substitutes during the war|are planning construction of as- 
has injured electrical systems, mo-| sembly plants in South America in 












































































capacity. 

Thomas K. Hudson, attorney for 
Shanahan, contended there was no 
proof of any malicious intent to 
defraud or misrepresent the capac- 
ity of the vehicle and requested 
charges be dropped. His request 
was denied. 

Under the provisions of the law, 
the administrator has full power to 
revoke licenses of motor vehicle 
dealers and salesmen. 




























U. S. Steel Relates 
Role of Industry 

e 
During War 

NEW YORK. — “Steel in the 
War,” a book reviewing the indus- 
try’s contribution to victory in 
World War I, was released last 
week by the United States Steel 
Corp. Descriptions are also given 
of its hope for “an equally impor- 
tant role in the building of a bet- 
ter world.” 

In a foreword of the book, Irving 
S. Olds, chairman of the board, 
said, “It was with incredible rapid- 
ity that our industry changed from 
a peace footing to a mighty ar- 
senal, that more than doubled the 
nation’s industrial output and pro- 
duced over $186 billion worth of 
planes, ships, guns and other war 
material in five war. years.” 

The story says it was “providen- 
tial for the nation that U. S. Steel 
had been enlarging and moderniz- 
ing its equipment during the lean 
years after 1929.” Without this ex- 
pansion, at a cost of $600 million, 
America’s defense program would 
have been severely handicapped, 
the book said. 


* * * 


Two Books Released 


On Medicine, Nursing 

NEW YORK.-—‘“Medicine in In- 
dustry,” by Dr. Bernhard J. Stern, 
has been published by the Com- 
monwealth Fund, 41 E. 57th St. 
here. Dr. Stern traces the progress 
of industrial medicine, health and 
medical problems in factories. 

The Commonwealth Fund has 
also announced the release of 
“Nursing in Commerce and Indus- 
try,” by Bethel J. McGrath, reg- 
istered nurse. The book was pre- 
pared for the national organization 
of public health nursing. 


Kempthorn Gets U. C. Lot 

Kempthorn Motors Co., Canton, 
O., has acquired a site at Market 
avenue, N., and Eleventh street, for 


a used car lot, James Kempthorn, 
owner, announced last week. 





































_— you like to be a distributor for American SUPERCARGO 
Bantam heavy-duty suPERCARGO TRAILERS? Some 
Lal 







well located trade areas are still open. Substantial firms 







with previous trailer or automotive experience, corpor- 






ations or individuals seeking investments in this profitable 






TRAILERS 







field are invited to write us at once 







WP american BANTAM CAR COMPANY - BUTLER, PENNA. 
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WASHINGTON.—In an analysis 
ef consumer goods activity for 
January, WAC last week reported 
that motor vehicles topped all such 
disposals with $27,518,000, most of 
which represented disposition of 
trucks. 

Net acquisitions of motor ve- 
hicles during January totaled 
$67,980,000; sales amounted to 
$10,762,000; and the closing in- 
ventory at the end of the month 
stood at $133,144,000. Motor vehi- 
cle sales to veterans in January 
accounted for 41 percent of total 
transactions in this category, as 
compared with 26 percent in De- 
cember, 1945. 

The analysis disclosed that textile 
disposals reached $23,900,000 in Jan- 
uary. Net acquisition in textiles and 
wearing apparel for the month 
added up to $72,615,000. Of the re- 
ported cost to the government of 
$23,914,000, textile sales returned 
$11,478,000. The closing inventory in 
textile and wearing apparel Jan. 31 
amounted to $250,736,000. This fig- 
ure represented an increase of ap- 
proximately $47 million over the 
opening inventory for January. 

Net acquisitions in machinery for 
the period aggregated $46,124,000. 
Disposals on machinery that orig- 
inally cost the government $9,070,- 
000 brought back $4,125,000 in sales. 
The closing inventory for January 
showed that surplus machinery ‘on 
hand amounted to $90,050,000, or an 
increase of approximately $38 mil- 
lion as compared with the opening 
inventory figure for the month. 

Acquisitions of auto parts, ac- 
cessories and equipment for on 


Ford to Display 
New Monarch Car 
In Canada 


WINDSOR, Ont.—The new Mon- 
arch passenger car will be publicly 
shown by Ford Motor of Canada 
soon. It is to be a big, smartly 
styled entrant in the medium- 
priced, luxury field of transporta- 
tion, officials said last week. 

Releasing details on the new car, 
being built at the Ford factory 
here, Rhys M: Sale, general sales 
manager, said the Monarch “will 
be a big car, powered by a 97-hp 
V8 engine which features many 
postwar mechanical refinements.” 

He added that “the Monarch 


low frequency springing and in- 
corporating special stabilizing 
and braking features for amen. 
ride control under all road con- 
ditions. 

Deep, wide seats, trimmed in 
panel design using two-tone beige 
Bedford cord or broadcloth, with 
high, cushioned backs, and an at- 
tractive instrument panel designed 
in keeping with postwar concepts, 
are interior attractions. Sound in- 
sulation has been increased by the 
application of rubber at more than 
200 points. Heater and defroster 
are standard equipment. 

The exterior, Sale emphasized, is 
massive but trim, an effect which 
is accentuated by the deep bumpers 
and guards front and rear and the 
massive grille which is a combina- 
tion of horizontal bars and elon- 
gated ovals. 

Highlight features of the engine 
include many developed by Ford of 
Canada engineers while building 
and servicing more than half a 
million motors for military vehicles 
during the war, he said. 


to a new-design oil bath-type air 
cleaner, engine oil filter and cen- 
trifuge-type crankshaft with spe- 


traps. 
“The new Monarch will provide 


’ cial sediment 


| Ford and Monarch dealers across 
Canada with 


a medium-priced run- 
ningmate for their deluxe -and 
Super deluxe 1946 Ford models. All 
will make their appearance within 
the next two weeks,” Sale ex- 
plained. 


forts Sales Total $2,162,000 . - . 
Motor Vehicles Lead 
Jan. Surplus Sales 
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uary added up to $20,848,000. Dis- 
posals of this equipment, that 
originally cost the government 
$67,930,000 included net sales of 
$2,162,000. The closing inventory 
for the month in this category 
was $59,769,000. 

Acquisitions of hardware aggre- 
gated .$22,119,000. Sales of $2,874,000 
(reported cost) worth of this hard- ; 
ware netted $938,000. The inventory aco 
at the end of January in hardware 
was $84,255,000. 

Plumbing, heating, air condition- 
ing and electrical equipment ac- 
quired during the month added up 
to $9,886,000, the report revealed. 
Disposals of this equipment, that 
cost the government $844,000, re- 
turned $267,000 in sales during the 
month. The inventory at close of 
business Jan. 31, in this category 
showed $40,546,000. 








PACHYDERMS PI.UG DEALERS. Three Detroit Hudson dealers took eevee. 
tage of the Shrine Circus’ new advertising medium and bought eS a a 
this result. That their venture was worthwhile was attested 


almost a quarter of a million people saw the show, elephants, and Lavertialae. 









° Leod - Lumsden Motors, Ltd., Vic- 
Meldrum in Sales Post toria, B. C. He specializes in car 


Reay Meldrum has joined Mc-/|sales. He was formerly a dealer. 







The 46 Hudson 


joins the 


“LUCITE”’ 


parade 


One thing you're going to notice as the new 
cars make their bow: The cars that used 
“Lucite” on their last prewar models . 
use lots more “Lucite” now. And some of 
those that didn’t use it are planning to this 
year. Prominent in the first group is the 
new Hudson. 


What strikes you first about “Lucite” in 
these new cars is its beauty. And the beauty 
of “‘Lucite’’ lasts. For “‘Lucite” is unaffected 
by moisture, by sunlight, by all the ‘weather- 
ing” that today’s cars must stand. Also, 
“Lucite” is tough. It has the valuable prop- 
erty of “edge-lighting.”” A lens of “Lucite” 
can be made to magnify small figures to large 
—as in the odometer lens shown here. And 
“Lucite” is quickly and economically molded 

. . often offers production savings too. For 
complete data on “Lucite” acrylic resin, 
write E. I. du Pont de Nemours & Co. (Inc.), 
Plastics Dept., Room 213, Arlington, N. J. 













































Forum 


(Continued from Page 8) 
paying a dollar a pound for butter, 
$6 for a $1.50 steak, or $35 a day 
in Florida for a $5 room, but the 
majority of people are not doing 
that. The public needs no codes 
or OPA to protect them in buying 
from my firm at the present time 
and cars are scarcer now than they 
will be at any time. We will not 
accept a single dollar as a bonus 
for a quick delivery. I believe that 
90 percent of the dealers operate 
the same as I do. If this is true, I 
surely would not help to make or 
police a code for 5 or 10 percent of 
the dealers because I am told that 
a black market now exists in used 
cars even though a powerful OPA 
organization is designed to prevent 


|it. Surely we cannot expect to make 


another square peg fit- in a round 


ihole where a square peg has never 


fit before.” 


Col. Heffner Returns 


P. D. Heffner has rejoined City 
Motor Car Co. (Dodge-Plymouth), 
Spartanburg, S. C., as vice-presi- 
dent after being separated from the 
Army as a colonel in the Quarter- 
master Corps. 
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Autos Safe Until July... 


CPA Maps Program 
To Ease Lead Pinch 


WASHINGTON. — Faced with a 
200,000-ton lead deficit in 1946 and 
a darkening future supply picture, 
the Civilian Production administra- 
tion last week outlined a proposed 

i to be executed in conjunc- 
tion with other government agen- 
cies to bring supply and demand in 
closer balance. 


The CPA was careful to point out 
that despite the tight situation, “all 
reconversion needs can be met if 
lead users cooperate fully with 
CPA in substituting other metals.” 

It is expected that lead for bat- 
teries will be available for every 
new car produced and will also be 
available in restricted quantities 
for paint, cable coverings and other 
essential needs, the agency said. It 
emphasized, however, that total an- 


GEORGE 8S. JOHNSTON of Johnston-Ham, Inc. (Hudson), Memphis, liked |nual demands, now at a 1,040,000- 


Automotive News’ cartoon of 


the com ’s showroom window. It’s attracted a lot o 
company 10 | ocated in center of the auto district on Memphis’ main thorough 





Best Dyossed 
Newspaper 


. . . two years in a row—1944, and again in 1945, 
The Chicago Sun placed first in the Annual 
Typography Contest of the Inland Daily Press 
Association. In 1944, The Sun also won the 
F. Wayland Ayer Cup, the nation’s highest award 
for newspaper typography, makeup and press 
work. Only a three-year-old in 1944, The Sun thus 
stepped into that small, select group of Ayer Cup 
winners—the New York Herald Tribune (now in 
permanent possession of two Ayer Cups), New York 
Times, Los Angeles Times, Newark News, Hart- 
ford Courant and the Christian Science Monitor. 
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tons, since there are almost no 
surplus stocks. 


In the auto industry, produc- 
tion of new cars will not be im- 
peded because adequate provision 
was made in the first quarter, 
and will also be made in the 
second quarter, to provide a new 
battery for every car produced, 
a CPA spokesman said. 

In the case of tetraethy! lead, a 
substantial reduction in the lead 
allocated for this purpose could 
not possibly impede transportation 
because consumers could use the 
regular grades of gasoline, they 
said. 

Citing an example of the greatly 
increased lead demands, CPA 
pointed out that lead is currently 

being made available to the battery 
industry for a 16,736,000-unit pro- 
duction this year for replacement 


batteries, compared with 14,342,000 





400 West Madison Street, Chicago 6, Illinois THE CHICAGO SUN 250 Park Avenue, New York 17, N. Y. 


National Representatives; THE BRANHAM COMPANY 
CHICAGO: 360 North Michigan Ave.« NEW YORK: 230 Park Ave. « Atlanta + Charlotte + Dallas « Detroit « Kansas City + Los Angeles «+ Memphis « St. Louis + San Francisco 


units produced in the prewar year, — 


1940. 

It was also indicated that there 
have been no new major deposits 
of lead ore discovered in the United 
States for many years, and in the 
meantime reserves of ore have been 
steadily depleted. The 1925-1929 av- 
erage of U. S. mine production was 
664,000 tons, whereas 1945 produc- 
tion amounted to only about 400,000 
tons. 


How much of this decline is due 
to depletion and how much to other 
factors cannot be determined. Yet, 
from a long range viewpoint, it 
must be recognized that this coun- 
try can no longer produce enough 
lead from domestic sources to sat- 
isfy the nation’s economy, CPA 
stated. 


Following are the highlights of 
the program proposed in a recent 
report to the Office of War Mobili- 
zation and Reconversion: 

Continue controls in order M-38 
on load consumption. 

Maintain the import controls 
on lead now contained in order 
M-63. 

Continue positive, aggressive 
action to prevent accumulations. 

Maintain the Premium Price 
Quota plan as long as price con- 
trols remain in effect. 

Continue the present arrange- 
ments for waiving duties on gov- 
ernment purchase of lead. 

Continue arrangements which 
have been in effect for the past 
year for return of lead and lead 
scrap under the control of the 
armed services overseas. 

Extend present Department of 
Commerce controls on the export 
of lead and lead products to in- 
clude lead chemicals, pigments, 
etc. 


Allow the United States Em- 
ployment service to give high 
= on labor referrals to lead 


es. 

“Lead is used largely for its 
chemical qualities, consequently for 
certain purposes there are no 
satisfactory substitutes, especially 
when cost and availability of 
known substitutes are taken into 
consideration. However, it has been 
well established after careful in- 
vestigation that the restrictions im- 
posed on lead distribution in the 
first quarter of 1946 will not impede 
reconversion plans, the CPA report 
stated. 

“It is true that some industries 
will not have as much lead as they 
would like in order to meet the 
maximum demand for their prod- 
uct,” CPA officials said, “but that 
is far different from causing any 
vital segment of the economy to be 
slowed down or halted because of 
lack of lead. Although the program 
for the second quarter has not as 
yet been determined, it is probable 
that restrictions on lead will be 
somewhat more severe but not to 
an extent to interfere with basic 
reconversion. 


“Although it must be emphasized 
that no vital lead consuming pro- 
grams were inadequately supplied 
in the first quarter, it may be of 
interest to examine in more detail 
the results of the squeeze on the 
consuming industries most affected. 

“In the field of transportation, 
storage batteries and high test gas- 
oline are the major products in- 
volved. It is obvious that batteries 
cannot be sold as freely as they 
once were; but on the other hand, 
there is no evidence that automo- 
biles have been forced off the road 
because of the lack of batteries. 


“The amount of lead pro- 


duce and sell at a rate of 16,736,- 
000 automobile-type batteries for 
the year, exclusive of those pro- 
duced for new cars. This com- 
pares with shipments of 14,342,000 
replacement batteries in 1940; 
15,927,000 in 1941, and 15,191,000 in 
1942—all are years in which the 
auto registration was greater 
than it is today.” 


With the prospects that lead sup- 
plies available for distribution will 
be even smaller in the second 
quarter than in the first quarter, it 
will be necessary to restrict con- 
sumption further, the CPA report 
stated. 


The most obvious method, the 
agency said, is to extend the pres- 
ent system both by reducing the 
quantities available for end prod- 
ucts, now subject to specific limita- 
tion, and possibly by imposing 
quotas on some of the products 
now in the unrestricted category. 
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By Mel Humphrey 
Associate Editor 


ETROIT. — America’s 30,000 
automobile dealers are pic- 


tured by OPA as being aboard the 
“gravy train” since the auto indus- 


try has turned from war production 
to the task of filling an estimated 
demand for 13 million new cars. 

But only the 
dealers realize 
the cost of “get- 
ting a seat” on 
the so - called 
train. 

The following 
is the story of a 
new dealer, se- 
lected at random 
from atypical 
mid-western town, illustrating the 
investment—and grief—involved in 
becoming an automobile retailer. 
He will be known as John Doe 
throughout the story. 


John entered the business 
through the usual procedure of 
applying for a franchise, under- 
going a thorough investigation 
and finally being granted an area. 
He selected to erect his own 
quarters, and start in from 
“scratch.” His investment soon 
totaled $51,755—more than three 
times what he had expected 
when he first decided to become 
a dealer. 

In some instances dealership 
buildings and equipment are sold, 
and such sales usually involve 
$100,000 to $200,000. But no such 
ease presented itself in “John’s 
town,” and even if it had he would 
not have had the cash to buy it. 


John’s original investment in- 
cluded the following items: 

1. Rent of temporary quarters 
until he was able to complete con- 
struction of a new building. Being 
in a small town, he was able to find 
satisfactory quarters for $100 
monthly. In larger cities, rent is 
appreciably higher. 

2. Redecorating, 
temporary quarters, 

3. Stationery, cards, 
material, $150. 

4. Office furniture and fixtures 
(used), $500. 

5. Shop tools for mechanics, $150 
per set. Three mechanics employed, 
as in average shop. 

6. Desk for service manager, $30. 

7. Mechanics’ benches, one for 
each mechanic, $105. ($35 per 
bench.) 

8. Three hoists, $425 each, $1,275. 
(Current recommendations call for 
one hoist for each mechanic.) 

9. Compressor (5 hp) to operate 
hoists, $700. 

10. Valve refacing, reseating ma- 
chine, b 

11. Quick-charge battery charger, 





He Needs It 


remodeling of 


accounting 


’ $215. 


12. Motor analyzing and tuning 
machine, $225. 

13. Brake equipment: drum turn- 
ing lathe, $510, riveting machine, 

125. 


14, Initial factory order of parts, 
$1,000. 

15. Miscellaneous parts for other 
makes of cars, $500. 

16. Parts bins, at least 10 needed, 
$700 ($70 each.) 

At this point, John has spent 
$7,485, and has purchased only 
the bare essentials. He may find 
it necessary, in order to meet 
competition, to install a front- 
end and frame straightening ma- 
chine. This item costs a cool $3,- 


much larger parts inventory than 


He does not have a paint shop or 
spray equipment. 

All of the purchases mentioned 
had to be in cash. It is estimated 
that for John to maintain a satis- 
factory financial standing he must 
have $5,000 for working capital. He 
must also expect to operate at a 
loss for the. first 90 days in busi- 
ness. This will cost between $2,000 
and $4,000. 

John now has an investment of 
$18,735, and he is all set except for 
the matter of purchasing vacant 
property and erecting his building. 

In a small town, vacant property 
in a suitable location can be pur- 


- chased for approximately $10,000. 


Dealers’ Gravy Train? 


Study of Retailer Starting in Business 
Shows ‘the Other Side’ 


In metropolitan areas, however, a 
proper sized lot may cost from 
$25,000 to $75,000. 

John found that in order to have 
an efficient service shop, the build- 
ing must have at least a 60-foot 
frontage. Therefore a 60 by 150 foot 
lot was required. 

After buying the lot ($10,000), 
an architect was needed. His 
services are cash, and 5 percent 
of the cost of the building. Under 
current building conditions, John 
found that an adequate building 
would cost $50,000. In many cases, 
dealership buildings cost consid- 
erably more than that. 

But on the $50,000 building, he 
was able to finance approximately 
65 percent, and had to pay only 
$17,500 as a down payment on the 
quarters. Upon completion of the 
building, he was able to move from 
his temporary quarters into his 
new home for $500. 

By the time he was finally lo- 
cated in his new home, ready to do 
business, his investment had hit 
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Jan. Rubber Use 
Hits Highest Rate 
Since July. “41 


WASHINGTON. — The highest 
rubber consumption rate since con- 
trols were imposed in July of 1941 
was registered by the rubber man- 
ufacturing industry in January, 
1946, when it used 99,149 long tons 
of natural, synthetic and reclaimed 
rubber, it was reported here last 
week by W. James Sears, director 
of CPA's rubber division. 

This was said to be the second- 
highest rubber use rate in the his- 
tory of the industry, exceeded only 
by the 108,919 tons used in June of 
1941 before controls were imposed 
and when the industry was racing 
to hit peak production. 


The total for last January was 35 
percent above average monthly 
consumption for the base period 
year from Apr. 1, 1940, to March 
31, 1941. 




















RALPH 8. DAMON, president of American Air Lines, receives " per to the 
po Lincoln convertible coupe off the 1946 assembly line from T - Ww er, 

meral mana, f the Lincoln division of Ford Motor Co. The car is Damon’s 
Sxtocnth Fo “built automobile. 








for the year will be low at best, 
since it is held that dealers who 
have been in business throughout 
the war are entitled to more units 
than a new dealer. 

Faced with OPA slashing dealer 
discounts on one hand, and union 
disputes cutting car production on| Lake County Motor Sales, 1701-03 
the other, John will find it a terrific |119th St., Whiting, Ind. has been 
struggle to regain his investment.|named dealer for Kaiser-Frazer. 


$51,755. John Doe is now John 
Dealer, but the “gravy train” turn- 
ed out to be the “spending train.” 

Production of the cars he is au- 
thorized to sell is at a low ebb 
today, despite the high hopes OPA 
fostered for 1946. John’s discount 
was cut 2% percent. His overhead, 
as in all business, is high. 

Being a new dealer, his car quota 













K-F Dealer in Whiting 
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And that other bureau ... with its crowded dresser- 
top and ever-yawning drawers . . . the one in the 
Smith family’s bedroom? 


In a sense, that’s our 


capacity for putting YOUR products into those 
bureau drawers is what makes all the rest possible. 


alg 


LU) SS 


in WASHINGTON 
AUSTIN 
MEXICO CITY 


--and in the 


Smiths’ Bedroom 


Alone among newspapers of the Texas Southwest, 
The Dallas News maintains its own news bureaus 
in these news capitals—augmented of course, by 
an impressive list of syndicated news services. 


Conversely, popular esteem and reader influence 
—“‘pulling power”—grows only out of such things 
as superlative news coverage. 


biggest asset of all. The News’ 
It’s all woven together. A real newspaper must do 


everything. 


Sell the Readers of the News and You Have Sold the Dallas Market 


__ he Dallas Morning News 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 






John B. Woodward, Inc. 
Representatives 
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Dealer Personnel 





Collins’ Hat in Ring 


Jerry Collins, dealer in Sarasota, 
Fla., and representative in the leg- 
islature from Sarasota county in 
1943 and 1945, last week announced 
his candidacy for reelection to a 
third term. 


* * * 


Red Cross Leader 


W..: Cc. head of the 
Phoenix Motor Co. (Cheévrolet-Bu- 
ick), and president of the Arizona 
Automobile Assn., has been named 
a co-chairman of the annual mem- 
bership drive of the Maricopa coun- 
ty chapter, American Red Cross. 


* * * 


Butler Heads C of C 


Carl H. Butler, auto dealer, has 
been named president of Newberg, 
Ore., Chamber of Commerce. 


* * * 


A. M. Chandler jr., president of 
East Point Chevrolet Co., Hast 
Point, Ga., and president of the 
Atlanta Automobile Assn., has been 
elected a vice-president of the At- 
lanta Retail Merchants’ Assn. 





~ 


“ PACKARD HAS just announced reinstatement of its lubrication and inspec- 
tion service, developed through sales coupon booklets, pictured above. The paid- 
for-in-advance service was suspended during wartime. Karl M. Greiner, Packard 
parts and service manager, said use of the service by car owners insures at 
least a 25 percent saving in normal car care, and gives additional courtesy in- 
spection benefits. The service offers two booklets; one, pictured top above, gives 
10 chassis lubrication services at the customer’s convenience. The second, below, 
provides for 10 chassis lubrications, 10 oil changes, one transmission lubrication 
change, one rear axle lubrication change and one front wheel bearing lubrica- 
tion. Ten inspection checks by dealer mechanics are listed on coupons of booklets. 
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Dealer Fined $30,000 


Va. Auto Man Draws Federal Penalty 
In 3 Years’ Tax Evasion 


']| RICHMOND, Va. — Charles A. |: 
-|Pine, Dodge-Plymouth dealer Win- 


chester, Va., was fined a total of 
$30,000 by Judge Robert N. Pollard 
in Federal District court here last 
week after he had entered a plea 
of nolo contendere to charges on 
income tax evasion totaling more 
than $74,000. 

Pine was fined $10,000 on each of 
three counts of an indictment re- 
turned against him by a federal 
grand jury in October, 1945, charg- 
ing him with mailing fraudulent 
tax returns on his income for 1939, 
1940 and 1941. 


He had originally entered a plea 
of not guilty to all three counts, but 
later changed his pleading to nolo 
contendere. 

The first count of the indict- 
ment charged that Pine had a 
gross income of $46,553.65 in the 
calendar year 1939, that he owed 
income taxes of $7,688.58, and 
that he paid an income tax of 
$8.94. 





















IT'S LIKE OLD TIMES AGAIN, 
HAVING THE GAS TO ORIVE OVER 
AND PLAY BRIDGE WITH YOU PEOPLE 


2) 


CHECKED OUR BATTERIES AND 


AND IT'S SURE LIKE OLD TIMES DOWN 
AT THE SERVICE STATION. WHY, THE MAN 












































































































LL RIGHT. OUR WINDSHIELD 
ES. AND | NOTICED THEY'VE 
OIL IN CANS, TOO. 


YOU BET THEY HAVE. | NOTICED A 
BIG DISPLAY OF CANNED OIL RIGHT 
OUT FRONT. THAT'S GREAT BECAUSE 
| LIKE MY OIL IN CANS! 

































































sy 


MI 
. 





S 


ha ae 


iis 


Street tee teed 


I'm sure glad I can give folks tiptop service again, espe- 
cially with oil in cans. It’s neat and clean to handle, saves 
me work in changing oil, helps keep the station attractive. 
I can display a wide variety of oil. And my customers 
know they’re getting exact measure, no adul- 
teration, and the brand and grade they want. 


AMERICAN CAN COMPANY 


New Yorke Chicago > San Francisco 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 






The second count charged that 
Pine earned $62,938.46 in 1940, that 
he owed a tax of $20,645.27, and 
that he paid a tax of $58.97. 

The third count charged that 
Pine made $91,610.10 in 1941, that 
he owed a tax of $46,679.51, and that 
he paid a tax of $531.68. 

In all three counts, Pine was 
charged with filing returns show- 
ing -his income to be considerably 
less than the government had de- 
termined. ; 

Paul Cory, special agent of the 
Bureau of Internal Revenue, testi- 
fied that Pine kept two sets of 
books, “one apparently for tax 
purposes and the other for the 
purpose of obtaining credit.” Cory 
testified that Pine’s net worth in 
1943 was $379,665.78. 

Elwood Ford, certified public 
accountant, of Richmond, testi- 
fied that he had been retained by 
Pine to examine his accounts and 
place Pine’s net worth at the 
present time at. $125,507.36. Ford 
testified that Pine had made a 
settlement of $57,078.39 to the col- 
lector of internal revenue on 
March 7 for the three years 
named in the indictment. 

Pine testified that he had changed 
his plea to nolo contendere because 
he was aware that his tax returns 
did not show the full amount of his 
earnings. Under questioning by As- 
sistant U. S. District Attorney 
George R. Humrickhouse, Pine said 
that he had no explanation for the 
fact that he had not made an at- 
tempt to pay the full amount of his 
taxes when he discovered they 
were inaccurate. 

Collins Denny, attorney for the 
Winchester auto man, argued that 
Pine had made no effort to hide his 
activities, and said that the two 
sets of books kept by the defendant 
were necessary because of state 
laws regarding taxes on all auto 
dealers. 


Phantom Sheriff 


Impostor Poses as the Law 


In Fleecing U. C. Dealer 


OKLAHOMA CITY.—A phantom 
sheriff from Crane county, Tex., is 
on the loose again after giving a 
$1,486 worthless check to Seth 
Stone, used-car dealer here. 

Walking into Stone’s office with 
his nickel-plated shooting irons, 
gold badge and 10-gallon hat, he 
informed the auto dealer that the 
voters of Crane county figured he 
should have a new and speedy car. 

“Been sheriff there for the past 
10 years,” he explained as he dis- 
played a pocket full of credentials. 
“Got an old car here but it’s not 
speedy enough for these modern 
criminals. Need something I can 
get around in.” 

He closed the.deal with a check 
for $1,486. Later Stone checked up. 
Jack Young, the real sheriff, told 
him, “That coyote has been buying 
automobile and clothes on my name 
for months.” 


Scott Buys New Home 


William O. Scott Motor Co. an- 
nounces it has purchased the 
Broughton Bldg. and began a re- 
modeling program in Dayton, 
Wash. 


They're MEN! 
They're Home- 
Owners! 
They Read It 
Every Month! 
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FOB FACTORY 
Suppliers’ Headaches 


Follow GM Peace 


By A. H. Allen 


WHILE SETTLEMENT of the GM strike was welcome 
news, to many suppliers it means new headaches, since dur- 
ing the 113-day interruption the heat was off on deliveries 
and they were able to take care of customers who might 
otherwise have been short. A case in point is foundries 


buy aS: oe Oe and coke, various parts to other auto man- 
which are in tight supply. All| utacturers probably are due for 
GM foundries were down and /| a sharp slice in this business, as 
hence did not press for shipments,| former customers now are said to 
but they soon will be releasing} have found other sources and 
these materials in large quantities,| will not readily switch back to 
which complicates the problem of | GM because they were caught 
keeping all melters satisfied. ence and will try to avoid any 
rt Sika repetition. 
Demurrage Bill Soared 


During Interruption 
NO EXACT FIGURES can be 


* * 


Surplus Guide Issued 


By Tool Builders 


ANYONE INTERESTED in buy- 
ing surplus machine tools should 
acquire a copy of a 21-page booklet 


murrage bill for GM divisions prob- 
ably will be a 
whopper. In some 
cases, parts ship- 
ments in railroad 
cars could not be 
unloaded because 
picket lines re- 
fused to allow 
cars to be shunt- 
ed to unloading 
docks; so the 
ears stayed on 
sidings. 

Railroad offici- 
als were threat- 
ening to move out such loaded cars 
in some cases, but changed their 
minds when plant men argued they 
would sue the roads for the entire 
valuation of shipments. 

Still, the corporation will be bill- 
ed for all freight cars so tied up. 
Penalty demurrage’ charges after 
48 hours are $2.20 per car per day 
for the first two days, third day 
$5.50, fourth day $11 and each suc- 
ceeding day $16.50. 

* * 


A. H. Allen 


* 


Progress Reported 


On New Bearing 

EXPERIMENTS ARE being 
made on steel-backed aluminum 
bearings for automobile engines 
and early reports say they are 
promising, with indications their 
performance exceeds that of the 
silver-plated bearings developed for 
aircraft engines built during the 
war. 

Key to the success of the alu- 
minum bearing is perfection of 
a means to obtain a solid bond 
between the steel backing and 
the aluminum bearing surface. 

This is not the easiest thing to 
accomplish, for the two metals 
have varying coefficients of expan- 
sion. If ultimately successful, the 
bearing should prove inexpensive 
compared with present types used 
in automobile engines. 

‘i * * * 


Material Shortage Dims 


Double Shift Plans 


LONG-TERM outlook for ma- 
terials continues gloomy, and au- 
tomobile companies contemplating 
double - shift assembly operations 
are hesitant to go ahead because 
of the doubtful possibility of ob- 
taining sufficient materials and 
parts to keep up with such sched- 
ules. 

Steel companies report it may be 
the second quarter of next year 
before they will be able to furnish 
enough sheet and strip to insure 
full-scale passenger car production. 

* * * 


Strike-Stalled Subsidiaries 


Suffer in Supplier Switch 


GENERAL MOTORS subsidi- 
aries which have been supplying 
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on the mechanism of such pur- 
chases, prepared by the National 
Machine Tool Builders Assn., Cle- 
veland. 

It explains how to find out 
what tools the government has for 
sale, where they are located, how 
the tools are priced, how to deter- 
mine their condition, and on what 
basis they are paid for. 

In general, such transactions 
should be made through local of- 
fices of War Assets Corp., which 
have listings of all tools available. 


Interesting items in Bob Finlay’s column 


The world prebably doesn’t look as 
gloomy te Dr. Pelyzoides as Mr. Cugat 
would have us believe, but, gloomy or 
not, the world is Polyzoides’ oyster and 
he opens it every morning for readers 
of the Los Angeles Times. 


Polyzeides’ daily commentary on world 
affairs is part of an intelligently exciting 
variety of features and news presenta- 
tions that make home-owned, home- 


“Everybody's Newspaper’ 


é 
LOS ANGELES Himes 


ented by Williams, Lawrence & Cresmer...New York, Chicage, Detroit and San Francisce 


‘increased wages. 


...Adamantios Th. 





Wage-Price Policy 


Mallon Analyzes Rules for Price Increases 
Under New Executive Order 


31 











(Continued from Page 3) 


tween January, 1941, and Septem- 
ber, 1945. 

“The Wage Stabilization Board 
acts on all applications that involve 
increases in wages. The employer 
makes his application to the re- 
gional office of the board. New 
forms are being prepared for use,” 
the NADA official pointed out. 


Applications that involve salaries, 
rather than wages, go to the Salary 
Stabilization Unit of the Treasury. 

In the case of small firms, 
“Prior approval of wage in- 
creases is not required of em- 
ployers of eight or fewer work- 
ers. These employers can grant 
an increase in wages without ap- 
plying for approval and can then 
use the higher wages as grounds 
for asking for price increases. 

“Applications for price increases 
will be acted upon by OPA as 
formerly. There is no guarantee 
that approval will be granted for 
price increases to compensate for 
Wage increase 





must be made and paid before ap- 
plying for price increase. The em- 
ployer takes his chance after giv- 
ing the wage increase.” 





Steel Output Spurts 


To 84% of Capacity 

NEW YO The operating 
rate of steel companies having 
94 percent of the steel capacity 
of the industry was 83.6 percent 
of capacity last week, compared 
with a revised figure of 76.7 per- 
cent a week ago, 5.5 percent a 
month ago and 94.5 percent a 
year ago. This represents an 
increase of 6.9 points or 9 per- 
cent from the preceding week. 

Last week’s operating rate is 
equivalent to 1,473,400 tons of 
steel ingots and castings, com- 
pared to a revised 1,351,700 tons 
a week ago, 96,900 tons a month 
ago, and 1,730,900 tons a year 
ago. 
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Polyzoides of the Los Angeles Times 


edited Les Angeles Times “everybody's 
newspaper” in Southern Califernia... 
far and away the first choice of readers 
and advertisers in America’s Third 
Largest Market. 


Like te hear more about Los Angeles, 
its people, pay rolis, and newspapers? 
A Times representative will be on his 
way at the spin of a dial or the drop of 
a postcard. 
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150,000 So Far This Year . 


3 Million Car Output 


Expected in 


1946 


(Continued from Page 1) 


compared with Nash’s total 1941 
average rate of 360 a day. Hud- 
son averaged about 320 a day in 
1941, 

Fords were rolling off the line 
last Wednesday at 1,306 a day, 
compared with an average prewar 
of 3,700 a day. Total Mercurys for 
Wednesday were 115. The Lincoln 
lines will resume March 18. Produc- 
tion for the week was expected to 
be 5,537 Fords and 863 Mercurys. 

All General Motors divisions re- 
ported they had ample supplies to 
start and would get under way in 
three to four days after the UAW 
locals ratified the contract, which 
was expected to come Sunday. 


Here is the breakdown in pro- 
duction to date for this year: 

NONE — GM divisions, Kaiser- 
Frazer, Willys and Crosley. . 

Chrysler, 46,125; Ford, 40,868; 
Studebaker, 20,000; Nash, 17,285; 
Packard, 1,000. (Hudson produced 
5,788 cars in January—production 
to date may run about 18,000 al- 
though accurate figures are not 
available.) 


Interesting to note is that while 
Chrysler divisions and Studebak- 
er started late, their production 
was: among the leaders for 1946. 

From here on, production is ex- 
pected to increase, although most 
of the companies may not hit their 
full pace this year because steel 
may not be able to keep up the 
pace. Some steel men estimate that 
it may take until the first part of 
1947 before they can supply materi- 
als for record production the auto 
companies contemplate. 

While under ordinary times, con- 


siderable overtime might be in ord- 


SAE Conference 
Set for Seattle 


SEATTLE.—Henry Ford II, pres- 
ident, Ford Motor, and Charles F. 
Kettering, vice-president of Gen- 
eral Motors in charge of research, 
have been asked to address the fall 
‘sessions of the SAE National Pa- 
cific Coast transportation and 
maintenance group here Aug. 22- 
24. 


Oe ME dc 


ABOVE: RED ARROW installation on knee-action car. Red Arrow fits cars with knee action—with regular axles—and with 
coil spring suspension in recr—ALL cars with two full bumpers. 


Red Arrow provides positive steering of the towed car by means of cables. 

Leading automobile manufacturers, national transport companies, car dealers, car 
renters, and finance concerns use Red Arrow for ONE-MAN towing. Tows cars easily 
over long or short hauls—backs up both cars at will. Red Arrow is the ONLY bar 
that offers all of these advantages—the only bar that is self-aligning. Made of hot- 
pressed steel—Red Arrow is light to handle, easy to carry, and dependable to use. 
Write for complete information. Jobbers’ stock orders shipped promptly. =” * 
GUARANTEE—Any part or parts of the Red Arrow Tow-Bar returned to our factory and found defective ath 


in material or workmanship will be replaced without charge, F.O.B., Ypsilanti, Mich. We shall in no 
way be liable for damage incurred in the use of Red Arrow Tow-Bar. 


Wood - Williams - Copp Manufacturing Co. 
Trailer Dolly 
5239 W. MICHIGAN AVENUE 





er to catch up with demand, price 
control and record increases grant- 
ed workers makes this too costly. 
There is a chance that some com- 
panies may resort to it, however, to 
catch up. 

Here is the available production 
data from individual companies: 


CHRYSLER lines—53,000 cars and 
55,000 trucks shipped to dealers 
from V-J Day to March 14; about 
6,875 cars produced in 1945. K. T. 
Keller, president, announced that 
the current rate of production is 
2,300 units a day. 

CROSLEY—Previously hoped for 
30,000 this year, but delays make a 
guess of 15,000 seem reasonable. 

FORD—Has built a total of 69,650 
Fords, 35,101 in 1946; 1,666 Lin- 
colns, 1,098 in 1946; 7,473 Mercurys, 
4,669 in 1946. Production for last 
week estimated at 5,537 Fords and 
863 Mercurys. 

GM—Goals announced last Sep- 
tember: Chevrolet, 6,800 cars a day 
eventually; Buick, 1,800 a day by 
March 1, 550,000 a year eventually; 
Cadillac, 320 a day in March, 60,000 
first full year; Oldsmobile, 1,300 a 
day‘in March; 450,000 a year even- 
tually; Pontiac, 1,800 a day in 
March, 500,000 a year eventually. 

HUDSON — Made 5,078 in 1945, 
20,000 to date. Now hitting 50 an 
hour. Eventual goal 300,000 a year. 

NASH—Has built 17,285 so far 
this year. Production running about 
400 without Ambassador line, which 
is expected to resume Monday. 
Company plans 250,000 a year even- 
tually, may hit 140,000 to 170,000 
this year. 

KAISER-FRAZER — 300,000 first 
full year of production, a good 
guess would be 140,000 this year. 

PACKARD — Will start lines 
again three to four weeks after 
Moraine division of GM resumes. 
Built 3,000 in 1945, 1,000 in 1946. 
Goal is 200,000 a year, may possibly 
hit 70,000 this year. Second of twin 
assembly lines almost completed. 

STUDEBAKER—Built about 20,- 
000 so far; goal is 300,000 a year; 
a good guess might be 150,000 this 
year. 

WILLYS—Isn’t expected to start 
production of its passenger car this 
year. 
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Names in the News 


The Automobile 


greatest name of all in the news for millions of us is The 
Automobile—not a cold, inanimate thing, but a living, pulsing 


being that has left its mark on mankind all over the world. 


May 31 to June 2, we will pay tribute to the progress The Auto 
has brought in 50 years. The 90 million vehicles produced have 
changed the surface of the earth and the people on it. It has meant 

a new way of life to millions. 
It has grown from a plaything 
for a few to an essential means 
of transportation. Never has 
anything meant so much to so 
many people. 

Some 7,000,000 persons owe 
their livelihood in some way or 
other to The Auto, either in 
the building of it, the use of it 
or the care and selling of it. 

It was our great bulwark in 
war; now we look to it to lead 
the way to peacetime prosper- 
ity. 

To understand to what ex- 
tent The Auto controls our 
lives today, think what it 
would mean if suddenly every 

. truck, bus and passenger car 
were suddenly removed from 
earth. 


Our whole economy would 
break down. Millions of people 
would be isolated. In one 
stroke, 7,000,000 jobs would dis- 
appear. Untold millions more 
would soon fade as workmen 

could not get to their factories. There would be famine in the cities, 
while food rotted and milk spoiled on the farms. 

City dwellers would starve for want of means to get to food, while 
farmers would suffer for want of transportation to sell their food 
in the cities. 

Millions would want to rush closer to the cities to be near jobs, 
but once there they would want to rush back to farmland to be 
near food. 

No atomic bomb could accomplish the desolation that would result 
in the removal of The Auto from our midst. 

It is inconceivable to imagine ourselves without The Auto today. 
And so, when The Auto makes its bow on its golden jubilee, think 
how much it really means to you. 








President Names Leaders 
To Aid Safety Meeting 


WASHINGTON.—President Tru-)Supreme Court Justice Owen J.| a 
man last week named former| Roberts as head of one of the eight] igent of the AFL Teamsters union 









Senate Softens 
Labor Bill; Stiff 


Curbs Removed 


WASHINGTON.—The Senate La- 
bor committee last week drafted a 
new bill on labor disputes, after 
scrapping the stringent controls 
approved by the House in the Case 
bill. 


Main feature of the committee’s 
proposal, according to Sen. Ellender 
of Louisiana, is establishment of an 
independent federal mediation 
board to umpire controversies. 


The Case bill provisions for equal 
responsibility between management 
and labor, permitting suits for 
strike viglence and contract viola- 
tion, were discarded. Also rejected 
were President Truman’s sugges- 
tions for factfinding boards and 
pre-strike “cooling off” periods. The 
ban on foremen’s unions was like- 
wise voted out of the legislation. 

Ellender revealed that the com- 
mittee’s measure offers a three-step 
plan for preventing industrial 
strife: 

1. Encouragement of “real col- 
lective bargaining,” with provisions 
in contracts for settlement of all 
grievances. 

2. Conciliation and mediation by 
the new board, which would be in- 
dependent of the government but 
housed in the Labor Department. 
The Case bill would have set up a 
government board for this purpose, 

3. A plan for voluntary arbitra- 
tion if the first two steps fail. 

* * + 


New Houde Contract 


Provides Strike Curb 

BUFFALO.—A new contract has 
been signed by representatives of 
the UAW-CIO and the Houde En- 
gineering division of Houdaille 
Hershey Corp. 

The contract continues a 5 per- 
cent wage increase given in Jan- 
uary, and establishes a union shop. 
It contains a “no-strike” clause 
that can be disregarded only in 
the event of disagreement after 
wage negotiations. 

Assistant General Manager A C. 
Ryan signed for the company. 

* * * 





Atlanta Teamster Chief 


Jailed in Shooting 
TLANTA, Ga.—P. H. Hall, pres- 


committees which will draft reports| Local 728, was sentenced to serve 


May 8 
January death total in traffic 


in the traffic record book.” 
Justice Roberts will head the 
committee on laws and ordinances. 
Other committee chairmen were 
named as follows: Dr. George D. 
Stoddard, New York State Com- 
missioner of Education and pres- 
ident-elect of the University of Illi- 
nois, education. 

Dr. George Gallup, director of the 
American Institute of Public Opin- 
ion, accident records; William J. 


mation; Paul G. Hoffman, president, 
Studebaker Corp., organized public 
support; Roy A. Roberts, manag- 
ing editor, Kansas City Star, motor 
vehicle administration. 

Arthur T. Vanderbilt, chairman 
of the National Committee on 
Traffic Law Enforcement and 
past president of American Bar 
Assn., enforcement, and Gibb 


& M. College, engineering. 


Scripps, Detroit News, public infor- |* 


for consideration of the Highway|from one to three years in prison 
Safety Conference opening here|here last week by Judge James C. 


Davis of the DeKalb County Su- 
perior court. Charged with firing at 


accidents is five percent above |W. H. Dukes, a truck driver, on 
January, 1941, “the blackest year | Oct. 13, 1945, Hall was found guilty 


by a jury. 


* * * 





Packard, Willys OK 


Raises at 181% Cents 

DETROIT.— Packard and 
Willys agreed Friday upon 18% 
and 18-cent hourly wage raises, 
respectively, concluding the 
UAW-CIO’s wage drive against 
the auto manufacturers. 

The Toledo assembler also will 
establish a %-cent-an-hour pool 
to adjust inequities between job 
classifications. Studebaker, which 
has granted a 12-cent interim 
raise, is shortly expected to 
make up the difference to the 
18-18%4-cent pattern. 





Gets Willys Franchise 
Durham Scrap and Salvage Co. 


Gilchrist, president of Texas A. | has been appointed Willys-Overland 


dealer in Bainbridge, Ga. 


7 IS TECHNICAL 


Truck Saddle Mount 


PHONE YPSILANTI 1364-W2 
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SCULLY SIGNAL CO., 88 First $1, Conn 





VENTALARM makes sub-sur- 


face fill practicable on cars, buses 
trucks 


VENTALARM 
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Helps ‘Nephews’ 
RFC Loans to Small Business Exceeded 
$450 Million Mark This Month 


DETROIT.—Uncle Sam has sus- 
tained or started many of his 
small-business nephews in their in- 
dividual enterprise; so many, in 


.fact, that small business loans of 


the RFC crossed the $450 million 
mark this month, Charles Williams, 
acting manager of Detroit RFC 
joan agency, announced last week. 

“Through Feb. 13, a total of 22,614 
loans of $100,000 or less had been 
authorized to business enterprises 
in every state of the union,” he 
said. “More than one-half of these 
small business loans have been au- 
thorized since Feb. 21, 1942. The 
average loan was $19,900 and more 
than half were in amounts of $10,- 
000 or less.” 

There were some unusual loans 
made during this period. One 
loan for $300 was made to a fish- 
erman in Maine and another for 
a like sum was made to a job 
printer in California. 

A woman in Tacoma, Wash. re- 
ceived $500 to enlarge a vegetable 
and fruit stand near her home; and 
in Flofida another got a similar 
sum needed to open a beauty shop. 
In Mississippi a steam laundry was 
saved; and in Minnesota the owner 
of a small variety store obtained 
enough to tide him over. 

The Detroit office of RFC made 
50 loans of this type in 1945, cov- 


Nebraska Dealers 
Strive to Keep 
Old Cars Going 


LINCOLN, Neb.—Discouraged by 
the General Motors and other 
strikes, Nebraska dealers are mak- 
ing desperate efforts to keep badly 
worn vehicles running. 

Trucks and automobiles average 
11 years. 

The state highway patrol took 
the first 60 Fords to arrive in the 
state. New cars have been coming 
with provoking slowness. 

Returning veterans are easing 
the labor situation, although most 
garages are dated up three or four 
days ahead. 


Thomas Visits 
Export Cities 


DETROIT.—C. B. Thomas, presi- 
dent of Chrysler Export, has begun 
35-day trip which will cover 10 
European coun- 
tries. He will con- 
fer with Chrysler 
plants in London 
and Antwerp and 
will then fly to 
leading cities in 
Holland, Sweden, 
Norway, Finland, 
Denmark, Czech- 
oslovakia, Switz- 
erland and 
France to discuss 
the rebuilding of 
export trade with 





C. B. Thomas 


distributors. 

Thomas has been expanding his 
Staffs in all export sales areas in 
preparation for full-scale export of 
_ products of all Chrysler divi- 
sions. 


Obituaries 


Ross Judson, 65, Dies; 


Pioneer Industrialist 

MIAMI BEACH.—Ross W. Jud- 
son, 65, founder and former presi- 
dent of Continental Motors Corp., 
died March 12 at his winter home 
here. He was one of the first busi- 
ness men to make extensive use of 
airplanes. 

Judson retired from active man- 
agement of Continental in 1930, and 
since that time has been retired 
except for serving as a director of 
several firms. 

* * ™ 
Thomas W. Wilson 

BUFFALO.—Thomas H. Wilson, 73, 
one of the city’s oldest automobile re- 
—— and a eo treasurer of BPrie 

nty Automobil s 
recently after a week's illness. He op- 
erated service stations and repair shops 
at several addresses on Seneca St. 


Mrs. Jake Goldstein 
CHICAGO. — Funeral serviccs were 
held here March 11 for Mrs, Jake Gold- 
stein, wife of Automotive News’ Mid- 
er. Mrs. Gold- 


ering a broad diversity of enter- 
prises. Another 11 loans have been 
made between Jan. 1 and Feb. 21. 

A majority of RFC small busi- 
ness loans were made in coopera- 
tion with banks. In some cases the 
bank authorized the loan with the 
RFC participating. 

In other instances RFC author- 
ized the commitment with a bank 
taking a share in the loan. 


RFC makes direct loans to 
business enterprises only when 
bank credit is not available to 
help finance a business enterprise 
of sufficient soundness, to assure 
repayment of the amount bor- 
rowed. 

RFC Loan agencies, of which 
there are 31, located strategically 
throughout the United States, have 
authority to make direct business 
loans up to $100,000 on their own 
initiative. In cases where banks 
participate, RFC Loan agencies 
may approve such commitments 
up to $350, 
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Duncan Expands 


H. E. Duncan, owner of Duncan 
Motor Co. (Pontiac) at Greer, S. C., 


Chrysler line. Miller Mfg. Co., Dotroit, points out 
adjustment of the helper sprin 


linkage puts the clutch throw- 


wear. Original factory adjustment can be 


built by Miller, 


has announced plans for construc- 
tion of a new service building and 
showroom at a cost of $18,000. 





GM 


(Continued from Page 6) 


UAW president seemed to confirm 
all reports on the delay in settle- 
ment. 

At the same time, however, Reu- 
ther was conferring with his lieu- 
tenants regarding his chances if 
and when he opposes Thomas for 
the president’s chair. 

Parley Opens 

Reuther may have received assur- 
ance of enough advance support to 
take the risk of backing down on 
the wage figure. Significantly, the 
local presidents who plumped for 
the union vice-president included 
the heads of many big locals, such 
as Ford Rouge 600, Chrysler High- 
land Park 490, Packard 190, and 
West Side (Detroit) 157. 

The UAW convention opens this: 
coming Saturday at Atlantic City, 
N. J. Elections are tentatively set 
for March 27, and the conclave will 
end March 31. 

End of the strike will relieve a 
shortage of parts which had 
threatened to affect operations of 
many dealer shops. Fuel pumps 
and bearings are some of the 
crucial items supplied by GM 
divisions. 
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Nor the power of the magazine 


bought by more women (who buy almost everything else in America) 


than any other magazine in the world 


LADIES HOME JOURNAL 


THE MAGAZINE WOMEN BELIEVE IN 
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Better Brakes, Engine re 
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New Dodge Features 


Sixty Improvements 


(Continued from -Page 1) 


Dodge name is spelled out in 


chrome letters. 


New headlamps are wider 
apart, defining width of car and 
giving improved visibility with 
greater safety. New larger park- 
ing lamps are more widely spaced 
be headlamps, harmonizing 
with new grille design. 

New blended front fenders ex- 
tend well back along front door, 
merging into lines of body and 
adding strength to door. Rear 
fenders are redesigned with small- 
er wheel opening in keeping with 
new streamlining. 


New freeze-proof door locks and 
massive chrome-plated encircling 
bumpers, both front and rear, are 
other features. Stronger bumper 
supports are more rigid for use 
with new quick acting bumper 
jack. 

Dodge body trim has been rede- 
signed to provide luxurious interior 
styling. 

Starter pedal replaced by push 
button on dash. New starter pro- 
tects starting motor from being 
held in engagement after engine 
starts. 

New instrument panel has 
brighter, safer, non-glare edge 
lighting and greater legibility by 
day and night. 

Speed range warning on new 
Safety Signal Speedometer has col- 
or danger signal on dial as well as 
on pointer. New window regulators 
are given improved lubrication at 
time of car assembly for long life. 
Increased use of plating guards 
against corrosion. Doors have 
larger drain holes, also protecting 
window regulator mechanism. 

Increased life of whole body is 
assured by protective coating on 
inside of doors; on exposed por- 
tions of under part of body, and 
by new protection against corrosion 
of vital parts of internal body 
structure. Drainage improved 
throughout, to prevent hidden dam- 
age from rusting. 

New six - cylinder hydraulic 
brakes are introduced on the new 
Dodge. They are said to require 
30 percent less foot pressure on 
the brake pedal and are called 
the greatest advance in brakes 


The new brakes are said to last 
longer, too. Rear wheel brake cyl- 
inders are redesigned, making all 
hydraulic wheel cylinder pistons 


‘ identical, front and rear, simplify- 


ing maintenance care. 

Steering knuckles and knuckle 
arms have been redesigned in ac- 
cord with more powerful braking. 
Steering worm gear thrust-end is 
hardened to maintain completely 
balanced steering without frequent 
adjustments. 

Front wheel suspension has been 
re-engineered for assurance that 
steering ease will continue through- 
out the lifetime of the car. 

Engine Is Improved 

The six-cylinder, 102-hp Dodge 
engine has been further improved 
with these significant engineering 
developments: 

Engine manifold redesigned for 
improved fuel distribution; quick- 
er warmup; 
flexibility at 
more even acceleration. 

New lightweight aluminum alloy 
“U-Slot” pistons are protected with 
a special plating that reduces scuf- 
fing and scoring, particularly in 
break-in period. 

Of the four piston rings, the two 
top rings are specially plated to 
reduce scuffing and scoring. This 
was a wartime improvement. 

Exhaust valves are now finished 
by a rolling procedure which im- 


proves surface finish of stem, re- 


Exposition Postponed 

CHICAGO. — Due to the uncer- 
tainty of products and delivery 
schedules of vast numbers of the 
nation’s leading manufacturers the 
Products of Tomorrow ition 
scheduled to open at the cago 
Coliseum Apr. 27 has been indefi- 
nitely postponed, Marcus W. Hin- 
son, general manager, announced 
last week, 


duces scuffing of stem in guide and 
increases valve life. Along with 
valve seat inserts (Dodge-pioneered 
on passenger cars) this adds to 
Dodge engine life, it is said 

“Micronic Filtration” of oil is 
accomplished with a new replace- 
able cartridge type oil filter de- 
veloped for use on Army and Navy 
planes. Replacing the cartridge 
costs less than a third the cost of 
changing former filter. 

New high capacity roto-pressure 
oil pump gives more uniform oil 
pressure at all speeds and is espe- 
cially effective in oil distribution at 
idling speeds. 

For its All - Fluid drive, Dodge 
concentrated on perfection of its 
manufacturing techniques and im- 
proving the housing. Oilite self-lu- 
bricating bushings, front and rear, 
provide silent-smooth operation, it 
is said. The more even acceleration 
of the improved engine, combined 
with All-Fluid drive, contribute a 
new smoothness, it is claimed. 


New Fuel System 
A new type of Oilite self-cleaning 
gasoline filter developed for use in 
Army vehicles is installed in the 
fuel tank at the outlet. 


This is a “lifetime” accessory, 
said to require no attention. It 
prevents passage of dirt or other 
impurities, and thereby protects 
fuel lines from becoming plugged 
and from the hazard of freezing. 
It also eliminates the need for 
older type filter at the carburetor 
and the glass sediment bowl at 
the fuel pump. 


New fuel tank drain plug makes 
possible easier removal of plug, and 
complete drainage of fuel tank 

Electrical System 

New Seal-Flex “lifetime” wiring 
harness is an original Dodge de- 
velopment. Wires of each car’s 
electrical system are assembled 
and wrapped in a permanent coat- 
ing of tough, durable vinylite plas- 
tic, which is then oven-sealed for 
the life-time of the car. 


Seal-Flex is said to eliminate the 
common causes of short-circuits; 
it protects electric insulation 
from wear, and from the result- 
ant “hidden” leaks that sap the 
strength of batteries and are so 
difficult to trace, and it makes 
wiring impervious to damage by 
oil, water or battery acid. 

Perfected in wartime and widely 
used as standard equipment on 
Army trucks and combat planes, 
Seal-Flex has proved its flexibility 
and efficiency from 45 degrees be- 
low zero to 120 degrees above, it 


is said. 
Easier to Service 
Many improvements in the new 
Dodge are planned to minimize the 
time the car will be out of use and 
in the service garage. 


The top of the engine is clean 
as a hound’s tooth. It is easier 
to work on because nothing is 
hung on the cylinder head studs 
but the cylinder head. 

Water pump assembled to engine 
by means of cap screw, instead of 
studs. Permits easy removal of 
pump without removal of radiator 
core. 

Valve spring cover now held on 
with cap screws instead of studs. 
Makes it easier to assemble and 
increases freedom from oil leaks. 

Timing chain case cover oil seal 
improved to prevent dirt and water 
from entering. 

Air-tone horns are mounted be- 
tween radiator core and grille. Per- 
mits easy access to horns. New 
“out - front” location results in 
clearer horn signal. Radiator drain 
cock placed within easy reach be- 
tween radiator core and grille, 
eoslityiag task of draining radi- 
ator. 

Carburetor accelerator linkage 
simplified for smoother pedal ac- 
tion. More accessible. Easier to 
service. 3 

New rear axle grease seal con- 
tacts smaller diameter of axle, in- 
stead of larger diameter of wheel 
hub. Adds to protection against 
leaks of lubricant into brake hous- 
ing. Lengthens effective life of 
grease seal and of brakes, it is said. 
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THE NEW DODGE line is enhanced by the inclusion of this six-passenger 


club coupe, which is among the more luxuriously appointed custom 


y selec- 


tions. Ample headroom in the rear seat is a feature. Other custom body styles 
are the four-door sedan, the convertible coupe, the town sedan and the seven- 


Passenger sedan. 





GAY COLORS, luxurious appointments, a push-button electric top control and 


a spacious seating arrangement for six 
coupe a standout. 





PILE FABRIC or broadcloth upholste 
interior of the new Rosas six-passenger club coupe. Dodge reports ample head- 
‘a fyle with flowing |! 


room in rear seat of the 


vorite close-coupled new body s 


make the new Dodge custom convertible 


with leather trim distinguishes the 
‘ines. 





NEW INSTRUMENT pan 


el has bri 
proved contrast and greater legibili 


rance, according to Dod itarter pedal on floor re 
Son on dash : S Peet 


hter, safer non-glare lighting, with im- 
y day and nigh eng with neater ap- 
d by new push but- 


1 for new starter that protects starting motor from being held in 
en ment after engine starts. Steering wheel has new color treatment and new 
horn-blowing ring and center ornament. Saf si, speedometer has improved 


color warning for various speed ranges indicated on speedometer dial as well 


as on pointer. 





NEW DODGE six-cylinder hydraulic 
stops with 30 percent 
ders in each 
longer, teo, 


brakes are reported 


to 
foot pressure on the brake pedal. Two hydraulic cylin- 
ront wheel brake step up x : Gentes! 


because they 
longer intervals between adjustmen’ 


— 


(Continued from Page 1) 


The 800,000 cars that might have 
been produced represents $960,000, - 
000 in unfilled orders based on 
$1,200 as the average retail selling 
price per GM car. 

At the same time, it is reason- 
ably computed that the dealers 
would have netted 640,000 used cars 
as tradeins, which would have 
g $448,000,000 in used car 
sales. This figure is based on an 
average price of $700 per used car. 

General Motors Corp. dropped a 
total of $748,200,000 in gross sales 
of passenger cars. 

Labor likewise made a sizable 
contribution to the giant financial 
loss during the strike, by losing 
$128,000,000 in wages alone. 

The UAW-CIO also lost, to the 
tune of $644,000 in union dues, 
Walter Reuther, GM union chief, is 
reported to have donated $1,875 of 
his 1946 salary during the dispute. 

In addition to passenger car 

loss, it is estimated that the 
strike prevented production of 
200,000 Chevrolet trucks and 43,- 
000 GMC units. Financially, the 
gross loss on Chevrolet units hit 
$250,000,000, based on an average 
price of $1,250. For GMC, the 
gross loss was » com- 
puted on an average price of 
$2,500 per 

As a result, Chevrolet truck deal- 
ers missed an opportunity to take 
lin $62,500,000 in commissions on 
isales, based on a 25 percent dis- 
count. GMC dealers, similarly, lost 
$30,000,000 in commissions, while 
the corporation missed a gross of 
$90,000,000 in truck sales. 

In addition are inestimable losses 
by parts makers, advertising chan- 
nels, auto accessories, plus the loss 
of prestige with competition un- 
hampered by labor-management 
disputes. 

It is estimated that a $1,760,000,- 
000 purchasing power was lost be- 
cause of the General Motors strike. 


Hudson Goal 
Is 250,000 
Cars in 1946 


NEW YORK.—A. E. Barit, presi- 
dent of Hudson, said here Friday 
that this company hoped to build 
250,000 cars this 
year. 

He said the 
company has pro- 
duced 20,000 cars 
to date, and out- 
put is now at rate 
of 400 a day. 

Barit said that 
“manufacturers 
have been en- 
gaged in a race 
against time. They 
have been faced A. E. Barit 
with a serious 
cost program, because of the un- 
usual size of the current wage in- 
crease.” He declared that, in the 
case of Hudson, some measure of 
price increase became effective 
within two working days of the 
date of the wage increases. 

Barit asserted that “there are 
many unfilled orders at each of our 
3,003 retail outlets, and our job at 
the factory is getting the cars to 
the dealers to fill them. 

“We are also helping our dealers 
in every way we can, supplying 
them with spare parts for older 
model Hudsons, even including new 
motors and all the other facilities 
of the plant,” Barit declared. 

Barit stated also that approxi- 
mately $22,000,000 has been spent or 
is being spent by Hudson dealers 
for new buildings or improvements. 


Hudson Service 


Chiefs Meeting 


DETROIT.—Hudson’s 16 national 
service supervisors have beencalled 
in to attend a technical service 
clinic March 18-20 in the River 
room of Detroit’s Fort Shelby hotel, 
George H. Pratt, Hudsen general 
sales manager, has announced. 


K-F Distributors 
S. D. and Harry Turner will be 


distributors at Blacksburg, S. C., 
for Kaiser-Frazer automobiles. 
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ACCOUNTANT—An unusual opportunity if 
you are sales minded and want a posi- 
tion doing interesting field advisory work, 

with greater earning possibilities and a 

geal future. The Zone Office of an auto- 

mobile manufacturer is looking for an 
fotelligent, aggressive young man, who 

@n serve as Business Management Rep- 

gesentative traveling in Wisconsin. Previ- 

gus automotive ex-preferred, but not 

necessary. Car furnished, attractive sal- 

ary and expenses. Reply giving age, ex- 
rience and education. Box 1200, ¢/o 
utomotive News, Detroit 26. 


@#RVICE MANAGER for single point 
Ford-Mercury-Lincoln dealership in trade 
grea 50,000, Eastern Ohio. Doing $3,300 
monthly labor. Going into new building. 
Future limited only by ability. Salary 
and liberal bonus for man, who has 
jd@eas, makes them work and likes secur- 
ity and substantial income. Write Box 
7201, c/o Automotive News, Detroit 26. 


WANTED PARTS MERCHANDISER, §$10,- 


900 monthly, 1,000 car quota, 30,000 in- 
ventory. Unlimited possibilities, City 60,- 
900. Salary with bonus. Ford. Box 1213, 
¢/o Automotive News, Detroit 26. 

“> PUSITION WANTED 


CED WHOLESALE automotive 
parts and accessory merchandising man- 
ager seeks position with an Eastern or 

_entral States car wholesale distributor 
er factory branch. Qualified references 
available. Inquiries invited. Box 1197, c/o 
Automotive News, Detroit 26. 


—_——— 
§X-ARMY SERGEANT—with four years 
ce on trucks and cars in the 

Army as mechanic and instructor, five 

on Chevrolet and Oldsmobile and 

10 years as mechanic in France and 

Austria on light cars. Ex references. 

“Wants work. Box 1196, c/o Automotive 
News, Detroit 26. 

SALES OR GENERAL MANAGER. Young 
man thirty years of age, active, aggres- 
sive, experienced, interested in sales or 

management with good, long 
term, sound dealership. Box 1198, c/o 
Automotive News, Detroit 26. 


IVAILABLE—PRODUCTION ENGINEER, 
excellent experience and background. De- 
sires position offering advancement with 

ible established firm. Box 1204, 
c/o Automotive News, Detroit 26. 


GNIVERSITY MAN. 15 years of ‘‘KNOW- 


ING-HOW”’ administration Metropolitan 
dealership, in whole or in part. Desires 
connection volume operation or luxury 
class. Would invest or consider profit 
sharing basis. Prefer New York city or 
vicinity. Box 1205, c/o Automotive News, 
Detroit 26. 


perience 
trade, wishes 
N. Y. area. Excellent references. Murray 
Katz, 1051 Home St., Bronx 59, N. Y. 


SALES MANAGER OR SALES ENGI- 
NEER: Thorough knowledge of heavy 
duty motor trucks, drawing board to 
customers operation; 12 years factory 
and factory branch experience with well 
known manufacturer; successful sales, 
service and production background; loyal, 
aggressive executive type, discharged vet- 
eran. Married, age 35, desires position 
*with aggressive dealer, distributor or 
factory branch. Box 1211, c/o Automo- 
tive News, Detroit 26. 


WANTED: POSITION as manager or sales 
manager where the job demands excep- 
tional merchandising and executive abil- 
ity in every department. Long General 
Motors experience. Best references. Box 
1212, c/o Automotive News, Detroit 26. 

RIENCED AUTOMOTIVE market re- 
search, sales promotion executive, now in 
war termination job, veteran, college 
graduate. Available immediately. Box 
1207, c/o Automotive News, Detroit 26. 





REPRESENTATION _WANTED 
REPRESENTATION WANTED by automo- 


Diles and trucks distributors, who wants 


ity, already known, line of 
batteries. Write to Belaval, Soler & Co.. 
Box 4127. San Juan. Puerto Rico 


MANUFACTURERS REPRESENTATIVE 





Manufacturers’ Representative 


'» , Oakland, Los Angeles. 
Calling on automotive hardware, and farm 
jobbers. Open for one or two 

good lines. 


additional 

Box 1186, c/o Automotive News, Detroit 26 
i a 
MANUFACTURERS REPRESENTATIVE: 


Michigan, Indiana, Illinois, auto, truck, 
trailer... as and diesel motor 


manufacturers and dealers. Sale of orig- 
inal production and replacement equip- 
ment. Introduction and promotion of new 
ideas, method or product. J. E. Huebner, 
16355 East Jefferson, 


Detroit 30, 
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WANT AD DEPT 





AGENCY in South or purchase working 
interest and manage new and used car 
sales. Fourteen years successful with 
same Packard Distributor. Reference 
and sales record upon request. Married. 
age 40. Box 1190, c/o Automotive News, 
Detroit 26. 





USED CARS FOR SALE 


SEVEN PASSENGER SEDANS, LIMOU- 
SINES. 42’s, 41's, 40’s — Buicks, Pack- 
ards, Lincolns, Chryslers, Dodges. Choice 
50 gorgeous cars. Some with only 10,000 
miles. Ceiling or less. R. 8S. Evans, 
**‘World’s Largest Auto Dealer,’’ 1622 
N.E. Second Ave., Miami, Florida. 


USED CARS WANTED 





SEVEN PASSENGERS, limousines, large 


fives; cars must be clean. Prices 
reasonable. M: - CADILLAC, 
Lansing, Mich. 


NEW CARS WANTED 








jeeps, pickups and one to one and 
a half ton trucks. What have you 
got? Will call by phone and make 
necessary arrangements. 


NU-KAR DRIVETTE 
Geo. ©. Wilkinson 
DIAL 2-0105 BATTLE HOUSE HOTEL 
MOBILE ALABAMA 








AUTO EQUIPMENT 
TOW-BARS FOR SALE. Price $15 bumper 


to bumper. Wayne Tool Company, Ro- 
chelle, Illiinois. 


PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT—*17%.,.., 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 


FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


TRUCKS WANTED 


WILL BUY LARGE QUANTITY of surplus 
military vehicles % to 10 ton. Pickups, 
cargoes, vans, panels. dumps and ten 
wheelers preferred. Smallcomb Chevrolet, 
Mr. Schuman, Burlingame, California. 


NEW BUS CHASSIS AND TRUCKS 
WANTED. Will purchase any number of 
new Chevrolet, Ford, International, 
Dodge, and all other makes of chassis. 
for Immediate or reasonably early future 
delivery. Prompt cash transaction. Write, 
wire or call, M. C.*Murrell, Superior 
Coach Sales Company, 2335 N.W. 12th 
St., Phone 5-3538, Oklahoma City, Okla., 
giving prices, f.o.b. chassis factory or 
other locations. 


TRUCKS WANTED 








WANTED TO BUY 


All Makes and Models of New 











TRUCKS FOR SALE 


1941-42 CHEVROLETS, DODGES, GMC’'s 
command cars, cargos, tandems, tractors. 
stakes fully equipped, 





two-wheel trailers—new! 
ROLET, Decatur, Illinois. 
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NEWS, PENOBSCOT BUILDING 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 
Used Cars and Trucks on Hand 
Every Tuesday — Rain or Shine 
AT All Times 


FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Cycamore St. 
Cairo, Mlinois 
















BUSES WANTED 


WE BUY BUSES of all makes and models, 
any auantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CoO., Lansing, 
Michigan. Phone 83814. 


STATION WAGONS 


USED BODY FOR 1942-Chevrolet station 
wagon. Condition like new, ready to in- 
stall, includes part of frame, differential 
complete. with wheels, springs and 
shocks. Cowl complete with instrument 
panel. Price $675. F.O.B. Washington. 
D. C. Leo Rocca Inc.. 4301 Connecticut 
Ave., N.W., Washington 8, D. C. 


TRUCK EQUIPMENT WANTED 


WANTED—Used gasoline tank transport 
semi trailers of frameless type, 5,000 to 
5,600 gal. capacity. State price and de- 
scribe fully in reply. Box 1206, c/o Auto- 
motive News, Detroit 26. 

~ 


ee ee ee ae 
PARTS WANTED 





WANTED: Left front fender, 
Buick new, used or damaged, also frame 
for 42 super Buick. Write or call Glen 
Rogers Motors, Inc., 112 East Bridge 
St., Elyria, Ohio, Phone 3313. 


WRECKED OR BURNED CARS WANT- 
ED. Late models preferred. Write or 
phone Henderson 0232, 6700 Euclid Ave., 
Cleveland 3, Ohio. 








WANTED FOR 1942 OR LATER MODEL 
LINCOLN ZEPHYR, front end complete. 
Write Wilkinson Wrecking Company, Box 
116, Ocala, Florida. 








1941 OLDSMOBILE, 70 Dynamic Club 
sedan (2 door) right door, new or used. 
Keyes Motor Co., 300 Seventh St., In- 
ternational Falls, Minnesota. 


WE NEED eight pistons, .030 oversize for 
1935 LaSalle, with pins. Bill Holler Mo- 
tor Sales, DeLand, Florida. 


TRANSMISSION—Warner Hi-Flex T15-128, 
complete assembly or case only—new or 
used. Volk Motors, 451 Calhoun St., 
Trenton, N. J. 





FAN ASSEMBLY for Model 3620 Nash; 
also grille for 1938 Chevrolet truck. 
Landay Nash, 812-24 S. Paca St., Bal- 
timore 30, Md. 


WANTED: FRAME to fit 1940 DeLuxe 
Plymouth, new or used if in good con- 
dition. M. W. Hertel Co., Olivia, Minn. 


WANTED — BOTH RIGHT AND LEFT 
front fenders 1938 Chevrolet passenger 
car. Miller-Knuth Chevrolet Co., 18th & 
Howard, Omaha, Neb. 


WANTED: CHASSIS for 1940 Chrysler, 


Model C25. Quaker City Motors, 4233-37 
Frankford Ave., Philadelphia, Pa. 
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WANTED TO BUY 


Holmes Wrecker Crane and Body 
Model HD-1. Must be in first class 
condition. Will also buy chassis. 


Tag Galyean 
Virginia and Truslow Streets 
West Virginia 


| 











PARTS FOR SALE 





8.; 
extra. Timing gears $6; 6 cyl. 
bearings $5.25; 6 cyl. clutch plates $6; 


8 cyl. plates $7; quick service, quality 
products. Indianhead Mfg. Company, 
Lima, Ohio. 





WE HAVE ONE OF THE LARGEST 
wrecking yards in the South. We may 
have the old or late model parts you 
are looking for. Write Wilkinson Wreck- 
ing Yard, Box 116, Ocala, Florida. 


AUTO SPOTLIGHTS, popular make, $10 
each while stock lasts. SPARK PLUGS, 
all sizes, Firestone and Blue Crown, 25c 
each while stock lasts. Bay Auto Sales, 
374 Bay St., Rochester 10, N. Y. 


CARS 
AVAILABLE 
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100 CAR SELECTION 
ALWAYS 
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OHIO’S LARGEST 
WHOLESALE 
DEALER 
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Mayflower Motors 
Incorporated 


328 West Market Street 
Akron, Ohio 








SHOP EQUIPMENT FOR SALE 





TYPE H. A. L. RIESS brake, drum, lathe 
with complete equipment for cars and 
trucks, used, F.0.B. Wes Lang 
Motors, 218 Poplar Street, Meadville, Pa. 





CRANKSHAFT GRINDER, portable, good 
condition. Valve refacer, VanNorman, 
needs repairs. Sell separately or together. 
Del Rio Machine Shop, Box 905, Del 
Rio, Texas. 















APTITUDE 
TESTS 


Write or attach this ad to your 
letterhead for free folder. 


SELECTION & 
TRAINING INSTITUTE 


Daniel L. Beck, Director 


956 Maccabees Bldg. Telephone 
Detroit 2, Mich. TEmple 11-55-1 


—__——_—_—_—_—_—_— ee 





SHOP EQUIPMENT FOR SALE 





1—BARRETT BRAKE DRUM LATHE 
complete (New) $641.50. 1—Barrett B- 
51-G rivet floor type machine (new) 
$165. 1—Sioux 6” portable grinder $100. 
3—Weaver 10 ton Hyd. jacks $139. each 
(new). Ashtabula Nash Sales, 808 Pros- 
pect, Ashtabula, Ohio. 


AMAZING THIRTY BATTERY CHARGER! 
$37.50 complete. Fully guaranteed. Start 
profitable business. Recast junk batter- 
ies into new! Battery Laboratories, Min- 
neapolis. 


ACCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


AUTO SEAT COVERS—Forest green twill. 
Coupes, $4.95. Sedans and coaches, $6.95. 
Immediate shipment. Bay Auto Sales, 374 
Bay St., Rochester 5, N. Y. 





ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 





FOR SALE—TWO MULHOLIAND NEON 


A-I condition. NORTH BROTHERS, 136¢ 
Fort Street, Lincoln Park, Michigan. Tel 
ephone ATilantic 0400. 





IMMEDIATE DELIVERY 
On Automotive Fabrics 


FABRIC SALES 
15 Portiand Street Boston 14, Mass. 





HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 








ALL CHROME SMOKING STAND, 28” 
high with 8” amber glass tray at $12.95! 
Postage free! Mail orders promptly filled. 
Chrome furniture for showrooms now 
available. Write for photos and prices. 
KAY-DAVIS COMPANY, 890 Gerard 
Avenue, New York 52, N. Y. 





ATTENTION ! 1! ! 
EX-SERVICEMEN 


Automotive News will a insert 
Position Wanted ads in iS sec- 
tion, free of charge, for men or 
women who have m honorably 
discharged from military service, 
providing applicant furnishes (1) 
proof of honorable discharge; (2) 
reference as to former connection 
with any branch of the automotive 
inustry. Welcome home; there’s a 
job waiting for you somewhere 
among our readers! 


GEORGE M. SLOCUM, Publisher 





| AUTOMOTIVE NEWS, 2666 Penobscot Bldg. Detroit 26, Mich. 


Kindly insert the following 


(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. 
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word Want Advertisement, under proper heading in the next 
caciiieaake , which is figured at the rate 
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Reading Time: 1 minute, 42 seconds 


““It was Cowboy and Indian country alright, 
with white haired Col. Cody and sharp-shootin’ Paw- 
nee Bill our biggest citizens—their famous Wild 
West Show telling our story all over the world. 


-- ‘‘My mother taught school 

= to Indian and white kids 

alike. She taught us 

hard. Urged us to ‘get 

up and out’ and keep 

on going and that 

Ree someday we'd get some- 

place. One of those Indian kids is a banker now, and 
maybe I’ve gotten somewhere myself. 


“I hit Detroit after years of tough work, follow- 
ing the cattle trails and the harvest crews. Detroit 
was a quiet townona 
big blue river, with 
pretty homes, lovely 
trees, and long quiet 
streets. I got a job 
in one of the brand 
new plants owned by 
the new auto pioneers. 


““Oklahoma stayed in my blood and so did all 
the lessons of the West. I put‘up my own show across 
from our factory gate. A brand new automobile was 
my ‘main attraction.’ As a salesman between shifts I 


BUYING 


worked hard and I sold a lot of cars. The manager 
said: ‘Keep it up, kid. We need good showmen like 
you, and so does the public.’ 


“That's my story in a nutshell. ‘I kept at it 
in one job or another for ten a 
years and then my big dream 
came true. I became a 
full-fledged automo- 
bile dealer,— selling 
DeSotoand Plymouth ‘ii 
cars. My showplace . 
is now a fine modern 
$40,000 building on the 
best street in town. Before 
the war, we used to sell more 
than 1500 new and used cars in a year. During the 
war we maintained a bang up service shop to take 
care of our old friends and customers. 


““We don’t do any Wild West shootin’ around 

our place, but we'll be doing plenty of 

riding again soon, with the war 

over and beautiful brand new 

DeSoto and Plymouth 

cars back on the market.” 

NOTE : 

Bio ren eras 

prise, on record at Chrysler 

orporation. 
CHRYSLER CORPORATION 

PLYMOUTH x DODGE x DE SOTO 
CHRYSLER « DODGE Job-Rated TRUCKS 


REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz ond 
the musical world’s most popular stors— Thursday, CBS, 9 P. M., E. S. T. 
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